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THE TRUST. 


| N the rage for combinations which is 
sweeping over the country it is not 
to be expected that the drug trade 
should be overlooked, particularly in view 
of the fact that the public in general has 
a vague but, unfortunately, an erroneous 
idea that every drug store is a miniature 
Klondike. Mr. Elliott Burris has under- 
taken the task of consolidating the inter- 
ests of the wholesale druggists of the 
United States, and while he stil! main- 
tains a confident front, it would seem that 
his dream of consolidation is never likely 
to be realized. We publish some inter- 
esting news upon this subject in another 
column, from which it will be observed 
that, beginning with the repudiation of the 
idea by a large proportion of the West- 
ern druggists assembled to discuss it at 
Kansas City in the early part of this 
month, the defections from the ranks of 
the proposed consolidation have spread 
rapidly to the East, the Cincinnati jobbers 
taking a most aggressive stand in opposi- 
tion to the consolidation. 

Mr. Burris has displayed a wonderful 
degree of ingenuity and an energy worthy 
of success in his efforts to bring about the 
proposed consolidation, but we feel con- 
fident that he has not properly understood 
either the conditions existing in nor the 
mental bias of the drug trade, for both 
these factors must be reckoned with, and 
both are basically antagonistic to the idea 
of combination so far as the jobbing in- 
terests are concerned. We have heard 
but little of late as to the proposed trust 
of manufacturers, but the mere fact that 
no news is forthcoming concerning this 
proposed combination is by no means an 
indication that it has been definitely aban- 
doned by the promoters interested in 
the scheme. While some of the largest 
manufacturers repudiate the suggestion 
of combination and even deny that they 
have been approached, the rumor crops 
up with a degree of persistency which 
seems to indicate that it has some basis 
of fact. Here indeed there does seem 
to be a field for the ubiquitous promoter, 
but for the good of pharmacy it is to be 


hoped that any promoter who undertakes 
this will ‘be as little successful as has been 
Mr. Burris in his efforts to consolidate the 
jobbing interests. 


EXPORT OPPORTUNITIES. 





HE opportunities for making money 
within the limits of the United 
States have been so plentiful as to 

occupy almost exclusively the attention 
of our manufacturers, but there are a few 
makers of proprietary remedies who have 
sought and found a wider field for their 
activities and one which we presume is 
even more profitable than that offered in 
the United \States. In another column 
we give an interview with a South Amer- 
ican subscriber, ‘Mr. Cassels, of Buenos 
Ayres and -Rio de Janeiro, which contains 
an interesting suggestion for manufactur- 
ers of American proprietary remedies as 
well as for makers of bottles, etc. The 
style in which American proprietors put 
up their preparations is acknowledged to 
be superior to that of other manufactur- 
ers and the local manufacturers of pro- 
prietary remedies in the South American 
countries would be only too happy to 
secure ‘American made bottles, labels and 
cartons for use with their own prepara- 
tions. 

A very interesting story came to hand 
some time since from Cuba to the effect 
that a local druggist in Havana was doing 
an enormous business in the sale of home 
made “Listerine,” he having copyrighted 
that name in Cuba. This kind of enter- 
prise is quite apt to grow unless American 
proprietors protect their interests in 
Spanish American countries by register- 
ing their trade-marks in those countries 
even though they do not at present seek 
trade there. The growing intimacy of 
trade relations between the United States 
and the South American Republics will 
open up a field which, with a little culti- 
vation, may become very profitable, and 
unless the American proprietors safe- 
guard their rights in those countries they 
may find at some future day that they 
have sacrificed a very valuable field in 
failing to do so. 
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GOVERNMENT AID FOR 
ORIGINAL RESEARCH. 


~E hear much of the tax levied upon 
W the drug trade of the United 
States by the manufacturing chem- 
ists of Europe,and many protests both 
in the shape of personal utterances and 
of resolutions—that ready cure for all the 
ills of business to which the retail drug- 
gist is so prone to resort. We doubt, 
however, if the druggists who suffer and 
complain appreciate, as they might, the 
circumstances which have brought about 
this condition of paying tribute to foreign 
manufacturers. (‘While the manner in 
which this tribute is collected is fre- 
quently open to serious and valid objec- 
tion, the pharmacist must bear in mind 
that back of every successful venture in 
the field of synthetic chemicals, there are 
years of unremitting and highly skilled 
research. In our desire for immediate 
returns, we have paid so little attention 
to original research that we have natur- 
ally fallen behind in the race for pre- 
cedence in the world of chemistry. Ger- 
many, on the other hand, has richly en- 
dowed her chemical laboratories and has 
kept a large number of ‘higfily skilled 
scientists engaged in lines of original re- 
search which offer little or no hope for 
immediate commercial returns, but the im- 
mense mass of information of high scien- 
tific value which has been thus accumu- 
lated has furnished a rich storehouse for 
the commercial chemist, while the inves- 
tigators trained at the universities, through 
the liberality of government, have found 
in the chemical factories a remunerative 
field for the utilization of their special 
skill and training. The liberality of the 
government has, therefore, been of two- 
fold benefit, giving in the first place an 
opportunity for absolutely independent 
original research on purely scientific lines, 
and furnishing in the second place a large 
body of highly skilled and well trained 
chemists to supply the demand for mem- 
bers of the staff of the chemical manu- 
facturer. 

The United States Government seems 
to have at last awakened to the necessity 
of giving some encouragement to scientists 
desirous of carrying on original research, 
and at the last session of Congress a sum 
of money was appropriated to enable the 
Secretary of Agriculture to pay for the 
services of young men to carry on orig- 
inal work for the Government either in 
the Agricultural Department itself, or in 
some of the experiment stations. As 
hopeful as this may sound, the regulations 
as announced by the United States Civil 
Service Commission which was charged 
with the formulation of regulations gov- 
erning the appointment of “Scientific 
Aids,” as they are termed, bring the whole 
project into ridicule. We print below an 
extract from these regulations: 





The United States Civil Service Com- 
mission announces that it desires to estab- 
lish an eligible register for the position 
of scientific aid, Department of Agricul- 
ture. The examination will consist of the 
subjects mentioned below, which will be 
valued as follows: College course, with 
bachelor’s degree, 50; post-graduate 
course and special qualifications, 25, and 
thesis or other literature, 25. 


Applicants will be limited to graduates 
of colleges receiving the benefits of grants 
of land or money from the United States. 

‘ach applicant must file with United 
States Civil Service (Commission, Wash- 
ington, ‘D. C., a properly certified state- 
ment as to the length of time spent in 
college, the studies pursued, the standing 
in these studies, the special work it is de- 
sired to take up, and the special qualifica- 
tions for such work, and, finally, a thesis 
upon such special scientific subject as the 
applicant may select, or, in lieu of this, 
any literature on scientific subjects pub- 
lished over his own signature. 


On reading over these qualifications 
one would naturally be quite hopeful of 
the results which might be accomplished 
by a body of capable young men answer- 
ing these requirements, but when we read 
further and find the salary to be paid to 
the young scientists shall not exceed $40 
per month, and that the term of service 
of each scientific aid is limited to two 
years, we realize that the Civil Service 
Commission has in these limitations ef- 
fectually nullified the benefit which might 
be derived from a proper expenditure of 
the sum at the disposal of the Department 
of Agriculture for the appointment of 
scientific aids. It is absolutely absurd to 
suppose that any man who has received a 
collegiate education and taken a_ post- 
graduate course of two years could be 
expected to serve for so paltry a salary as 
that prescribed by the Commission, a sal- 
ary which is probably the lowest of any 
upon the list of Government employes. 
The very porters and watchmen, the wo- 
men who scrub the floors of the Depart- 
ments, receive even more liberal com- 
pensation than is here offered to young 
men who have spent their means and 
many years of arduous mental effort in 
completing their education. The time 
limitation, too, is a most egregious blun- 
der, for if we should find a young scien- 
tist who for love of study is willing to 
accept the miserable pittance offered by 
the Government, he would find himself 
turned adrift at the end of two years, 
probably in the midst of a line of work 
which if completed might be of incalcu- 
lable value without any possible hope of 
Government aid in finishing his task. If 
we cannot more closely emulate the ex- 
ample set us by European governments in 
the subsidizing of original research, we 
can never hope to free ourselves from the 
tribute which we now pay to the knowl- 
edge of European chemists through the 
medium of chemical patents. 


THE MACLAGAN TEST. 





T will be recalled by our readers thar 
when announcing in these columns 
the simultaneous discovery by Dr. 

Schaefer, of this city, and Mr. Guenther, 
of Berlin, of a new alkaloid in coca, to- 
gether with the formulation of a new co- 
caine test by ‘Dr. Schaefer, we took oc- 
casion to commend the 'Maclagan test as 
still the most satisfactory test for cocaine 
yet devised. 

This contention on our part is admir- 
ably upheld by the results of work upon a 
large scale carried out by Messrs. Boeh- 
ringer & Soehne, which are reported in 
full on another page of this issue. The 
Messrs. Boehringer have long paid spec- 
ial attention to the subject of cocaine botir 
from a commercial and a scientific point 
of view, and the results of their work cast 
serious doubt upon the accuracy of the 
observations of both Dr. Schaefer and Mr. 
Guenther regarding the presence in coca 
leaves of a new alkaloid having a melting 
point of 111° C. The subject is one of 
considerable importance and is of special 
interest at the moment in view of the ap- 
proaching revision of the U. S. Pharma- 
copoeia. The vast scale upon which the 
experiments of Messrs. Boehringer & 
Soehne were carried out entitle the results 
to special consideration. It is unfortu- 
natethat Dr. Schaefer has not made a more 
profound study of the base isolated by 
him, as his observations would act as a 
control upon those of Mr. Guenther, and 
in view of the results noted by Messrs. 
Boehringer & \Soehne, it is highly desir- 
able that some sort of independent testi- 
mony should be adduced to confirm the 
observations made by Dr. Guenther and 
partially confirmed by the paper of Dr. 
Schaefer, which are now totally negatived 
by the results given by Messrs. Boeh- 
ringer, 


Every Copy Worth a Year’s Sub 
scription. 


I have been a subscriber for The Amer- 
ican Druggist and Pharmaceutical Record 
for the past five years, and next to my 
course in pharmacy nothing has aided me 
so greatly in success as your paper. As 
a clerk, it always seemed to contain the 
information I needed at the time, and now 
as a proprietor, I consider it invaluable, 
and I would strongly recommend every 
druggist and clerk in the United States to 
become a subscriber, for I find ideas and 
suggestions in every copy well worth a 
year’s subscription. I wish you much suc- 
cess in the publication and will also say 
that there is hardly an edition but what 
some advertiser hears from me to his in- 
terest, so I consider it as an advertising 
medium or an information bureau the best 
paper published. 

Cuas. E. Trory. 

Hudson, O., June 30, 1899. 


Five dollars for an idea—see the offer 
under the head of Prize Essay on the next 
page. 
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A SUMMER SPECIALTY. 
By C. P. C. TIMBERMAN, 


Alexandria, Va. 


GENERAL disinfectant which may 
be sold all the year round and 
something by which the druggist 
may realize quite a neat little sum, may 
be prepared after the following formula: 
..10 ounces. 
10 ounces. 
2 ounces. 


2 ounces. 
. 1 ounce. 





Common salt....... 
Zinc chloride com... 
Hydrochloric acid, q. 
Water, sufficient to make...... 1 gallon. 
Dissolve the alum in one-half gallon 
boiling water, then add the sal soda. 
which will give a precipitate of aluminum 
hydrate; hydrochloric acid: is then added 
until the precipitate of aluminum hydrate 
is dissolved. The other salts are then dis- 
solved in water and added to this solu- 
tion and enough water added to make 
the whole measure one gallon. Filter 
through cotton. 


How to Put Up for Sale. 


Put this solution up in pint bottles 
(amber packing bottles) and if you have 
any old fluid extract bottles use them, 


ted 





SUMMERS’ 


Disinfectant Solution 
AN ODORLESS DISINFECTANT. 


DIRECTIONS. 


Dilute one part with seven of water 
and use to disinfect towels, sheets, bed- 
ding, etc. 

As preventive against disease sus- 
pend a towel or sheet saturated with the 
undiluted solution, and place in vessels 
about room; also sprinkle about house and 

> outside premises. 


PREPARED BY 


Cc. J. W. SUMMERS, 


S. W. Cor. Duke 
and Alfred Sts., 


ALEXANDRIA, VA. 











Teal, 5g] 


as this at the start will save almost enough 
to pay for the printing of the labels. Do 


not use a fancy high- priced label, but get 
your local printer to strike off a couple of 


hundred neat ones like the one here 
shown. 

If the druggist will be wideawake and 
take advantage of all opportunities of- 
fered him he can make this article quite a 
paying one. During a recent smallpox 
scare in our town we had some yellow 
handbills struck off and distributed these 
all over the city. The returns from this 
little advertising were surprising. We 
had printed in large letters on the hand- 
bills the word smallpox and then told 
of our ‘Disinfectant Solution; how it 
could be used to prevent all epidemic dis- 
eases. When a few cases of diphtheria, 
scarlet fever, measles or other contagious 
disease break out we immediately hecto- 
graph a few written circulars and mail to 
everyone in the vicinity. In these letters 
we tell how different diseases may be 
kept away simply by using our disinfect- 
ant solution; we tell them that by sprink- 
ling it about their houses, hanging up 
towels saturated with it and setting it 
about in saucers it will keep the air puri- 
fied and in this manner kill all disease 
germs. We also explain how this solu- 
tion may be used after a person has re- 
covered from any of these different fevers, 
that is in ‘disinfecting their bedding, 
sheets, towels, underclothes and such, 
simply by rinsing them with the disinfect- 
ant solution (one part in seven parts of 
water), and sprinkle it all about the sick 
room, as it will not harm or destroy any 
material. The returns from this advertis- 
ing were greater than our anticipation. 

In fact, this is a splendid preparation to 
keep on hand at all times, for during hot 
weather there is nothing better for deod- 
orizing and disinfecting water closets, uri- 
nals, sinks, etc., and as a pint bottle can 
be diluted to a gallon it makes one of the 
cheapest disinfectants. 

The cost of this preparation, label, bot- 
tle and all, will not exceed five cents per 
bottle, and as it can readily be retailed for 
fifteen or twenty cents the profit on it is 
quite handsome. 


A Gold Medal for Dr. Mjoen. 


Dr. Alfred ‘Mjoen, our European cor- 
respondent, has obtained the gold medal 
offered by the Scientific Society of Chris- 
tiania for the best work on “A treatise on 
the composition | of the different kinds of 
Norwegian tar.” The most important 
point in Dr. Mjoen’s work is the discov- 
ery that creosote, which was formerly 
only obtained from beechwood tars, can 
be prepared direct from sawdust, so that 
the cost of producing it is about four 
times less. Dr. Mjoen is a pharmacist 
and was at one time in the laboratory of 
Schieffelin & Co., of New York. He has 
studied in many of the best schools of 
Europe. 
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SODA WATER MEMORANDA. 


By Tuomas WarwICck. 


It is safe to say that of the many thou- 
sands of druggists, properly so-called, 
in the United States, there are very few 
if any who do not run a soda water 
counter in their establishment. An ex- 
ceedingly small percentage of them may 
still keep their syrups in bottles and dis- 
pense the soda water from glass siphons, 
a larger number may use a_ simple 
“goose-neck” on the counter from which 
to draw the beverage, but by far the 
greater majority have a marble apparatus 
of some sort in which the syrups may 
be kept and the soda water cooled before 
being drawn off into the tumbler. In 
fact the use of marble or similar appar- 
atus is so universal in this country that 
my remarks in this article will be directed 
almost exclusively to druggists who run 
such apparatus, although many of my 
statements will be useful even to the 
smaller establishments. 


The Best Size for Ice. 


To -begin with, a question that is of 
much importance to dispensers is ‘What 
is the best size for the ice in the ice-box 
of the soda water apparatus?” To the un- 
initiated it would seem as though the size 
of the lumps of ice made no material dii- 
ference, and hence it is we see many 
pharmacists familiar with the elementary 
laws of physics, and who yet put large 
blocks of ice into their apparatus and ex- 
pect to obtain as good results with these 
as if the ice were chopped up small. 

Now, a moment’s reflection would con- 
vince these men that by the law of the 
conservation of energy, the ice employed 
for refrigerating can only impart cold- 
ness to the beverage in proportion as it 
absorbs heat from it—in other words, the 
faster the ice melts the colder will the 
soda water become, provide, of course, 
none of the coldness were wasted. 

We see from this that to secure a per- 
fectly cold soda water it is necessary that 
the ice should be cut up into small pieces 
before being put into the apparatus, as 
it then melts more rapidly, and the faster 
it melts the colder the soda water will be- 
come. The natural inference is that the 
smaller the particles of ice the greater 
will be the degree of cold obtained, and 
that if we shaved the ice down to a fine 
snow we should secure the best results 
possible, but in practice this is not found 
to be the case, as other factors step in to 
modify the results. Of those parties 
whom I have met that have given any 
study to the question some claimed that 
the ice in the ice-box should be chopped 
to the size of an egg, while others claimed 
that it could with advantage be chopped 
to the size of a walnut. A good limit 
therefore, is a size between a walnut and 
an egg. If the pieces of ice are larger 
than this, the greatest degree of cold will 
not be obtained, while if smaller than this 
there will not only be the extra labor of 
shaving down the ice and a great dii- 
ficulty in keeping it properly packed 
around the coolers, but there will be an 
enormous waste of ice, for while the rapid 
melting will produce a low degree oi 
cold, the coldness will be transmitted 
mostly to the drug store instead of to the 
soda water, and this method of refriger- 
ating the store is a far too expensive one 
when we consider the present prices of 
electric fans. 
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To Keep Syrups. 


Another question which frequently per- 
plexes the druggist is the best way of 
keeping his syrup. In the olden times 
when there were only half a dozen differ- 
ent flavors called for, it was an easy mat- 
ter to keep them all in the apparatus, but 
at the present day the number of syrups 
is unlimited, and many pharmacies keep 
over fifty different flavors in stock con- 
tinually. Many of these give but little 
trouble, such as the phosphates, the nerve 
ioods, cinchona extracts, etc., but when 
we come to consider the syrups proper, 
and especially those made from fruit 
juices, the question of keeping them 
properly becomes most important. 

In the first place let me state that it is 
a mistake for the average pharmacist to 
try to keep many different flavors. It is 
utterly out of the question to keep every 
flavor called for, and to keep a syrup for 
which there is not a constant demand is 
a mistake, as the best-made syrup be- 
comes stale after keeping a few days and 


should then be thrown away. The temp- 
tation is great to sell a syrup that is 
slightly stale without being musty or 


fermented in the least, but the difference 
between a perfectly fresh syrup and one 
that has been kept a few days in the ap- 
paratus is quite marked. 

The corollary to be drawn from this is 
that it is best to keep only a few varieties 
of syrup in stock, but to see that these 
are always first class and perfectly fresh. 
When a thirsty customer enters your 
store on a warm day he wants something 
that will quench his thirst, and while he 
may be enticed by the title to try some 
fancy syrup, he is far more likely to be- 
come a regular customer if you have not 
the flavor he calls for, but can serve him 
up instead something truly good and re- 
freshing. He may think jhe wants some 
special drink, but what he really does 
want is a good thirst-quencher, and if 
you can furnish him that, he will be sat- 
ished. 

I would therefore strongly advise drug- 
gists to restrict the number of their 
syrups as much as possible, devoting all 
their attention to a few choice varieties, 
making each of these perfect in its way, 
and I can guarantee larger sales, dimin- 
ished labor, less waste, and greater econ- 
omy generally. One of the largest and 
most prosperous soda water dispensers in 
New York City, who sells thousands of 
glassfuls daily, ‘has only half a dozen dif- 
ferent flavors in stock, but these all of 
the highest degree of excellence. 


Fruit Juices that Spoil Easily. 


While on the subject of stale syrups it 
may be well to remind the reader that all 
fruit syrups do not become stale with 
equal rapidity. The fruit juices are the 
all to keep. perfectly 


most difficult of h 
iresh, especially those of orange and 
lemon. For these two flavors it is best 


to keep the fresh fruits on hand and 
squeeze out the juice into each tumblerful 
of soda water. In establishments where 
a large business is done it is customary 
to express the juice in quantities three 
times daily, but this practice cannot be 
recommended wherever possible to avoid 
it, as both lemon and orange juice lose 
some of their freshness after having been 
expressed for an hour, even though the 
bottle in which they are placed is kept 
tightly corked. 

The other fruit juices keep much better, 
but even these are sometimes expressed 
with advantage in the presence of the 


_thus vastly increased. 


customer. I have seen strawberry, rasp- 
berry and similar juices expressed in this 
way, but naturally the labor and expense 
involved are so great that the method is 
out of the question for a five-cent drink. 
These fruit juices can only be economic- 
ally prepared in large quantities, for the 
manufacturers have special buyers who 
keep sharp watch on the market, and 
during the busy season remain at the 
markets all night, for on the incredibly 
large orders they give the difference of 
half a cent a quart on the berries means 
a difference of hundreds of dollars to the 
manufacturers. 


How to Use Fruit Juices. 


Whenever possible the fruit juices 
should be ol pure and without any ad- 
dition or subtraction whatever. If they 
can be served fresh they should not be 
even filtered, but if they are to be kept, it 
is essential that they be filtered through 
paper pulp, as their keeping qualities are 
If they are to be 
kept for any length of time it is also nec- 
essary to add some preservative to them, 
and the least objectionable addition is five 
per cent of the best alcohol obtainable. 
Under no circumstances whatever should 
= acid or similar preservatives be 
used. 


Avoid Mystery. 


One point which it is very important 
for the soda water dealer to bear con- 
stantly in mind is that there should be 
no occult or mysterious operations 
around the soda water counter. There 
everything should be perfectly above 
board and free from the faintest tinge of 
suspicion. The reason is that the public 
in general has but a vague idea of the 
processes involved in the manufacture of 
soda water, and the sensational attacks 
upon the beverage by the daily press, at 
odd times, have conspired to fasten a cer- 
tain suspicion on the soda water counter 
which the druggist must quietly seek to 
allay. The popular ignorance on the sub- 
ject would be highly amusing were it not 
so apt to be translated for the pharmacist 
into an actual loss of dollars and cents. 
I remember some years ago coming 
across an item in an English paper to 
the effect that an American manufacturer 
was actually charged with selling soda 
water made from MARBLE DUST and 
OIL OF VITRIOL! 

The journal in question was charitable 
enough to hope the accusation would 
prove unfounded, but occurrences of this 
sort serve to show how great the public 
ignorance is on soda water subjects, and 
how careful those in the business must 
be to avoid the slightest cause of sus- 
picion around the soda water counter. A 
salesman for a large apparatus house 
once told me that he had learned by ex- 
perience never to try to sell a ‘“Vis-a-Vis” 
apparatus, that is to say a marble soda 
water apparatus designed to be placed 
on the counter with its back toward the 
customer. “Such apparatus are never 
satisfactory,” said he. ‘The apparatus 
should be so placed on the counter that 
the customer can see all that is going on. 
It keeps him patient when he sees the 
soda fountain boy working the knobs and 
wheels to draw the tumbler of soda water, 
while he not only gets impatient, but is 
apt to suspect something wrong if he sees 
all this dodging and fumbling done on 
the other side of the apparatus when he 
can’t perceive its object. Moreover, a 
wise druggist will never let a customer 
see the inside of his apparatus, and should 


even keep the portable fountains out of 
view. 

While I cannot say I wholly agree with 
this salesman, as I believe, on the con- 
trary, that the druggist in spare moments 
will find it profitable to give a regular 
customer an insight into the working of 
the apparatus, I must acknowledge that 
nervous persons, especially ladies, receive 
a woeful impression from the sight of a 
soda fountain boy stirring up the choco- 
late syrup with a stick, or pouring some 
dark-looking fluid into one of the empty 
syrup tanks of the apparatus. It is worth 
while to go to some little extra trouble 
to avoid all such suggestive sights. 

Before closing this article I wish to add 
a word or two in regard to fruit juices. 
I have so strongly insisted on the advis- 
ability of using fresh juices that the dis- 
penser will naturally ask how he can ob- 
tain them. Every fruit comes at some 
certain season and how then is it possible 
to obtain the fresh fruit juice throughout 
the entire year? 

The answer to this query is most un- 
satisfactory, for until cold storage meth- 
ods are considerably improved and cheap- 
ened there will be certain seasons in 
which any given fruit juice will have lost 
much of its freshness and aroma. The 
plan adopted at present in these cases is 
to use a larger amount of an old fruit 
juice in making the syrup, the increased 
quantity to a certain extent making up 
for the age and consequent lack of qual- 
ity in the juice. Perhaps a better plan 
would be to keep each kind of fruit juice 
during its special season, but it is diffi- 
cult to refuse to serve a standard flavor 
like strawberry when called for, and even 
a last year’s fruit juice is far superior to a 
strawberry extract. 


The Kissing Bug. 
Melanolestes Picipes. 


Joseph J. Zak, Ph.G., of 683 South Jef- 
ferson street, Chicago, is the first person 
in that city to capture a specimen of the 
so-called kissing bug, whose perform- 
ances are at present —— such gen- 
eral attention. Mr. Zak being a sub- 


scriber to The American Druggist has 
favored us with a drawing of the bug, 
which we reproduce therewith and with 
the foliowing description: 

The Melanolestes Picipes is about 14 








THE KISSING BUG. 


(Melanolestes Picipes.) 


inches in length with a flattened body and 
a very pointed and somewhat cage ed 
head, shaped something like that of : 

horse and provided with two large feel 
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It is black in°’color and only bites 
i It is said to feed 


ers. | 
its victims at night. | t 
principally on other insects, particularly 


the cimex lectularius or bedbug. When 
it attacks the human family it generally 
bites the exposed mucous membrane, as 
that of the eyelid or lips. The bite is not 
painful at first, but swelling quickly sets 
in, accompanied by great pain and itch- 
ing. Mr. Zak saw one patient who was 
bitten three times, the first time upon the 
lower lip, which swelled to -five times its 
size. When the swelling there subsided 
the upper lip and both cheeks began to 
swell, but all the symptoms disappeared 
within 48 hours. The same patient was 
bitten a few days later on the right eye- 
lid, which swelled to such an extent that 
he could not open his eye at all. Still 
later he was bitten on the left eyelid which 
swelled up until it was the size of half an 
orange. The only relief obtainable was 
through the application of lead water and 
laudanum, 





MACLAGAN’S AMMONIA 
TEST FOR COCAINE HY- 
DROCHLORIDE.* 


By C. F. BoEHRINGER & SOEHNE, 
Manufacturing Chemists, Mannheim. 


For some time past the time-tried and 
reliable Maclagan’s test has been per- 
sistently attacked by Dr. Fr. Guenther, 
who positively will not admit the great 
value of this test, and who, in an address 
before the ‘Deutsche Pharmaceutische 
Gesellschaft, February 2, 1899, ventures 
the statement that a scrupulously puri- 
fied cocaine, free from ‘all allied alkalies 
and exerting normal physiological ei- 
fects, will not show the Maclagan react- 
ion, while a cocaine containing even 1 
small quantity of a new base which he 
has discovered with a melting point of 
110°C. will stand the test. 

‘Naturally, so positive a statement, based 
on the alleged discovery of this new base, 
aroused great interest among the friends 
of the Maclagan test, including ourselves, 
for it practically meant that all cocaine 
meeting the Maclagan test, which is 
equivalent to nearly all the cocaine com- 
mercially handled, was impure and con- 
tained small quantities of the new base 
discovered by Guenther. 

On closer consideration of Guenther’s 
statements, it appeared primarily strange 
that so very small an admixture of the 
new base should have so surprisingly 
great an effect on the reaction which is 
the basis of the Maclagan test. This 
point, particularly when taken into con- 
nection with our defense of the Maclagan 
test heretofore, prompted us to endeavor 
to verify Guenther’s statement, and above 
- to find the new base discovered by 

im. 

We endeavored to solve the problem by 

(I.) Working up a large lot of leaves, 
independent of our regular manufacture, 
and searching for the new base by 

(a) testing the crude cocaine ob- 
tained from a part of the leaves for 
the presence of ethyl-alcohol residue, 

(b) testing the cocaine hydrochlor- 
ide produced from the crude cocaine 
by recrystallization and partial neu- 
tralization (according to Guenther’s 
method), for the presence of Guenth- 
er’s base, and also 

(c) testing the mother liquors leit 





*Translated from the “Pharmaceutische Cen- 
tralhalle,’’ 1899, No. 26. 


from the process of manufacturing 
cocaine hydrochloride. 

We were unable to ‘find, either in the 
crude cocaine or in the cocaine hydro- 
chloride, any trace of a base of a higher 
melting point than pure cocaine, but we 
did find a very small amount of a base 
with a melting point of 104° to 106° in 
the mother liquors. We were also unable 
to prove the presence of an ethyl-alcohol 
residue. 

Not satisfied with this we continued by 

(II.) Testing the mother liquor of the 
synthetic process of cocaine manufacture 
for Guenther’s base, although Guenther— 
because existing patents prevented him 
from making cocaine  synthetically— 
could not have stumbled on his new base 
by this method. In these liquors we 
found a base with a melting point above 
that of cocaethylin, but as our investiga- 
tion of this substance is not complete, we 
will refer to it later. 

Furthermore, we 

(III.) Tested commercial cocaine (as 
described above under Ib), and the result 
was likewise negative. 

Then we produced . 

(IV.):A chemically pure cocaine hydro- 
chloride from benzoylecgonin and dealco- 
holized methyl-alcohol, and found that, 
contrary to Guenther’s presumptions, it 
stood the Maclagan test, showing a spec- 
ially fine crystalline separation. 


Experiments. 


I.—TESTING COCA LEAVES FOR A BASE 
OF 110 DEG. C. MELTING POINT. 


Four thousand kilos of coca leaves 
were worked into crude cocaine, separ- 
ately from our regular manufacture. The 
crude cocaine and the resulting hydro- 
chloride of cocaine, as well as the liquors, 
were tested for the new base. 

Ia. From the crude cocaine we obtain- 
ed 100 'Gm. by heating with water in a 
reflux condenser. This separated alcohol 
was.evaporated, and the distillate tested 
for ethyl-alcohol, by adding caustic pot- 
ash, heating to 50° C. and then adding a 
solution of iodine in potassium iodide. 
No iodoform reaction was observed. A 
slight reddish-brown sediment ensued, but 
this disappeared after a few hours. No 
odor of iodoform could be noted, but the 
liquid had an unpleasant “plant-base” 
odor. We further convinced ourselves 
that iodoform will separate in a solution 
in which ethyl alcohol in 1 to 3,500 dilu- 
tion is present, if sufficient caustic potash 
(up to about 10 per cent of the solution) 
and about 1 per cent iodine are added and 
the solution is heated to 50° C. before 
adding the iodine. The iodoform thus 
produced remained intact for days. 

Ib. From the crude cocaine we pro- 
duced 15 kilos of cocaine hydrochloride 
standing the Maclagan test, and of the 
purity and quality as currently sold, and 
examined 100 Gm. of same in the fol- 
lowing manner: 

One hundred grams of the base from 
this cocaine hydrochloride were partially 
neutralized; the resultant hydrochloride 
(a) was similarly treated three times pro- 
gressively, yielding crystallization B, C, 
and D. The fourth product (D) respond- 
ed perfectly to the 'Maclagan test, show- 
ing the characteristic crystalline separa- 
tion. The first mother liquor (a) of the 
hydrochloride (A) was again three times 
partially neutralized; by this process we 
obtained liquors (b) and (c) and a fourth 
(d). The alkaloid obtained from this liq- 
uor recrystallized from petroleum ether, 
had a melting point of 98° C. 

Ic. In all the different parcels of co- 


caine alkaloid mentioned under Ib as 
produced from the 15 kilos of cocaine 
hydrochloride, no base of a higher melt- 
ing point than 98° C. was found. Only 
in the last mother liquors we established 
the following: 

The total amount of these mother liq- 
uors (2 kilos) was tested in the form of 
the base, which was dissolved in alcohol, 
and partially (about 70 to 80 per cent) 
neutralized with alcoholic hydrochloric 
acid. On addition of ether the cocaine 
hydrochloride separated out. The alka- 
loid still present in this ether-alcohol 
liquor was similarly treated twice more. 

The base thus obtained from the last 
liquor amounted to about 50 grammes. 
This was purified in alcoholic solution by 
neutralizing with alcoholic hydrochloric 
acid, and then crystallized. The greater 
part crystallized, and the base showed a 
melting point of 97° to 98° ‘C. The base 
isolated from the remaining liquor— 
(about 10 Gm.)—was thrice recrystallized 
from petroleum ether, yielding a remnant 
of only 2.5 Gm., and this showed a melt- 
ing point of 104° to 106° C. 

From this exhibit the amount of a base 
having 104° to 106° C. obtainable from 
4,000 kilos coca leaves may be estimated 
at 0.00006 per cent. 

II.—TESTING THE MOTHER LIQUOR 
LEFT IN THE SYNTHETIC PRO- 
DUCTION OF COCAINE. 

We purified some 100 Gm. of this 
mother liquor in form of the base, by re- 
peated neutralization in alcoholic solu- 
tion with alcoholic hydrochloric acid, and 
secured—after careful purification with 
petroleum ether and by final recrystalliza- 
tion from alcohol—a product with a melt- 
ing point of 109.5° to 110° C. (corrected). 

We will postpone until some later date 
our report on the properties of this base, 
the melting point of which is slightly 
above that of cocaethylin (M. P. 107° to 
108° ‘C.) produced from an alcohol free 
of amyl-alcohol. 

IIl.—EXAMINATION OF OUR REGULAR 
COCAINE STOCK. 

We took 18 kilos at random from our 
regular stock of cocaine, whioh fully met 
the requirements of the Maclagan test. 
tested the same by the method described 
under Ib, and again obtained both a co- 
caine hydrochloride (D) in relation to the 
Maclagan test superior to the final pro- 
duct, and the last alkaloid of the fourth 
portion of the mother liquor (d) whica 
melted at 98° C. (uncorrected). 

IV._THE MACLAGAN TEST WITH SYN- 
THETIC COCAINE. 

IV. To definitely determine whether or 
not a chemically pure muriate of cécaine 
will stand the Maclagan test, with a cry- 
stalline separation, we now employed— 
according to Guenther’s suggestion—a 
chemically pure methyl-alcohol, carefully 
produced from oxalic-acid-methyl-ester 
for the methylation of benzoylecgonin. 

Dried oxalic acid was methylated with 
five times its volume of commercial 
methyl-alcohol, and the greater part ot 
the latter then distilled off. Only about 
one-half of the resultant ester was then 
purposely allowed to crystallize, in order 
that the mother liquor might remove the 
greater part of the liquid ethyl-ester. The 
well crystallized ester was then four times 
fractionated, taking away about 15 per 
cent each time, and leaving about 15 per 
cent in the beaker. From 2 kilos of the 
crystallized ester we thus obtained 500 
Gm. ester after the fractionation, which 
boiled at 163° to 164° C. (Uncorrected.) 
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This ester was split up with caustic pot- 
ash, the distilled methyl-alcohol strength- 
ened by fractional distillation, and by 
means of the methyl-alcohol so obtained 
benzoylecgonin (M. P. 195° C. and puri- 
fied by repeated crystallization from 
water) was methylated. 

Thus we obtained a coca base, the hy- 
drochloride of which is an ammonia solu- 
tion, 0.1 to 109, responded to the Mac- 
lagan test within 4 to 1 minute, showing 
the usual crystalline separation perfectly. 
The melting point of this base was 974° 
C. (uncorrected). 


Conclusions. 


The result of our experiments with 4,000 
kilos coca leaves shows that a base of 
111° C. melting point could not be found. 
Even Guenther will have to admit that 
the exceedingly small amount of a base 
hz ities a melting point of 104° to 106° C. 
(whether containing cocaethylin or a base 
oi tite C. melting point) is not capable of 
influencing the Maclagan test on 15 kilos 
of muriate cocaine (as mentioned under 
Ib). 

Having now controlled our process of 
manufacture in the manner above set 
forth, it is incomprehensible to us how 
Guenther could obtain such large quan- 
tities of a base of 105° to 111° C. melting 
point in so short a time. Guenther claim- 
ed, for instance, that he obtained 20 kilos 
of this base within 10 weeks. We doubt 
that we could produce a base of such high 


melting point by the kilo even in the 
course of a whole year. 
In view of the experiments here re- 


lated, we pronounce the claim, that only 

the presence of a base of 111° C., M. P., 
or of cocathylin, makes the Maclagan test 
possible, as wholly erroneous; in other 
words, we consider the proof positive that 
a pure cocaine will respond perfectly to 
this test. It, therefore, seems an urgent 
necessity, in the interest of consumers, 
that the Maclagan test be officially main- 
tained. as it is the readiest agent for the 
easy detection of the toxic isatropyl-co- 
Cc aine, 

In conclusion we again emphasize our 
suggestion (as published in the ““Pharma- 
ceutische Centralhalle,” 1898, 39, No. 9, 
page 143), that a solution of 0.1 to 85 is 
the correct proportion, because a greater 
dilution (0.1 to 100), such as Guenther 
prefers to employ, delays the crystalline 
separation even in a pure cocaine, and 
thus gives rise to false conclusions. 


To Prepare Tincture of Myrrh.— 
Franz Musset (Pharm. Central, XL., No 
26) proposes the following process: The 
gum is passed through a No. 3 sieve and 
then macerated with the required quan- 
tity of alcohol for from 4 to 5 days. The 
supernatant tincture is then poured off 
until a very small quantity is left above 
the solid residue. This is then thrown 
into a mortar, allowed to settle for a few 
minutes, the supernatant liquid poured 
off and added to that already decanted, 
and the residue triturated to a smooth 
paste, adding from time to time some of 
the decanted liquid and pouring back into 
the decanted liquid until the entire mass 
is thus washed out of the mortar. The 
work is very easily and quickly carried 
out. requiring only a few minutes. The 
whole is then allowed to stand for a few 
days and filtered. For the preparation of 
larger quantities a paint mill would prove 
serviceable. 


Selected Pharmaceutical Formulas. 


FROM ALL SOURCES. 


Summer Specialties. 
(Continued. ] 
BICYCLE CEMENT. 
& 
For wheels tired with rubber tubing the 
following cement answers every purpose. 


Leather tiring is, however, best repaired 
with the following: 


Carbon disulphide................. 10 parts. 
CDal Won MUNIN. os boning 4000 1 part. 
Gutta-percha, cut in small pieces.Sufficient. 
it. 
LSE EEO i ccabctanebcvescese’ 1 oz. av 
Caoutchouc .......ccccccoccscoes 2 ozs. av. 
Venice turpentine............... 1 oz. av. 
Carbon bisulphide............... 8 fl. ozs. 


Dissolve the gutta-percha and caout- 
chouc in the carbon bisulphide and add 
the Venice turpentine. 


III. 
POPRINNE iiss cudunsannxswun se % oz. av 
Ce errr 1 oz. av 
ee 2 ozs. av 
Carbon bisulphide............. 8 fl. ozs 
IV. 
PE nc ccueeb oscensonbuckoshesbeusents 1 


ISRRLDMEION “Ss wicbenvssnnskanwennns 
eee 
Bisulphide of carbon 





ws 
A good thick shellac varnish with 
which a small amount of castor oil has 


been mixed will be found a very excellent 
bicycle rim cement. The formula recom- 
mended is as follows: 
SEM GekG Sonn usGwesronceisehereere nes 1 Ib. 
Alcohol 
Mix and dissolve, and add one-half 
ounce of castor oil. The castor oil pre- 
vents it from becoming hard and brittle. 


Vi. 
Frank Edel gives the following as the 
best he knows for this preparation: 


PURE c cuGbeveuseueassneeseeeeebee 1 ib. 
PMN <cobabubabubuctnanansepenues pt. 
Dissolve and add castor oil........ % oz. 


TIRE CEMENT CONTAINING NO CARBON 


BISULPHIDE. 
& 
(a) Caoutchouc, fine shreds...... 1 oz. 
err 20 ozs. 
(b) Caoutchouc, fine shreds...... 1 oz. 
RESIN .....00cccscccssccescoees 3 drs. 
Venice turpentine............. 90 grs. 
OF CUPPOMEIRE. 6.0 ccevcccscccs 2 fi. ozs. 


For the solution b, the rubber is shaved 
into small pieces and melted with the 
resin; the Venice turpentine is then added, 
and all is dissolved in the oil of turpen- 
tine. The two solutions, a and b, are then 
mixed. 


IT. 
TEE EEE, coc 6sccesekssauenne 15 rs. 
AS | eee err 2 ozs 
PEND eaakscnnchaveGhansansvakes % oz. 


Mix the India rubber and chloroform 
together, and when dissolved, the mastic 
is added in powder. It is then allowed to 
stand for a week or two before using. 


BICYCLE PAINT (GLOSSY BLACK). 


REN. ose une seakansecuaakvaone 
Linseed oil.... 
Asphaltum .... 
MEME Acnsackseskesshnidwewesche 

Oil of turpentine.............. 8 





Heat the linseed oil to boiling point, 
add the amber, asphaltum and resin, and 


when all melted remove the heat and 
gradually add the turpentine. 


OE DRE ceciccusdececcscucscesescneess's 
Asphaltum 
esin, powdered 





Mix and dissolve with the aid of heat, 
care being taken to prevent contact with 
the flame. 


LUBRICATING OIL FOR BICYCLES. 


A large part of the oils sold for lubri- 
cating bicycles are purified petroleum 
oils of this character. Sperm oil as pre- 
pared for sewing machines and other light 
machinery is also used. Some time ago 
the “Chemist and Druggist” published 
this formula under the title 


CYCLISTS’ UNIVERSAL OIL. 


Camphorated Oil..........ceeseeeees 1 oz. 
Sperm Oil.....cccvccce socccvecsesss 3 ozs 
Vaseline Off.....ccccccccccssccccceces 4 ozs. 


It is claimed to be an oil for lamps or 
lubricating. 


LUBRICANT FOR BICYCLE CHAIN. 


To properly lubricate a bicycle chain 
there are many recipes given. Most of 
them recommend graphite in some form. 
A very good recipe is to thoroughly oil 
the chain by allowing it to lie for fifteen 
or twenty minutes in any good paraffine 
oil, and then wiping off the excess of oil. 
In this way the chain is thoroughly lubri- 
cated in every part. 


BICYCLE OIL FOR LUBRICATING. 
Castor oil. 

Kerosene, equal parts. 

BICYCLE OIL FOR BURNING. 

Lard oil, 

Kerosene, equal parts. 
Or, 

Camphorated oil, 

Kerosene, equal parts. 


POLISH FOR TAN SHOES. 


i. 
Parts. 
ROOMBA soos viva cavnciescussewedesmne 12 
WRK (ois snc n nnn donenebendeusenee 4 


Palm oil 
Common soap 
CONG BO vin cccccdcdentscvaccnessasessens 





Oil turpentine 
Yellow wax 
Common soap 
Boiling water 





Palm oil 
Common soap 
Oleic acid 
NSAP OCIS «sien ous cnc wneeies sense nee 
Tannic acid 


Melt the soap and palm oil with a very 
gentle heat. 









Soft soap 
Linseed oil .. err 
Annatto solution (in oil) 
3eeswax 
Turpentine 
Water 
Dissolve the soap in the water, and add 
the annatto; melt the wax in the oil and 
turpentine, and gradually stir in the soap 
solution, stirring until cold. 


FRECKLE BANISHER. 


Chloride of ammonium........... 1 oz. 
Tydrochloric acid, c. p.........+++ 2. 22. 
GAVCETAN sce ccnecccccccsccseoccsse ozs. 
Elder flower water, sufficient to 


make 


Mix and filter. 








AMERICAN 
FRECKLE LOTION. 


Mercuric chloride ...... 
Ammonium chloride 
Alcohol 
Rose water 





Hi. 
Potassiitit CarPONate: 6.6:0550600000: 12 gms. 
BOGUUMIVCHIOLICO’ osisi00ssqeeccnsenns 8 gms. 
Orange-flower water ..........s00. 60 cc. 
POGE WEE ovina asienncecevecéeunees 240 cc 
III. 
DOG winch unwiekseVinndesdenersuase 4 gms. 
Potassium chlorate .........sscccee 2 gms 
NPIMISERAIT 5 ace cen ascaskbeanaeeesesaae cc 
PAGCISIRON 57s us se niviese cinisis 0 siaistenioreisiein vais an 
Rose water, to make ........000. 90 cc 


Apply with a wet sponge several times 
a day. 
SUNBURN LOTION. 


Parts 
zite SUIPHOCANDOIate. J..c.cscsaueeieseeses 
IML OCETIM sosicsubiwiiets sundae soescb cbacenaen 20 
Reise SNARE 3s se oes ionrs cocaania ennui arecioante 70 
NE dvied dhieniarinneeeneeniees RERehanseabae 8 
NESERE MRED co wiess 5's ois wea Susie shea ae bie 1 
PEALE COUMIONOT . x10;5,0:015 910 si0i9:0'50)0.0 510 isiaivie's z 


This mixture may be colored green by 
adding a small quantity of aqueous chlor- 
ophyll solution, or by a judicious mix- 
ture of some yellow color, such as tur- 
meric or saffron tincture, with a blue, 
such as soluble Prussian blue, aniline 
‘blue, indigo solution. 


SUNBURN REMEDIES. 





i 
RMI awa heen anna siebieacieewmsanwoneaae 
Potassium chlorate 
MGI DGRTEN sacs deyseeieaieiss 
PAOOGL siicanackerasissscbs3ye 
ROSC Water 10 MaKe. 6.0. osissiescsseceseee’ 90 
ia. 
RB ON) oc aiswien os casein anipies.cey 2 drs. 
3 errous sulphate (cry - ieann nani’ 18 grs. 
SSB ocsnskiraisesm ons ennacanee 2 grs. 
Elder-flower water .......cccseees 3 fl. ozs. 
MOSQUITO OIL. 
Oi PCAN BIAEB 555s ioisiseins ia aecmese sas 1 oz. 
Oil pefinyroyal .......scscccsesseeves 1 oz. 
WEEE ET yo cccwesisceee es soueaaa cite 6 ozs 


Mix and anoint the hands and the face. 
MOSQUITOES AND FLIES. 


Oil patchouli 
Oil cinnamon 
Oil sandal wood .... 





PRISONS 455 oa oh waieiels ens asta le aisaaWenins 
II. 
Parts. 
Sodium horosalicylate .....00sccesesesses 1 
WICOOCUION: GUASHIE 6:56 oissccscesigasiesieietae BO 
Tif. 
Parts. 
Carbolie Gcid, Lined «6i53siciscsewasicwe ss 1 
Cl EE schvcwkewacevceseunacsened 2 
RUD IEdE CAUIDIOL <icigaa's ase aun saris rescind 2 
MMNE AME ct c\enoswaeonh uns yanais annie aie 4 
SY OPER cu aso ehehicisucunnee tan oie esse 2 
RABI TAAIE acon cowie a aren sens someomuueenonae 4 


The above is known as “mosquito oil” 
and is largely used to keep flies and mos- 
quitoes off horses and cattle. 


MOSQUITO POWDER. 


PERORETMMD:. -syc0dacaseicsescenasies dL av.-0%; 
Mialounnete ee. cee ie 2 av. ozs. 
ML ce alessknesasenuudsseneacs 16 av. ozs. 

i PEARITOGR. 45 ncc csasiciae ses 2 fi. 
Mix. Reduce to fine powder. Rub the 


powder into the exposed parts of the 
body. 


When oil of pennyroyal is called for as 
a remedy for mosquitoes, give the follow- 
ing mixture and label it ‘Essence of 
Pennyroyal for External Use:” 





Oil of pennyroyal: ..2-.3..<0s0s+e 1 fl. dr. 
Castor OU <.5<secc% . 3 fi. drs. 
WAICONOL sccisiee see 1.12 fl. drs. 


{To be continued.) 
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To Remove Hypo.—The “British and 
Colonial Druggist” recommends that 
after washing the negative in the usual 
manner, it be plunged into a 2} per cent 
solution of a 20 volume solution of hydro. 
gen peroxide, and again washed. 


Caseon jis a yellowish amorphous pow- 
der consisting of the albumenoid sub- 
stances contained in cow’s milk. It is 
quite odorless and tasteless, both in the 
wet and the dry condition. It is strongly 
recommended (Ap. Zeit.) as a nutrient 
wherever the administration of albumen 
is indicated. 


To Remove Ear Wax.—Ricci has rec- 
ommended that a few drops of hydrogen 
peroxide be introduced into the outer ear 
and preferably dropped directly upon the 
wax which is the source of trouble. 
After allowing this to remain in contact 
with the wax for a short time the ear 
should be washed out with warm water. 


Delicate Reaction for Tannin.—Gold 
salts are reduced by the barest trace of 
tannin, giving rise, in very dilute solu- 
tions, to a red color. So delicate is the 
reaction that after standing for about 
thirty minutes it will indicate the presence 


of tannin in red wine when diluted so 
that its color is not visible.—* ‘Pharm. 
Central.,” No. 40, 75, through “Pharm. 
Jour.” 


Sterilization of Water by Ozone.— 
Marmier & Abraham (Compt. rend. 128, 
1034) have made a trial of the use of 
ozone for the sterilization of drinking 
water on a large scale for the city of Lille. 
The results were completely satisfactory 
so far as the potability of the water is 
concerned, it having been proven that the 
only bacillus not destroyed was the bacil- 
lus subtilis, which is entirely harmless, and 
which, by the way, is not killed by a tem- 
perature of 110° C. 


In the Preparation of Suppositories 
Brown (Pharm. Jour., 1899, 565) rec- 
ommends the use of gum arabic and water 
instead of oil as an addition to the cocoa 
butter. The grated cacao butter is mixed 
with about 5 centigrams of powdered 
acacia for each suppository, and the nec- 
essary medicameiit either dry or dissolved 
in a small amount of water added to the 
mass, which is then rolled out and work- 
ed into shape in the usual manner by 
hand. If the medicament is added in the 
dry shape, a small quantity of water 
should be added before rolling out the 
mass. 


Frangula Preparations. — Dr. _ E. 
Aweng has observed (Apoth. Zeit., 1898, 
180)- that the primary glucosides of fran- 
gula bark are most easily extracted by 
means of cold water. He recommends 
that the powdered bark be moistened 
with water, heated for one hour on a 
water bath, and after cooling percolated 
with water. The percolate is then con- 
centrated by evaporation on a water bath, 





a small quantity of calcium or magnes- 
ium carbonate being added and _ finally 
50 per cent to 60 per cent of glycerin 
added as a preservative. Dieterich, how- 
ever, has shown that this preparation is 
unstable and recommends the substitution 
of 20 per cent of alcohol for the glycerin. 
Dieterich is of the opinion (Pharm. 'Cen- 
tral., 1899, 323) that the dose of this drug 
usually given is inadequate. He has him- 
self taken as high as 7 Gm. of the dried 
primary glucoside without observing. any 
untoward action. 


A New Reaction for Salicylic Acid.— 
L.* van Itallie (Apoth. Zeit., XIV., ‘No. 
51) calls attention to the fact that nitrous 
ether and also nitrous acid may be used 
as a reagent for salicyclic acid and _ its 
salts. The color produced is a reddish 
brown and makes its appearance very 
slowly in the cold, but more rapidly when 
heated. With al per cent solution of sod- 
ium salicylate, the following reaction is 
observed: When a dilute aqueous solu- 
tion of potassium nitrite containing a 
few drops of diluted sulphuric acid is 
added, and the mixture is heated to boil- 
ing a yellow coloration takes place in the 
_—. which turns rapidly brown and fin- 
ally to a reddish brown. Upon the addi- 
tion of potassa solution the liquid turns 
to a dark reddish brown and is decolor- 
ized upon boiling with the further ad- 
dition of zinc dust. This decolorized 
liquid assumes a beautiful green color 
upon the addition of a few drops of solu- 
tion of sodium hypochlorite. Upon add- 
ing an excess of acid to this green solu- 
tion, it turns red. The intensity of color 
produced depends upon the degree of 
concentration of this solution. 


Gawalowski’s Gravimetroscope. — A. 
Gawalowski has invented an instrument 
for use in weighing in chemical work 
where a sensitiveness of one-half a cen- 
tigram is sufficient, though it is possible 
that the apparatus may be so constructed 
as to be even more delicate. The ap- 
paratus consists of a cylindrical vesgel in 
which the water or any desired liquid 
may be placed. In this is floated a pear- 
shaped. aerometer supporting, on a grad- 
uated spindle, a scale pan. This spindle, 
which is graduated from zero, where it 
floats when unloaded at a temperature of 
18° C., downward for 15 graduations and 
upward to as many as may be required for 
the work in hand. Each graduation rep- 
resents half a centigram of weight. Be- 
fore using the instrument an observation 
is made as to the point at which it floats. 
If the temperature happens to be above 
18° it will sink a few points. If it is 
below 18° it will rise a few points on ac- 
count of the increased density of the 
water. The difference between the points 
at which the aerometer floats and zero 
should be subtracted or added as the case 
may be to the figure noted when the art- 
icle under examination is placed upon 
the scale pan. 
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Casein Cod Liver Oil Emulsion.—E. 
Leger (Jour. de Chim. et de Pharm., 
1899, 572) recommends the following pro- 
cess for the preparation of casein emul- 
sion. Add 30 Gm. of ammonia solution 
to 1 litre of milk at a temperature of 40° 
to 50° C., pour the mixture into a separ- 
atory funnel and allow to stand for 
twenty-four hours at a temperature of 18° 
to 20° C. Then draw off the liquid at 
the bottom, warm to 40° to 50° C., and 
separate the casein from it by the addition 
of acetic acid. ‘Wash with lukewarm 
water, allow to settle, collect wpon 
a cloth and express the surplus 
moisture. Add this to a mixture of 100 
Cc. of cherry laurel water, 50 Cc. of dis- 
tilled water and 5 Gm. of sodium bicar- 
bonate, when the casein will first swell 
up and then dissolve. Strain the solution 
into a flask of 2 litres capacity and grad- 
ually add 500 Cc. of cod liver oil, agitating 
after each addition. In this manner a per- 
fect emulsion will readily be formed. 
When all the oil is added, add 250 parts of 
simple syrup and a sufficient quantity of 
water to bring the whole up to 1 litre. 
The cherry laurel water acts both as a 
flavoring medium and as a preservative, 
but where creosote is to be added to the 
emulsion plain distilled water may be sub- 
stituted for it. 


SPIRIT OF NITROUS ETHER.* 


By Joseru FEIL, Pu.G., 
Cleveland, O. 

The presiding genius of the 1890 U. S. 
Pharmacopoeia seems to have been C. P., 
for the criterion of every substance ap- 
pears not to have been how can it be 
made more effectual therapeutically, but 


rather how near to chemical purity can 
it be made and still find use at the neces- 
sarily enhanced value, until in many in- 
stances it is an open question as to the 
therapeutic value of the drug under dis- 


cussion, and in many other cases the 
purity demanded is not obtainable by the 
ordinary manufacturing processes. 

Spirit of nitrous ether is a conspicuous 

example of this advanced modern treat- 
ment of valuable medicaments. Some 
eminent authorities, Dr. Squibb among 
them, express positive convictions that 
not a single particle of evidence has been 
shown to prove that the article now of- 
ficial, certainly somewhat different in 
chemical composition, is possessed of the 
same medicinal value as the substance 
formerly known under the same name, 
However, we are more concerned at pres- 
ent with the process of its production 
than with its therapeutic value. 
_ The process of manufacture laid down 
in the present Pharmacopoeia is magni- 
ficently perfect if the object is to produce 
an absolutely pure chemical, but, if meas- 
ured by cost of manufacture and produc- 
tion, in the average, or even high class, 
pharmacy it is a positive failure and im- 
practicable. It is far worse, for if the even 
fairly skilled graduate of pharmacy were 
to attempt its manufacture in the quan- 
tity directed, the chances of a dangerous 
explosion are highly favorable. 

When the diluted sulphuric acid is 
poured into the funnel as directed it is 
practically impossible to avoid some 
“back action” and consequent loss of 
ethyl nitrite, besides the reaction is vio- 
lent enough at certain stages to render 


the Ohio 


*Read at.the recent _meeting of 
communicated 


Pharmaceutical Association an 
by the author. 


cautious an experienced organic chem- 
ist. 

Another important point is the yield. 
In the hands of students who had nearly 
three years’ (partial-time attendance) 
practice in chemical and pharmaceutical 
laboratories the yield is about thirty (30) 
per cent of the theoretical requirement. 
As I found no druggist who has at- 
tempted its manufacture, I do not know 
the actual result of drug store experience; 
that is, of those who are supposed to use 
the process, but the results could be read- 
ily and positively foretold. 

To remedy the defects of the U. S. P. 
process several chemists have proposed 
to use a_ so-called “cold” method, or 
rather one not involving the use of heat. 
Conspicuous among these are the pro- 
cesses devised by ‘Dunstan and Dymond 
about ten years ago, and one quite sim- 
ilar published about a year ago by Prof. 
Wilbur H. Scoville. 

In these the sodium nitrite is dissolved 
in water, mixed with some alcohol placed 
in a flask surrounded by a freezing mix- 
ture and then the diluted sulphuric acid 
is allowed to slowly trickle into the mix- 
ture; the resulting ethyl nitrite is then 
properly purified. The idea seems good, 
but using plenty of ice and rock salt, 
closing the flask with a good one-hole 
rubber stopper and placing the end of the 
burette, containing the acid, in the hole, 
regulating the flow of acid with care, I 
found after six trials that the yield aver- 
aged only about forty (40) per cent of the 
theoretical amount. 

Prof. Scoville claims a yield of sixty- 
five (65) per cent in his best experiments 
The fact that this method does not yield 
the theoretical quantity in experienced 
hands and requires fully as much time and 
care as the official process is sufficient to 
show its weak points. On the whole it is 
no improvement on the present U. S. P. 
method. 

The same essential difficulty exists in all 
the methods so far proposed, namely: the 
attempt to have the pharmacist prepare a 
pure ethyl nitrite, a highly volatile and 
inflammable substance requiring great 
skill in organic chemical manipulations to 
successfully prepare; hence all processes 
for the pharmacist on this line must fail. 
Ii, however, it is necessary to have a pro- 
cess for the preparation of this galenical 
it must be in the direction of former phar- 
macopoeial methods; that is, the distilla- 
tion or preparation of a solution of ethyl 
nitrite in alcohol. 

Recently an English pharmacist (Amer- 
ican Druggist, May 10, 1899,) proposed 
a method without use of heat or distilla- 
tion in the direction just mentioned, 
which he claims gave good results, but 
this process is utterly impracticable for 
retail pharmacists on account of the time 
and testing involved. 

He dissolves (or rather tries to) the 
sodium nitrite in half the alcohol re- 
quired and the sulphuric acid in the other 
half, cools, mixes, then shaking twice a 
day until the action ceases, testing daily 
until the required strength has been at- 
tained. 

I found, using sodium nitrite in small 
sticks, that after four weeks the prepara- 
tion when examined by the U. S. P. gas- 
ometric assay process showed only about 
one-tenth (1-10) the official strength; at 
this rate it would take ten (10) months 
to prepare it! 

I have recently experimented with an- 
other method which I believe will in a 
measure obviate some of the ordinary dif- 
ficulties in the preparation of this valu- 
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able substance on a scale practical in a 
weil-equipped pharmacy. 

he experiments are by no means com- 
plete and I expect to devote considerable 
time to the work this summer and again. 
report results at the meeting of the A. 
Ph. A. in September. 


A New Process. 


The process as far as developed is as 
follows: The sodium nitrite is placed in a. 
mixture of the sulphuric acid and alcohol, 
which need not be cooled. The flask con- 
taining the materials is connected with an. 
upright condenser and heated directly or 
better on a water bath not above 140° F. 
until the action is complete. In one ex- 
periment I obtained a three (8) per cent 
solution of ethyl nitrite in 45 minutes. 
believe I shall be abie to so elaborate this 
process that the disappearance of acid 
action on litmus by the mixture will show 
the end reaction and that merely pouring 
off from the sodium sulphate formed will 
be all the purification needed. As there is- 
no waste here the cost will be the mini- 
mum. A number of modifications of var- 
ious kinds have suggested themselves and 
when carried out I believe the process can 
be made an eminently practical and feas- 
ible one. 

As spirit of ethyl nitrite decomposes. 
readily a rapid method adapted to the or- 
dinary pharmaceutical laboratory seems. 
very desirable. 


Incendiary Microbes. 


The cause of the so-called spontaneous 
outbreaks of fire in stacks remained for 
ages a sealed mystery. It has remained: 
for the bacteriologist to unravel the cause 
of these conflagrations. M. Jean de Le- 
verdo, in an article onthe subject in “La 
Nature,” recalls the fact that such com- 
bustions, as is well known to farmers, oc- 
cur most frequently in stacks of insuffi- 
ciently dried materials. In the presence 
of moisture the bacteria present in the 
fodder grow with marvelous rapidity. This 
growth is accompanied by the generation 
of heat. At the same time fermentation 
processes are set up, which transform the 
material into carbonaceous matter, porous 
and very light. But the chemical pro- 
cesses are also attended by the liberation 
of heat, consequently a temperature may 
be reaghed which has been estimated at 
300°. Owing to the insufficiency of oxy- 
gen in the middle of a stack the material 
consumes without flame, but should a sud- 
den access of oxygen be permitted, oxid- 
ation proceeds with greatly accelerated 
rapidity, the temperature rapidly in. 
creases, and the supply of oxygen being 
sufficient, the whole superheated, highly- 
combustible mass suddenly bursts into: 
flame. M. de Leverdo states that in order 
to guard against such a result M. Ben- 
esch, an Austrian agriculturist, has in- 
vented a long iron prong, with which 
small quantities of the material in the 
centre of the stack can be brought to the 
surface and then examined, and at the 
same time the temperature of the interior 
be roughly estimated by touching the 
prong after leaving it in the centre of the 
mass for ten minutes.—British and Col- 
onial Druggist. 


Since the trade in spices and condi- 
ments has been drifting away from the 
druggist to the grocer, adulteration has- 
been constantly increasing. 
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Queries and Answers. 


We shall be glad, in this department, to respond to calls for infor- 
mation bearing on pharmacy or any of its allied topics, and cordially in- 
vite our friends to make use of this column. 

The name and address of the inquirer must accompany the commu- 
nication, not for publication, but to assure attention, as we make it a 
rule to pay no regard to anonymous correspondence. 

















We have siiaiaih arrangements to have legal queries answered by competent authority 
and invite our readers to avail themselves of this advice free of charge. 


Syrup of Wild Cherry and Ammon- 
ium Carbonate.—S. informs us that on 
compounding the following, thé mixture 
turned a rich dark blue: 


ASRMIORS, CMUOR 6556055050000 00050% 

TIMMNON, CAPD. 0600000000000. 
Syrup ipecac. 
‘Syrup scillae....... 
Syrup prun. virg., 





On allowing to stand for a day a cloudy 
precipitate was thrown down and at the 
same time a scum rose to the surface. 
After two days the whole of the separated 
matter had settled to the bottom leaving 
the supernatant liquid clear and practical- 
ly colorless. 


This observation is of much interest, 
but though we have experimented with 
several different lots of wild cherry syrup, 
we fail to get anything more than a deep- 
ening of the bluish fluorescence which 
is so frequently found in syrup of wild 
cherry. The precipitation observed by 
our correspondent takes place whenever 
any alkali is added to this syrup. We 
would like to hear from our readers upon 
this subject, as the pronounced blue 
color has, so far as we can recall, not 
been previously reported. 


Cheap Baking Powder.—S. C. C. 
writes for a formula for a cheap baking 
powder. This subject was gone into 
very fully by the Department of Agri- 
culture, which made an exhaustive report 
on it some years since. The cheapest 
form is the powder containing alum. The 
most expensive, but at the same time the 
one which has the greatest popular 
vogue, depends for its efficacy upon a 
mixture of tartaric acid and sodium bi- 
carbonate. The powder which has the 
widest use among bakers is probably 
that in which an acid phosphate of lime 
is used. We append formulas for each 
of the three different kinds: 


TARTRATE BAKING POWDER. 


arts. 
Godittm Bicarbonate <..0csecssessiseces 16 
PORASBIUIN: DILBTUTATE 6:010:0,0:00:0.6:0:5.0.0\06:055:0100 46 
Starch, a sufficient quantity to make...100 


This powder contains about 7 
of carbonic acid gas. 


( per cent 


Sodium bicarbonate 

Potassium bitartrate 

Starch, a sufficient quantity to make. “160 

This powder contains 10 per cent 
of available carbonic acid gas. 


PHOSPHATE BAKING eatin 


arts. 
Sodium bicarbonate .........ssceccesoes 25 
Acid phosphate of lime, anhydrous.... 37 
Starch, a sufficient quantity to make. .100 


This powder contains about 12 per 
cent of available carbonic acid gas. 


ALUM BAKING POWDER. 


Sodium bicarbonate 

Ammonia alum, anhydrous............. 

Starch, a sufficient quantity to make. "100 

This powder contains about 8 per cent 
of carbon dioxide. 


The following recipes for baking pow- 
ders were suggested by Dr. George F. 
Payne, with the cost of making them. 
These figures are based on the tartaric 
acid selling by the ton at 25 cents a 
pound, cream of tartar at 224 cents a 
pound, acid phosphate of lime at 74 cents, 
dried alum at 44 cents, starch at 24 cents 
and bicarbonate of soda at 3} cents. That 
these powders should keep well each in- 
gredient should be first thoroughly dried 
by a gentle heat, and they should be 
kept securely closed in dry fruit jars, 
corked bottle or sealed cans: 


Tartaric acid 
BICAL DONGLE OF BOGAs ss-0<isincs cic ccesiie i 


SLAPCH (HOWECTED) o5ccsescwcesnceece yy 
Costs about 11¢ cents a pound. 
1. 
Pounds. 
GEESE ON UANEARiciiosisieco.ccniewiecandacivees 2 


Bicarbonate: Of SOAs cciccsseicsviscesicees 1 


Stare (BOW GCLER): 6.66.0 s:0s00sevsaceesions % 
Costs about 13 1-3 cents a pound. 
III. 
Pounds 
Acid phosphate of lime............000 1% 
Bicatbonate Of $0d2.......ccsscescccees i 
CREE: (POWHCIEO) -6ccrecsicsseaticcee esis 14 


‘Costs about 44 cents a pound. 


IV. 
Pounds 
Acid phosphate of lime..............000- 
DIPISG OMMORIA, GHA. «6:60.06 cccsciseescece 2 
BCASDONALE OF GO0A ioe. ssicincccescaseecicce 3 
RAEOR KPOWACROG) ais eiiccbsceweacvees week 5 
Costs about 4 cents a pound. 
Ne 
Pounds. 
Dried ammonia alum Rem 





Bicarbonate of soda 
Starch (powdered) 


Costs about 34 cents a pound. 


To the above cost should be added the 
cost of the containers and the time con- 
sumed in doing the work. 

The ingredients, all finely powdered, 
should be first sifted separately to get 
rid of all lumps, then the soda and starch 
should be well mixed together, and fin- 
ally the acid ingredients should be added, 
and all thoroughly incorporated, either 
by rubbing together in a mortar, or by 
sifting at least three times. Flour can 
be used in place of starch, and is con- 
siderably cheaper. 

Lardine.—R. H. McG. would like to 


know whether any drug or medicine is 
made up under this title. We refer the 


4! 


query to our readers for answer, as no 
such preparation is known to us. 


The Best Books for Pharmacists.— 
J. A. T. asks us to furnish a list of the 
best books for the use of a pharmacist 
who has a large prescription trade. The 
answer to this question is a rather diffi- 
cult one. We have published a number 
of lists compiled by different authorities, 
showing that while on a few books all 
agree, there is still room for a consider- 
able difference of opinion as to the re- 

mainder of the list. The number of 
books to which the list is restricted is, of 
course, a very important item. Another 
thing to be taken into consideration is 
the character of the prescriptions which 
are presented. In some sections, a Ger- 
man work of reference is essential, in 
others it is almost wholly useless. The 

same thing applies so far as a French 
book of reference is concerned. Where 
a list is to be cut down to the smallest 
possible compass, we would suggest a 
copy of the United States or the Na- 
tional Dispensatory, either Remington’s 
Caspari’s or Coblentz’s Pharmacy, a copy 
of some standard formulary, such as 

“Pharmaceutical Formulas,” -“‘Scoville’s 
Art of Compounding” and Coblentz’s 

“Newer Remedies.””’ Where a German 
patronage is enjoyed, the reference lib- 
rary should include a copy of the new 
edition of Hager’s “Pharmaceutischen 
Praxis, which is just now in course of 
publication. If many French prescrip- 
tions are received a copy of ‘“Dorvault’s 
L’Officein” will prove of value. While 
the Dispensatory contains a reprint of the 
National’ Formulary, a separate inter- 
leaved copy of the latter work will prove 
of much value, as the druggist will gen- 
erally find that he has some memoranda 
to make in connection with the use of 
these formulas. 

We have pared down the list as given 
above to the lowest practical limit, but it 
can ‘be almost indefinitely extended, the 
following books being added in about 
the order in which they are here placed: 
“The Art of Dispensing,’ Sadtler and 
Trimble’s Chemistry, Askinson’s_ Per- 
fumes and Their Preparation, Diete- 
rich’s Pharmaceutisches Manual, Scien- 
tific American Cyclopaedia of Receipts, 
Duane’s ‘Medical Student’s Dictionary,” 
Buchheister’s “Vorschriftenbuch fur 
Drogisten,”’ Ince’s “Latin Grammar of 
Pharmacy,’ or Crother & Rice’s “Ele- 
ments of Latin for Students of Medi- 
cine and Pharmacy,” ‘‘Arzneimittel 
Welche in dem Arzneibuch fur das 
Deutsche Reich, Dritte Ausgabe, Neu- 
druck, 1895, Nichtenthalten Sind,” Ffuck- 
iger and Hanburys’ Pharmacographia, 
Maisch’s Materia Medica. 

A complete file of the proceedings of 
the American Pharmaceutical Associa- 
tion and of the American Druggist will 
also prove valuable additions to the li- 
brary. In fact, a subscription to one or 
two live drug journals is absolutely es- 
sential, if the pharmacist wishes to keep 
posted. The proportion of purely di- 
dactic works in the library should depend 
to a certain extent upon the character of 
the clerks. Where only graduates of 
pharmacy are employed, elementary and 
purely didactic books are not so essen- 
tial a proportion of the library as they 
are where one or more apprentices are 
engaged. It is not only the duty of the 
pharmacist to place before apprentices 
the right kind of books, but it is to his 
advantage. We should like to hear from 
our readers as to the best five books. 
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To Drive Away Flies.—J. P. M.—The 
castor oil plant has long borne the repu- 

tation in the South of driving away 
not only flies but winged insects general- 
ly. As it is quite an ornamental plant it 
would be well to give it a trial by having 
several different pots of it about the 
house. Since the plant does not thrive 
except in the bright sunlight it is advis- 
able to have a supply of plants in dupli- 
cate, changing from the house to the open 
air, and vice versa, say twice each week. 
A iew of the leaves scattered about a 
room will also serve the desired purpose. 
It has been stated that flies will not go 
near sweet pea blossoms and that a bunch 
of these blossoms on the soda counter 
will keep it clear of these pests. Fumiga- 
tion with pastils by burning pastils of pyre- 
thrum will also drive away flies, though 
the remedy is rather worse than the com- 


plaint. The Japanese lily (Lilium aura- 
tum) has recently been recommended 
(Nat. Drug.) as being very efficient as a 


fly-banisher. 


For Preserving Skins, Etc.—Arsenic 
is the basis of most of the preservative 
powders, etc., used by taxidermists. We 
have recently tried a solution of formal- 
dehyde in taxidermy on a small scale and 
with the most satisfactory results, so far 
as observations go which cover a brief 
period of time. We _ would suggest 
an experiment in embalming by injecting 
the bodies with formaldehyde solution. 
In small objects, such as birds’ wings, the 
solution gives admirable results. 


Alcoholic Substitute.—H, T.—The 
following is said to be the tonic used in 
inebriate homes in place of alcohol: 

Extract of gentian. 

Extract of black haw. 
Extract of coca..... 
Dilute alcohol to 





Ses SeDSuSED ERAS 2 pints. 

The dose is a teaspoonful every 4 hours 
in water (warm). Ipecacuanha is some- 
times added to the above to produce nau- 
thus disgusting the patient and pro- 
ducing a distaste for liquor. 


Sea, 


Ferruginous Eggs. 

It may truly be said that there is scarce- 
ly any branch in which medicine has not 
advanced within the last twenty years, but 
in no one branch has more improvement 
been shown than in the compounding and 
putting together of drugs. No more is 
the unwilling patient to swallow large 
doses of nauseating medicine, for sugar- 
coated pills, capsules, and wafers have 
come into use, and the patients can now 
take the most vile-tasting medicines with- 


out discomfort. According to a Trans- 
atlantic contemporary, an ingenious per- 
son has come forward with a.¥- still 
more ingenious plan which opens up 
to pharmacy unbounded possibilities 
of going still further ahead. On 
account of the difficulty of assimilat- 


ing iron as a medicine, a French chemist 
has sought to introduce it in a digestible 
way by what he terms ferruginous eggs. 
Hens can digest iron easily while render- 
ing it back through the albumen of their 
eggs in a form which is easily digested by 
the weaker stomachs of mankind. A salt 
of iron is given to the hens with grains 
of wheat. A dozen of these medicated 
grains of wheat a day make the hens, after 
three or four days, lay eggs which are 


very rich in iron already digested. The 
chemist in question is said to be experi- 
menting further with other drugs, and it 
is not without the bounds of possibility 
that we shall shortly be able to take our 
medicines in the form of eggs. 














- UtnyssEs G. MANNING, 





Advertising Ideas. 


Under this heading we shall conduct a practical discussion of store 
methods and advertising for retail druggists. 
will be pleased to criticise advertisements, suggest improvements and 
answer all questions coming within the scope of this department, pro- 
vided they are accompanied by the name and address of the writer. 





The Department Editor 


DEPARTMENT EDITOR. 














THE AD-WRITING MOOD. 


PROPER frame of mind and a clear 
conception of what you are trying 
to do are requisite to the accom- 

plishment of any task. This is especially 
true of ad-writing. Most poor ads are 
poor because the writer had in ‘his mind a 
lot of things that should not have been 
there. He assumes the wrong point of 
view because he allows irrelevant ideas 
to influence him. 

There is just one object to keep in view 
in writing an ad, and that is that you are 
trying to sell something to somebody. 
Concentrate your mind on that as strong- 
ly as possible. Single out some real or 
imaginary person, not persons, and deter- 
mine to so present your goods as to make 
him a customer. If you will do that you 
need never thiuk uf the sound of your ad, 
of its literary merit, or of what your com- 
petitors will think of it. This matter of 
competitors is a bugaboo that hampers 
the advertising of many a merchant. This 
is so utterly foolish that it is hard to men- 
tion it with patience, and yet anyone 
who has had close relations with mer- 
chants knows how persistently they con- 
sider “the fellow over the way” in all 
their plans or methods. They can’t ad- 
vertise this thing because the other fellow 
advertised it last month; they can’t do 
this because he will imitate them; they 
can’t tell that fact because he would say 
it wasn’t so. So on eternally, as though 
the other fellow had something to do 
with the management or advertising of 
their business. 

Another thing that interferes with good 
work is the tendency to strive after liter- 
ary effect. To most merchants writing is 
a trifle difficult, often needlessly so. Once 
started they get carried away by the glam- 
our of their job. They want to improve 
on their ordinary style of expression; 
they feel it necessary to say something 
very catchy or smart, and in the labor of 
composition they lose sight of their ob- 
ject. They strive for the applause rather 
than the dollars of the listening multitude. 

No one writes well who does not write 
as he thinks; no one writes good ads who 
does not confine himself to a simple, nac- 


s 


ural statements of facts about his store, 
his methods or his goods. The mood to 
assume in preparing an ad is the one that 
would possess you in handling a custom- 
er; a quiet determination to tell every- 
thing about your goods that could pos- 
sibly influence a sale, and to tell it as 
briefly, clearly and persuasively as pos- 
sible. If after writing an ad you will 
view your work from the customer's 
standpoint you will be able to detect its 
strength or weakness. If you have pre- 
sented facts that would interest you, or 
arguments that would convince were you 
to read them in some other merchant‘s 
ad, you can feel pretty sure that you have 
done well. It is possible to so put your- 
self in the place of your reader that the 
persuasiveness or ineffectiveness of your 
work will be promptly apparent. 

When you write think only of making 
sales. 

When you read think of yourself as a 
buyer. 

Don’t think of anything else. 


FF st 


Prize Advertisement. 
The ‘‘ American Druggist” offers 
a prize of books to the value of $2, 
each tissue, tor the best retail drug- 
The prize this 
time is awarded to Karl O. Cyrus, 
Bridgeport, Conn. 


se Ss ut 
CRITICISM AND COMMENT. 


Editor Advertising Ideas: 

I send you herewith samples of my ads. Kindly 
criticise same and enter them in prize competi- 
tion, The incident related in the local is an 
actual occurrence, and I made this use of it. 

Bridgeport, Conn. SARL O. Cyrus. 


gist’s advertisement. 


Mr. Cyrus’ ads are fair only, but were 
the best submitted for this issue. The 
displayed ad and reading notice on salad 
oil were the best of the lot sent by this 
competitor. The displayed ad is neatly 
set and was very conspicuous in the posi- 
tion it occupied, but the construction 
gives evidence of hasty or careless writ- 
ing. This ad-writer should revise his ads 
more carefully and see to it that his 
thought is clearly presented. 

The reading notice is apt to prove the 
more effective ad of the two. The inci- 
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dent related is a good example of the sort 
oi business news that gives pulling power 
to advertising. As both these ads ap- 
peared in the same issue they reinforced 
each other and should have produced re- 
sults. The remainder of Mr. Cyrus’ ads 
were good eye catchers owing to the 
prominent display lines, but were lacking 
in valid argument. They would make bet- 
ter signs or posters than newspaper ads. 
There are a good many arguments that 
could be presented on so common an 
article as a porous plaster. 


Fe st 
Poetical Advertising 


Mr. Geo. A. Gorgas, Harrisburg, Pa., 
sends a copy of one of his local papers 
containing one real and one alleged ad. 
The real ad is the editorial notice that the 
poetical effusion evoked. This is repro- 
duced as an instance of the way one can 
sometimes win out on a bad advertis- 
ing investment. The free comment is a 
good indirect ad and is another illustra- 
tion of the fact that it pays to be on good 





HE WAS MISTAKEN. 


_.\ few days ago a gentleman brought to the 
Cyrus pharmacy a bottle of supposedly pure 
salad oil, with this remark: “Here is the best 
salad oi] in the city, and I can buy it cheaper 
than you sell it.’ I answered him that. it 
could not possibly be pure olive oil at that price 
and offered to prove to him my statement. He 
was willing to have the oil tested, and I told 
him what the result would be if the oil was 
pure, and also what the result would be if im- 
pure. The test proved what I had stated, and 
showed clearly that what was sold as pure olive 
oil was a mixture of cotton-seed oil and olive 
oil. If you wish pure olive oil, we can recom- 
mend our imported olive oil, which we guarantee 
absolutely pus, Price per pint 75 cents. Cot- 
ton-seed oil, sold ‘by some as olive oil, 25 cents 


per pint. Karl O. Cyrus, druggist, 253 Fairfield 
avenue. 

Prize Advertisement. 
+ 





A Delicate Salad 


prepared with utmost care, regardless 
of expense, is often disappointing in 
result, You question yourself, what 
is the trouble? You fail to find the 
cause. Often the fault lies with the 
salad oil. You may buy the same as 
4 the best, but it may not be so. 

* Our Imported Salad Oil 

we sell in bulk, any quantity, and 
guarantee the same absolutely pure. 
« We test every lot we receive, and do 
not allow the slightest adulteration 
with the common cotton-seed oil, fre- 
quently sold as salad oil. Price per 
pint 75 cents. 


For sale at 
THE CYRUS PHARMACY, 
253 Fairfield Avenue. 


Cotton-Seed Oil (American Salad Oil), 
price per pint 25 cents. 














terms with reporters. Three stanzas of 
the seven are also shown: 


_There are advertisement writers and adver- 
tisement writers, but the bird of them all is the 
fellow who sings in rhyme the praises of the ar- 
ticle or firm he advertises. The older portion of 
our community will remember how an advertis- 
ing poet chanted a Philadelphia clothing firm 
into fame and many ducats by his versicles as 
“The Bard of Tower Hall,” and his clever 
thyming is still in the memory of those who 
used to patronize the establishment when the 
lived in Philadelphia. The firm of clothing deal- 
ers is still there, but the bard has long passed 
out of existence and the advertisements are no 
longer in rhyme. 


And that brings Gossip to the story he was 
to tell, first prefacing it with the remark 
this is not an advertisement, and if it were 


about 


that 


an 








advertisement it could not get into this col- 


umn for love or money. The other day an in- 
dividual who looked as if he had seen better days 
caled on Druggist George A. Gorgas with a 
proposition... He was a small man with a smooth 
tace, wore a frayed overcoat with astrachan fur 
on the collar and cuffs, and altogether he did 
not shed an air of prosperity. He was, to use 
the vernacular of the street, and you may have 
noticed we use all kinds of vernacular in this 
column and don’t charge a cent extra for it— 
he was, to use the vernacular of the street, ‘‘on 
his uppers,’ and he wanted money. To get 
money he had written an advertisement for Mr. 
Gorgas, and if Mr. Gorgas would pay attention 
for a few moments he would read it to him. Mr. 
Gorgas didn’t want to hear it just then—he was 
too busy, he had no time, he had an ad writer, 
and all that sort of thing. The man regarded 
Mr. Gorgas with an‘eye of pity. Would Mr. 
Gorgas refuse to listen to a poem on his estab- 
lishment written ‘by a man who had graduated 
from both Yale and Harvard? The stranger 
thought he would not. Would Mr. Gorgas refuse 
to listen to a hymn of praise from a man who 
had been all over the world and had had his 
fling, and was now trying to earn an honest 
living? ‘lhe stranger opined that George would 
not be that hard-hearted, and he opined aright. 
Mr. Gorgas listened, he smiled, he leubed, and 
finally he approved as the stranger, with appro- 
priate gestures, and in a deep fog-horn voice 
seldom heard off the stage or out of the legisla- 
ture, read a parody on Longfellow’s “Excel- 
sior.”” When he had finished, and the enrap- 
tured Mr. Gorgas and his clerks had returned 
to earth, he pointed out to them a beautiful 
picture of the youth with a banner bearing the 
strange device, and with a voice choked with 
sobs he said: “Thirty-five lines at ten cents a 
line. Cut off fifty per cent. Take it along, pic- 
ture and all, for a dollar and a half. No? Don’t 
want it? Help a man to make a living. Take 
it along. Couldn’t use it? Why, yes, you could. 
Say, take it for fifty cents. Thanks.” The half 
dollar was passed over to him and he made a 
bee line for the nearest saloon. ‘That was the 
last seen of him. The ad may be found in this 
evening’s ‘‘Telegraph.” It is what may be 
termed a lalapaloosa, including the picture. 
The shades of night were falling fast, 
As down through Third to Walnut passed 
A. kid, who bore, all lettered nice, 
A banner bearing this device, 

GORGAS, The Druggist! 
His brow was hid; his eye beneath 
Gazed on a “snipe’’ between his teeth, 


And like a druggist’s graduate rung 
The accent of that urchin’s tongue, 


GORGAS, The Druggist! 
* 
At bredk of day, with shoeless feet, 
The “kid”? was found on North Sixth street, 
Beside him lay the well-known sign, 
Besmeared with mud—BUT NOT THE LINE— 
GORGAS, The Druggist! 


When one can get as much free com- 
ment as this it will be all right to run in 
a “poetical” ad. At all other times turn 
them down. Good ads in verse are as 
rare as snowballs in the hot place. Chas. 
M. ‘Snyder, the DeLong hook and eye 
man, can turn out good ads in rhyme. 
He is about the only one of our eighty 
million inhabitants who can. Anyone 
who desires his services can procure them 
at two dollars a line. 


FF 


L. M. Liggett, no address given, sends 
an attractive fountain menu. The first 
page is devoted to a half-tone of a dainty 
little girl in the act of surrounding a 
glass of the advertiser’s ice cream soda. 
The picture is accompanied by the line: 
“My, but Mr. Liggett’s ice cream soda is 
good.” 

The folder affords small chance for 
criticism, as both construction and print- 
ing are excellent. It would have been 
well to have made the prices a little clear- 
er. A few drinks are marked ten cents, 
and the natural inference would be that 
the remainder are five cents. But this is 
not stated and some might think that all 
the drinks in the sections containing the 
ten cent ones are of the same price. It is 
also well to place your complete address 
on every piece of printed matter issued. 
This is not very essential when the ad- 
vertisement is intended for purely local 
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distribution, but it costs nothing extra, 
can do no harm and may sometimes do 
good. 


se FF 


Kirstein’s Pharmacy, Rahway, N. J., 
submits a fountain menu even better than 
the above. It is printed in three colors on 
heavy calendered paper, has an attract- 
ive cut on first page, and the arrangement 
of the remaining page is excellent. The 
various drinks are grouped under suitable 
headings and the prices are plainly stated. 
The last page bears this effective little 
paragraph: : 


OUR ICE ‘CREAM 


is so good that we’re often asked 
what it is made of. We are glad 
to tell you. We make it of 


Sweet Cream, 
Fresh Eggs, 
Sugar, 
Pure Flavoring. 


These only, just enough of 
each, and made just right. 


A New Liquid Air Apparatus. 


A liquid air plant has recently been 
constructed in New York city, by the 
“General Liquid ‘Air and Refrigerator 
Co.,” which is claimed to be the most 
economical apparatus for the preparation 
of liquid air yet devised. It was invented 
by Oscar P. Ostergren, a graduate of the 
Koyal Institution, Stockholm, Sweden, 
and Moriz Berger, a graduate of the 
Royal Polytechnic School, of Munich. 
The particular feature of interest in the 
process, which, in a general way, follows 
the idea carried out by Linde and Tripler 
in utilizing the evaporation of a portion 
of the condensed air for the cooling of the 
remainder, is the internal construction of 
the liquefier, and in the fact that the 
liquid air is delivered in an “under cooler” 
where it can be retained for some time 
without appreciable loss, since the “under 
cooler” is connected with the condensing 
apparatus. The inventors have also de- 
vised an apparatus for transporting the 
liquid air, the essential feature of which 
is the fact that the inner vessel is sur- 
rounded by two or three containers, be- 
tween which there are layers of partially 
expanded air. The liquefied air is drawn 
out of the vessels by means of a syphor 
in very much the same way as carbonated 
water is drawn. The inventors claim to 
be able to produce liquefied air at a very 
low cost, and are said to have already 
received a contract for the construction 
of a plant in Los Angeles with a capacity 
of 1,500 gallons of liquid air per day. 


The Formalin Lamp Patented. 


The claims of Dr. ‘Albrecht Schmidt in 
Berlin for the Formalin Lamp, as well as 
for the method of producing formalde- 
hyde gas have been allowed by the United 
States Patent Office and this method is 
not limited to the employment of para- 
formaldehyde in the form of tablets or 
pastils. Hence the use of solid formalde- 
hyde in any form in connection with any 
method by which the hot gases of com- 
bustion transform the paraformaldehyde 
into gaseous formaldehyde and are after- 
wards mixed with them, is an infringe- 
ment on Schering’s patent. — ; 

Schering’s method of disinfection was 
pronounced by Prof. Kobert at the last 
Tuberculosis Congress, held in Berlin, to 
be the most reliable and efficient. 
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To Drive Away Flies.—J. P. M.—The 
castor oil plant has long borne the repu- 
tation in the South of driving away 
not only flies but winged insects generai- 
ly. As it is quite an ornamental plant it 
would be well to give it a trial by having 
several different pots of it about the 
house. Since the plant does not thrive 
except in the bright sunlight it is advis- 
able to have a supply of plants in dupli- 
cate, changing from the house to the open 
air, and vice versa, say twice each week. 
A few of the leaves scattered about a 
room will also serve the desired purpose. 
It has been stated that flies will not go 
near sweet pea blossoms and that a bunch 
of these blossoms on the soda counter 
will keep it clear of these pests. Fumiga- 
tion with pastils by burning pastils of pyre- 
thrum will also drive away flies, though 
the remedy is rather worse than the com- 
plaint. The Japanese lily (Lilium aura- 
tum) has recently been recommended 
(Nat. Drug.) as being very efficient as a 
fly-banisher. 


For Preserving Skins, Etc.—Arsenic 
is the basis of most of the preservative 
powders, etc., used by taxidermists. We 
have recently tried a solution of formal- 
dehyde in taxidermy on a small scale and 
with the most satisfactory results, so far 
as observations go which cover a brief 
period of time. We would suggest 
an experiment in embalming by injecting 
the bodies with formaldehyde solution. 
In small objects, such as birds’ wings, the 
solution gives admirable results. 


Alcoholic Substitute.—H. L. T.—The 
following is said to be the tonic used in 
inebriate homes in place of alcohol: 

Extract of gentian. 

Extract of black haw. 

ESOC OF COCR.......6.......0-88 4 O28. 
Dilute alcohol £0 ......cccscesees 2 pints. 

The dose is a teaspoonful every 4 hours 
in water (warm). Ipecacuanha is some- 
times added to the above to produce nau- 
sea, thus disgusting the patient and pro- 
ducing a distaste for liquor. 


Ferruginous Eggs. 

It may truly be said that there is scarce- 
ly any branch in which medicine has not 
advanced within the last twenty years, but 
in no one branch has more improvement 
been shown than in the compounding and 
putting together of drugs. No more is 
the unwilling patient to swallow large 
doses of nauseating medicine, for sugar- 
coated pills, capsules, and wafers have 
come into use, and the patients can now 
take the most vile-tasting medicines with- 
out discomfort. According to a Trans- 
atlantic contemporary, an ingenious per- 
son has come forward with a. still 
more ingenious plan which opens up 
to pharmacy unbounded possibilities 
of going still further ahead. On 
account of the difficulty of assimilat- 
ing iron as a medicine, a French chemist 
has sought to introduce it in a digestible 
way by what he terms ferruginous eggs. 
Hens can digest iron easily while render- 
ing it back through the albumen of their 
eggs in a form which is easily digested by 
the weaker stomachs of mankind. ‘A salt 
of iron is given to the hens with grains 
of wheat. A dozen of these medicated 
grains of wheat a day make the hens, after 
three or four days. lay eggs which are 
very rich in iron already digested. The 
chemist in question is said to be experi- 
menting further with other drugs, and it 
is not without the bounds of possibility 
that we shall shortly be able to take our 
medicines in the form of eggs. 














- UtLyssEs G. MANNING, 


Advertising Ideas. 


Under this heading we shall conduct a practical discussion of store 
methods and advertising for retail druggists. 
will be pleased to criticise advertisements, suggest improvements and 
answer all questions coming within the scope of this department, pro- 
vided they are accompanied by the name and address of the writer. 





The Department Editor 


DEPARTMENT EDITOR. 

















THE AD-WRITING MOOD. 


PROPER frame of mind and a clear 
conception of what you are trying 
to do are requisite to the accom- 

plishment of any task. This is especially 
true of ad-writing. Most poor ads are 
poor because the writer had in ‘his mind a 
lot of things that should not have been 
there. He assumes the wrong point of 
view because he allows irrelevant ideas 
to influence him. 

There is just one object to keep in view 
in writing an ad, and that is that you are 
trying to sell something to somebody. 
Concentrate your mind on that as strong- 
ly as possible. Single out some real or 
imaginary person, not persons, and deter- 
mine to so present your goods as to make 
him a customer. If you will do that you 
need never thiuk uf the sound of your ad, 
of its literary merit, or of what your com- 
petitors will think of it. This matter of 
competitors is a bugaboo that hampers 
the advertising of many a merchant. This 
is so utterly foolish that it is hard to men- 
tion it with patience, and yet anyone 
who has had close relations with mer- 
chants knows how persistently they con- 
sider “the fellow over the way” in all 
their plans or methods. They can’t ad- 
vertise this thing because the other fellow 
advertised it last month; they can’t do 
this because he will imitate them; they 
can’t tell that fact because he would say 
it wasn’t so. So on eternally, as though 
the other fellow had something to do 
with the management or advertising of 
their business. 

Another thing that interferes with good 
work is the tendency to strive after liter- 
ary effect. To most merchants writing is 
a trifle difficult, often needlessly so. Once 
started they get carried away by the glam- 
our of their job. They want to improve 
on their ordinary style of expression; 
they feel it necessary to say something 
very catchy or smart, and in the labor of 
composition they lose sight of their ob- 
ject. They strive for the applause rather 
than the dollars of the listening multitude. 

No one writes well who does not write 
as he thinks; no one writes good ads who 
does not confine himself to a simple, nac- 


s 


ural statements of facts about his store, 
his methods or his goods. The mood to 
assume in preparing an ad is the one that 
would possess you in handling a custom- 
er; a quiet determination to tell every- 
thing about your goods that could pos- 
sibly influence a sale, and to tell it as 
briefly, clearly and persuasively as pos- 
sible. If after writing an ad you will 
view your work from the customer's 
standpoint you will be able to detect its 
strength or weakness. If you have pre- 
sented facts that would interest you, or 
arguments that would convince were you 
to read them in some other merchant's 
ad, you can feel pretty sure that you have 
done well. It is possible to so put your- 
self in the place of your reader that the 
persuasiveness or ineffectiveness of your 
work will be promptly apparent. 

When you write think only of making 
sales. 

When you read think of yourself as a 
buyer. 

Don’t think of anything else. 


Fs et 


Prize Advertisement. 
The “‘ American Druggist”’ offers 
a prize of books to the value of $2, 
each issue, tor the best retail drug- 
The prize this 
time ts awarded to Karl O. Cyrus, 
Bridgeport, Conn. 


Fs st 
CRITICISM AND COMMENT, 


Editor Advertising Ideas: 

I send you herewith samples of my ads. Kindly 
criticise same and enter them in prize compett- 
tion. The incident related in the local is an 
actual occurrence, and I made this use of it. 

Bridgeport, Conn. Kart O, Cyrus. 


gist’s advertisement. 


Mr. Cyrus’ ads are fair only, but were 
the best submitted for this issue. The 
displayed ad and reading notice on salad 
oil were the best of the lot sent by this 
competitor. The displayed ad is neatly 
set and was very conspicuous in the posi- 
tion it occupied, but the construction 
gives evidence of hasty or careless writ- 
ing. This ad-writer should revise his ads 
more carefully and see to it that his 
thought is clearly presented. 

The reading notice is apt to prove the 
more effective ad of the two. The inci- 
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dent related is a good example of the sort 
of business news that gives pulling power 
to advertising. As both these ads ap- 
peared in the same issue they reinforced 
each other and should have produced re- 
sults. The remainder of Mr. Cyrus’ ads 
were good eye catchers owing to the 
prominent display lines, but were lacking 
in valid argument. They would make bet- 
ter signs or posters than newspaper ads. 
There are a good many arguments that 
could be presented on so common an 
article as a porous plaster. 


Fe st 
Poetical Advertising 


Mr. Geo. A. Gorgas, Harrisburg, Pa., 
sends a copy of one of his local papers 
containing one real and one alleged ad. 
The real ad is the editorial notice that the 
poetical effusion evoked. This is repro- 
duced as an instance of the way one can 
sometimes win out on a bad advertis- 
ing investment. The free comment is a 
good indirect ad and is another illustra- 
tion of the fact that it pays to be on good 





HE WAS MISTAKEN. 


_A\ few days ago a gentleman brought to the 
Cyrus pharmacy a bottle of supposedly pure 
salad oil, with this remark: “Here is the best 
salad oi] in the city, and I can buy it cheaper 
than you sell it.’ I answered him that it 
could not possibly be pure olive oil at that price 
and offered to prove to him my statement. He 
was willing to have the oil tested, and I told 
him what the result would be if the oil was 
pure, and also what the result would be if im- 
pure. The test proved what I had stated, and 
showed clearly that what was sold as pure olive 
oil was a mixture of cotton-seed oil and olive 
oil. If you wish pure olive oil, we can recom- 
mend our imported olive oil, which we guarantee 
absolutely pre. Price per pint 75 cents. Cot- 
ton-seed oil, sold ‘by some as olive oil, 25 cents 


per pint. Karl O. Cyrus, druggist, 253 Fairfield 
avenue. 

Prize Advertisement. 
+ 





A Delicate Salad 


prepared with utmost care, regardless 
of expense, is often disappointing in 
result, You question yourself, what 
is the trouble? You fail to find the 
cause. Often the fault lies with the 
salad oil. You may buy the same as 
the best, but it may not be so. 
Our Imported Salad Oil 
we sell in bulk, any quantity, and 
guarantee the same absolutely pure. 
rc We test every lot we receive, and do 
not allow the slightest adulteration 
with the common cotton-seed oil, fre- 
quently sold as salad oil. Price per 
4 pint 75 cents. 
For sale at 
THE CYRUS PHARMACY, 
253 Fairfield Avenue. 


Cotton-Seed Oil (American Salad Oil), 
price per pint 25 cents. 














terms with reporters. Three stanzas of 
the seven are also shown: 


_There are advertisement writers and adver- 
tisement writers, but the bird of them all is the 
fellow who sings in rhyme the praises of the ar- 
ticle or firm he advertises. The older portion of 
our community will remember how an advertis- 
ing poet chanted a Philadelphia clothing firm 
into fame and many ducats by his, versicles as 
“The Bard of Tower Hall,’ and his clever 
thyming is still in the memory of those who 
used to patronize the establishment when the 
lived in Philadelphia. The firm of clothing deal- 
ers is still there, but the bard has long passed 
out of existence and the advertisements are no 
longer in rhyme. 


And that brings Gossip to the story he was 
about to tell, first prefacing it with the remark 
that this is not an advertisement, and if it were 
vertisement it could not get into this col- 
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umn for love or money. The other day an in- 
dividual who looked as if he had seen better days 
caled on Druggist George A. Gorgas with a 
proposition... He was a small man with a smooth 
tace, wore a frayed overcoat with astrachan fur 
on the collar and cuffs, and altogether he did 
not shed an air of prosperity. He was, to use 
the vernacular of the street, and you may have 
noticed we use all kinds of vernacular in this 
column and don’t charge a cent extra for it— 
he was, to use the vernacular of the street, ‘‘on 
his uppers,’ and he wanted money. To get 
money he had written an advertisement for Mr. 
Gorgas, and if Mr. Gorgas would pay attention 
for a few moments he would read it to him. Mr. 
Gorgas didn’t want to hear it just then—he was 
too busy, he had no time, he had an ad writer, 
and all that sort of thing. The man regarded 
Mr. Gorgas with an‘eye of pity. Would Mr. 
Gorgas refuse to listen to a poem on his estab- 
lishment written ‘by a man who had graduated 
from both Yale and Harvard? The stranger 
thought he would not. Would Mr. Gorgas refuse 
to listen to a hymn of praise from a man who 
had been all over the world and had had his 
fling, and was now trying to earn an honest 
living? ‘lhe stranger opined that George would 
not be that hard-hearted, and he opined aright. 
Mr. Gorgas listened, he smiled, he laughed, and 
finally he approved as the stranger, with appro- 
priate gestures, and in a deep fog-horn voice 
seldom heard off the stage or out of the legisla- 
ture, read a parody on Longfellow’s ‘Excel- 
sior.”” When he had finished, and the enrap- 
tured Mr. Gorgas and his clerks had returned 
to earth, he pointed out to them a beautiful 
picture of the youth with a banner bearing the 
strange device, and with a voice choked with 
sobs he said: ‘Thirty-five lines at ten cents a 
line. Cut off fifty per cent. Take it along, pic- 
ture and all, for a dollar and a half. No? Don’t 
want it? Help a man to make a living. Take 
it along. Couldn’t use it? Why, yes, you could. 
Say, take it for fifty cents. Thanks.” The half 
dollar was passed over to him and he made a 
bee line for the nearest saloon. That was the 
last seen of him. The ad may be found in this 
evening’s “Telegraph.” It is what may be 
termed a lalapaloosa, including the picture. 


The shades of night were falling fast, 
As down through Third to Walnut passed 
A kid, who bore, all lettered nice, 
A banner bearing this device, 
GORGAS, The Druggist! 
His brow was hid; his eye beneath 
Gazed on a “snipe” between his teeth, 
And like a druggist’s graduate rung 
The accent of that urchin’s tongue, 
GORGAS, The Druggist! 
& 
At break of day, with shoeless feet, 
The “kid’’ was found on North Sixth street, 
Seside him lay the well-known <n 
Besmeared with mud—BUT NOT THE LINE— 
GORGAS, The Druggist! 


When one can get as much free com- 
ment as this it will be all right to run in 
a “poetical” ad. At all other times turn 
them down. Good ads in verse are as 
rare as snowballs in the hot place. Chas. 
M. ‘Snyder, the DeLong hook and eye 
man, can turn out good ads in rhyme. 
He is about the only one of our eighty 
million inhabitants who can. Anyone 
who desires his services can procure them 
at two dollars a line. 


Fe Ft ut 


L. M. Liggett, no address given, sends 
an attractive fountain menu. The first 
page is devoted to a half-tone of a dainty 
little girl in the act of surrounding a 
glass of the advertiser’s ice cream soda. 
The picture is accompanied by the line: 
“My, but Mr. Liggett’s ice cream soda is 
good.” 

The folder affords small chance for 
criticism, as both construction and print- 
ing are excellent. It would have been 
well to have made the prices a little clear- 
er. A few drinks are marked ten cents, 
and the natural inference would be that 
the remainder are five cents. But this is 
not stated and some might think that all 
the drinks in the sections containing the 
ten cent ones are of the same price. It is 
also well to place your complete address 
on every piece of printed matter issued. 
This is not very essential when the ad- 
vertisement is intended for purely local 
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distribution, but it costs nothing extra, 
can do no harm and may sometimes do 
good. 


FF wt 


Kirstein’s Pharmacy, Rahway, N. J., 
submits a fountain menu even better than 
the above. It is printed in three colors on 
heavy calendered paper, has an attract- 
ive cut on first page, and the arrangement 
of the remaining page is excellent. The 
various drinks are grouped under suitable 
headings and the prices are plainly stated. 
The last page bears this effective little 
paragraph: ' 


OUR ICE ‘CREAM 


is so good that we’re often asked 
what it is made of. We are glad 
to tell you. We make it of 


Sweet Cream, 
Fresh Eggs, 
Sugar, 
Pure Flavoring. 


These only, just enough of 
each, and made just right. 


A New Liquid Air Apparatus. 


A liquid air plant has recently been 
constructed in New York city, by the 
“General Liquid ‘Air and Refrigerator 
Co.,” which is claimed to be the most 
economical apparatus for the preparation 
of liquid air yet devised. It was invented 
by Oscar P. Ostergren, a graduate of the 
Koyal Institution, Stockholm, Sweden, 
and Moriz Berger, a graduate of the 
Royal Polytechnic School, of Munich. 
The particular feature of interest in the 
process, which, in a general way, follows 
the idea carried out by Linde and Tripler 
in utilizing the evaporation of a portion 
of the condensed air for the cooling of the 
remainder, is the internal construction of 
the liquefier, and in the fact that the 
liquid air is delivered in an “under cooler” 
where it can be retained for some time 
without appreciable loss, since the “under 
cooler” is connected with the condensing 
apparatus. The inventors have also de- 
vised an apparatus for transporting the 
liquid air, the essential feature of which 
is the fact that the inner vessel is sur- 
rounded by two or three containers, be- 
tween which there are layers of partially 
expanded air. The liquefied air is drawn 
out of the vessels by means of a syphor 
in very much the same way as carbonated 
water is drawn. The inventors claim to 
be able to produce liquefied air at a very 
low cost, and are said to have already 
received a contract for the construction 
of a plant in Los Angeles with a capacity 
of 1,500 gallons of liquid air per day. 


The Formalin Lamp Patented. 


The claims of Dr. ‘Albrecht Schmidt in 
Berlin for the Formalin Lamp, as well as 
for the method of producing formalde- 
hyde gas have been allowed by the United 
States Patent Office and this method is 
not limited to the employment of para- 
formaldehyde in the form of tablets or 
pastils. Hence the use of solid formalde- 
hyde in any form in connection with any 
method by which the hot gases of com- 
bustion transform the paraformaldehyde 
into gaseous formaldehyde and are after- 
wards mixed with them, is an infringe- 
ment on Schering’s patent. | : 

Schering’s method of disinfection was 
pronounced by Prof. Kobert at the last 
Tuberculosis Congress, held in Berlin, to 
be the most reliable and efficient. 
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“GOOD FELLOW” DRUGGISTS 
By M. Quap. 


DRUG store in my neighborhood 
changed owners a few days ago, and 
two score families are congratulating 

themselves on the transfer. The old drug 
store man had no personal magnetism. 
He never joked with his patrons. He 
had little to say about the weather, noth- 
ing at all on politics or religion, and even 
the man who bought $2 worth of goods 
“all at once” felt that he was held at a 
distance. He kept a fresh stock and at- 
tended strictly to business, and no one 
complained of his prices, but yet there 
was no bond of fellowship. The new 
druggist at once gave himself away as a 
“good fellow,” and therein lies the cause 
of the rejoicing. In my time I have 
known half a dozen druggists who had the 
reputation of being ‘ ‘good fellows,” and 
none of them continued in business over 
three years. In my mind’s eye I can 
trace the career of our new druggist. One 
of his first callers will be the old man 
Swinbourne. He’s always on the hunt 
for a “good fellow” druggist. As fast 
as he finds them he buys his liver medi- 
cine on tick. If not turned down on the 
very first bottle he’s good for fifteen or 
twenty before he can be choked off. The 
next caller will be Mrs. Bonem. All 
druggists know her. She’s interested in 
two or three dispensaries, two hospitals, 
an orphan asylum and a “home” or two. 
When she bumps up against a “good 
fellow” druggist she demands about half 
the stock, and from $10 to $50 as a cash 
contribution. One smile from the drug- 
gist and he is her mutton. If he pulls 
himself out of the pit for less than $10 
he can congratulate himself for a month 
—or until Mrs. Bonem calls again. Then 
there’s old Mr. Totten. His pockets are 
always stuffed with tickets for Sunday 
school picnics, church festivals and bene- 
fits for this and that object, and there’s a 
bland smile on his face as he hauls out 
half a dozen and quietly says to the drug- 
gist: 

“IT knew you’d want ’em and I saved 
’em for you. Glad to know you are the 
right sort, and I’ll take pains to let folks 
hear of you.’ 

That sort of game on an old curmudg- 
eon of a druggist wouldn’t work, but the 
“good fellow’ has got to come down. He 
can’t go back on his reputation, and 
there is also a prospect that a hundred 
church members living two miles away 
may tumble over themselves to buy their 
medicines of him. 

I can see Mrs. Pomp as she sails in on 
our new druggist. She is stately and 


portly. She is dignified and has a double 
Her way is a condescending way. 


chin. 


Wit and Humor. 


Drug-Store Yarns Told After Business Hours, Being New Prescriptions for 
Weary Druggists. 


Anecdotes of the Comic, Humorous or Pathetic Side of Drug-Store Life Are 
Solicited for This Column—For Accepted Articles Payment Will be Made. | 





The old druggist was onto her shape 
and all sales were for cash, but he wasn’t 
a “good fellow.” She will select about 
five dollars’ worth of goods from the 
show-cases, fish out a prescription or two, 
and then condescendingly request the 
druggist to send the package around and 
charge to her husband’s account. He'll 
do it, of course, and be flattered over her 
order, but Mr. Pomp will never pay the 
bill. It won’t be long before ‘Mr. 
Workem will spy out the land and begin 
business. When he finds a “good fellow” 
druggist, he runs in to buy some cough 
drops and tell a funny story. Next day 
he is back after a cake of soap, and he 
tells two funny stories. On his third call 
he pays cash for a ten-cent tooth-brush 
and confidentially hints that he has a 
couple of thousand of dollars which he 
would be glad to invest in a partnership. 
His fourth call is his last. ‘As three or 
four customers are waiting to be served 
he bustles in and calls out: 

“Say, now, but I want to use $5 before 
I get back home. Let me have it, will 
you, and I'll bring it in this afternoon?” 

There are druggists who would turn 
Mr. Workem over and over like a beer 
keg, but they do not belong to the “good 
fellow” class. He will get his $5, and 
from the hour he gets it he will disap- 
pear off the face of the earth. That is. 
he will pass that drug store no more, and 
any bills sent to his house will be used 
to light the kitchen fire. Our druggist 
won’t be out of the woods even if he 
manages to shake off Mrs. Bonem. 
There’s Mrs. Pegg and Mrs. Platt and 
Mrs. Grabem to be reckoned with. 
Their business in life is to discover 
drunkards who desire to reform; women 
who have contracted the morphine habit. 
children who were born with crossed 
legs or twisted necks, and old men and 
women who might live on for another 
hundred years if they had spring tonics 
and cod liver oil to grease the machin- 
ery. The “good fellow” druggist has got 
to come down. The pathetic appeals 
poured into his ear are interspersed with 
flattery and compliments, and the little 
gum-game is worked for all it is worth. 
Perhaps you never heard of Mrs. Bilkem? 
She’s a widow with an income. The only 
renihde with her income is that it never 
comes in with regularity. She may get 
$300 one month and three cents the next. 
She doesn’t look for a “good fellow” 
among lawyers, doctors, editors or pro- 
fessors and appeal to them to help her 
out, but she marks down a druggist. She 
runs in every day or two to get a $20 
bill broke, and she makes a number of 
cash purchases, and in various other ways 
she manages to give out the impression 
that she is as solid as a National bank. 
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Then comes a day when she runs in and 
smilingly asks the druggist to please cash 
a little check for $50 to save her going 
to the bank. It is with the greatest of 
pleasure, of course, and she is a thou- 
sand times obliged, and everything is ait 
right for three or four days. Then the 
check comes back “N. G.” and if the 
druggist ever gets back the whole sum he 
is a lucky man. When the check racket 
is not worked it is the security dodge. 
Mrs. Bilkem decides to move. She rents 
a house and gives the druggist as refer- 
ence, and the druggist is pleased to say 
that she is financially sound. She gets 
the house on his recommend and when 
she moves again, owing from three to 
six months’ rent, there are landlords and 
lawyers who hold that the druggist is 
responsible for the little bill. 

It is curious how quickly “the street” 
gets onto a soft snap in the drug line. 
The professional tramp walks in with as- 
surance. The old woman with the bottle 
would like blackberry brandy or port 
wine, but will take castor oil at a pinch. 
Prescriptions for dying children come 
pouring in to be paid for with a “God 
bless you!” and the beggar who strikes 
a banana skin in front of the store ex- 
pects nothing less than to be filled up 
with the best and sent home in a hack. 
The “good fellow’ must join three or 
four social organizations. They want 
him in boat clubs and bowling clubs. 
He’s “worked” for church excursions, 
labor strikes, babies’ homes and hospitat 
additions. They take him into party poli- 
tics whether or no, and the church around 
the corner expects him to at least rent a 
pew. A “good fellow” among druggists 
must even put up for the heathen in 
Africa and put down for the Bible Society 
at home. 

I’m sorry for our new man. If he was 
a “good fellow” among merchants he 
could put up the price of sugar or calico 
and hold his customers. As a doctor or 
a lawyer it would help his practice, and as 
a politician he’d have his ward in his 
vest pocket. As’ a druggist it will be his 
undoing. The “skin game,” the “con. 
game,” the “gum game” and the “double 
cross” were all invented for his particular 
benefit. When they can’t be worked 
there’s “charity” to pull out his dollars, 
and if they don’t come fast enough he'll 
be cajoled into backing notes or buying 
stock in a catnip plantation. 

‘ 


Formaldehyde Process for Water 
Proofing Paper Patented. 


In our last issue (p. 6) we printed a 
note on the use of formaldehyde for ren- 
dering paper waterproof. The process 
has, we since learn, been patented in 
the United States by G. C. T. Hauser, 
whose patent was later assigned to the 
Schering Chemical Works. The claims 
(No. 572,295) made are as follows: 


1. The herein described waterproof composi- 
tion, which consists of anhydrous formaldehyde 
gelatin free from photosensitive ingredients sub- 
stantially as set forth. 

2. The herein described method of 
a waterproof gelatin composition whic 
in subjecting the gelatin free from photosensi- 
tive ingredients to the action of a water solution 
of formaldehyde, then removing the gelatin 
composition from the solution and then drying 
the same, substantially, as set forth. 


protease 
consists 


From this it will be seen that any one 
following the process printed in our last 
issue will be infringing upon the Hauser 
patent. 
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PROPRIETARY AFFAIRS. 


News and Notes of the Great Proprietary 


Medicine Interests. 





CHARLES I. HOOD, 


Proprietor of Hood’s Sarsaparilla, Lowell, Mass. 


At a little over fourteen years of age Charles I. Hood entered as 
an apprentice the store of Samuel Kidder, of Lowell, Mass., he being 
the son of the veteran pharmacist of Charlestown, Mass., by the same 
name, who became famous for the character and quality of Kidder’s 
Cream of Tartar, tartaric acid and other products, now owned by 
Schieffelin & Co. 

After serving his allotted time of five years at Mr. Kidder’s Mr. Hood 
went into the prescription department of Theo. Metcalf & Co., o 
Boston, as a prescription clerk, and remained with them five years, 
leaving a record of which both Mr. Metcalf and Mr. Doliber have ever 
been profuse in their compliments. 

Mr. Hood returned to Lowell in 1870, when the firm of C. I. Hood 
& Co. was formed, and began business as retail druggists at the 
corner of Merrimack and Central streets. He remained there until the 
business of Hood’s sarsaparilla had developed to such an extent that 
he disposed of his retail business to Mr. Ellingwood, who was the first 
apprentice he engaged when he went into business for himself. It is 
of special interest to note that’ Kidder’s and Metcalf’s are the only 
places where Mr. Hood has ever been employed, because it has been 
reported that he formerly worked for the J. C. Ayer Co., which is 
not true, as he never was in their employ for a_moment. 

In a recent interview with an American Druggist reporter, Mr. 
Hood said: 

“Tt is probably true that every man has a natural fondness for the 
profession or business with which the earlier part of his life is con- 
nected, hence it is natural and true that my personal feelings should 
be with the retail trade. If my efforts have not secured for the retail 
trade all that I had wished, the spirit and the desire have been in the 
right direction, and the failure of the realization is due to causes 
beyond my control. 

“Some of the retail trade are inclined to think that proprietors are 
not sufficiently considerate of their position in regard to trade matters. 
I think this is a mistake on the part of the retail man, and if he 
would put himself in the position of the proprietor (I have been in 
both places) and would look at matters from the proprietor’s stand- 
point he would see at a glance that unless the proprietor is very 
shortsighted he must appreciate the value of the retail druggist to 
his business, and would do all in his power to secure his good will 
and co-operation. This has been our aim from the beginning. One 
great difficulty with us has been (in one way a misfortune and in 
another a good fortune) that the demand for Hood’s Sarsaparilla has 
been so great, that our preparation has been used by department stores 
as an inducement to draw other trade to a greater extent than any 
other single preparation, and while we do not sell department stores 
they apparently have no difficulty in getting goods and selling them 
often at less than our rebate prices, thereby proving a source of vexa- 
tion to us and to the entire retail trade in their vicinity, and the 
unfortunate point of this is that we individually and alone are absolutely 
unable with a business of the magnitude of Hood’s Sarsaparilla to con- 
trol and prevent their getting these supplies. We say this after making 
strenuous efforts to govern the sale of Hood’s Sarsaparilla without per- 
manent success.” 


NEWS AND COMMENT. 





Mr. H. C. Campion Interviewed. 


Mr. Harry C. Campion, of the firm of 
J. W. Campion & ‘Co., Philadelphia, was 
interviewed by an American Druggist re- 
porter. “The failure of the Campion 
plan,” he said, “was due, in my judgment, 
to the fact that the whole body of the 
retail drug trade did not realize, at that 
time, the full evils of cutting. There were 
too many sections of the country where 
the thing was practically unknown, and 
where, consequently, any plan for the 
control of prices must seem like so much 
impertinent interference with natural ten- 
dencies of commerce. Moreover, the 
Campion plan came from the proprietors 
and was put into effect by them. The re- 
tailers were scarcely consulted in the mat- 
ter—it was practically forced upon them. 
Now, to those who had felt the sting of 
cut prices and could consequently ap- 
preciate the enormous necessity of estab- 
lishing something like control of the sell- 
ing price, the plan was naturally welcome. 
But to all others, it was, as I say, a thing 
rather to be resisted than supported. And 
it was resisted with a vengeance. Pro- 
prietors stood as a man for its strict en- 
forcement, and they worked honestly and 
persistently for its success. I do not 
think there was one concern or one man 
among the proprietors and few among the 
jobbers that opposed it by word or by 
deed. We would undoubtedly have made 
a success of it had the whole body of the 
retail trade seen the necessity of it. But 
it failed because so many retailers were 
frankly opposed to its existence. We 
have letters in this office now from re- 
tail druggists who said such an attempt 
to hamper them was nothing short of an 
outrage which they would fight day and 
night, in season and out of season, until 
the thing was killed. And they, and 
others of the same kind, did this so ef- 
fectually that after a long and heartbreak- 
ing effort the Campion plan was at last 
laid away to rest. I often feel like taking 
out some of these indignant and honest 
letters now, and putting to the senders 
the query, how is it with you to-day? 
Are you still satisfied that you did a good 
thing in killing the Campion plan? But 
they, like the rest of short-sighted hu- 
manity, have probably learnt their lesson 
and got their experience by the sorrows 
of their hearts. No man should wonder 
that many proprietors find it difficult to 
be sanguine as ‘to the success of any plan 
to control prices. They are skeptical be- 
cause they have already spent so much 
good time and money in efforts of the 
kind, only to find their efforts brought to 
naught by a weak-kneed man here and 
there in the trade. In considering the 
question, it is right and proper to be 
guided by the history of the movement 
from 1884 down, and not by sections and 
fragments of it. Price cutting had got 
to so bad a pass in 1884 (though much 
less than now) that the thoughtful men 
of the trade saw that something must be 
done to check the destructive tendency. 
The outcome of the deliberations of that 
time was the so-called Campion plan, so 
named, I imagine, because my brother 
submitted the first draft of it. From that 
day to this there have been almost as 
many plans as there have been years, and 
most of them have been called into exist- 
ence by the insistent demand of the re- 
tailers that something be done to better 
their condition. I should hardly say 
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‘called into existence,’ I suppose, because, 
with one exception, none of them were 
ever actually and generally put into oper- 
ation, so far as my memory serves me. 
The trouble has been all along, to make 
the retail druggists of all parts of the 
country think and feel alike on the issue, 
so that any plan to control prices would 
meet with their general approval. They 
are scattered over so wide a country and 
it has been so impossible to gather any 
appreciable number of them at any one 
time and place, that to arrive at a com- 
posite view of their wishes has seemed 
quite out of the question. The man who 
conceived the idea of the N. A. R. D. 
was, in my opinion, a genius, for here, by 
the simple method of drawing delegates 
from every local society in the country, 
you have the possibility of obtaining what 
I have called the composite view. I have 
watched this body with ‘the keenest in- 
terest, and now that they have formulated 
a plan of their own and are proceeding, 
with dignity and quiet good sense, to put 
it into operation, I almost feel that we 
are on the threshold of the long-sought 
boon. As I understand the resolutions 
carried by the recent meeting of proprie- 
tors in New York, it will rest with the 
retail druggists, or with the N. A. R. D., 
to see that jobbers do not supply the cut 
rate and department stores. This is right 
and proper, for they can do this work 
better than it could otherwise be done. 
But I foresee that they will have difficulty 
in preventing weak- kneed or dishonest 
retail druggists from supplying them. 
And yet, if they are fearless and deter- 
mined men, they can do this too, My 
heartiest wishes are with them in the 
work that lies before them. Not only will 
they have the hearty support of our house, 
but that of every proprietary concern in 
the country as well. Let no man make 
the mistake of supposing that the proprie- 
tary oe st is not in earnest in their ex- 
pressed and reiterated desire to have the 
retail price controlled. It is as vital to 
us all as to the retail druggists. We are 
united in ey godspeed and all good 
luck to the iN. A. R. 


et 
A Remarkable and Interesting Case. 


There is a story told of an Irishman, 
who being annoyed by ‘the persistent 
howling of a dog one bitter winter night, 
got up from his bed and without stopping 
to dress, went out just as he was in pur- 
suit of the animal. ‘After an interval of 
some ten minutes, his wife went to the 
door to see what kept him. She saw him 
standing shivering in the roadway with 
his nightshirt whirling about his ears and 
his knees smiting together with the arctic 
cold that possessed him. “What are you 
doin’ there at all, at all, Pat?” she cried 
in amazement. “Whist!” says Pat in 
reply, “I’ve caught the baste and I’m 
freezin’ him to death.” 


st FF 


As all the world knows, E. W. Hoyt & 
Co., of ‘Lowell, Mass., made the phrase 
Hoyt’s German Cologne famous. For 
many years they advertised widely, clever- 
ly and persistently, and the fruit of their 
enterprise was an exceedingly snug busi- 
ness. But their felicity was marred by 
the doings of a small man in another 
State. This man’s name was Hoyt—or he 
said it was—and he made, by that singu- 
lar chain of coincidence which pursues 
some men, German cologne also. And 
the more E. W. ‘Hoyt & Co. advertised, 


the more business this small man of co- 


incidence did. Finally, E. W. Hoyt & 
Co. lost all patience, and sued for an in- 
junction. The case went against them, by 
reason of the mysteries of the law. 


et Fe 


Then, for a time, they continued their 
advertising on an enlarged scale, with 
the inevitable result that the more busi- 
ness they developed the greater was the 
prosperity of the small man of another 
State, who, of course, did no advertising 
at all. There seemed only one way to kill 
off a competitor of this kind. For a solid 
year they did no advertising of any kind. 
A visit to the small man’s place now 
shows that peace and content are no 
longer his—that business is bad and he is 
unhappy. Apparently he has been killed. 
But what about E. W. Hoyt & Co.’s bus- 
iness in German cologne? Ask them, and 
they will tell you that it is gone complete- 
ly with no hope of return. 


et Fe 


Which is a singular thing, and a curious 
commentary on the value of advertising. 
A concern that spends millions in creai- 
ing a demand for their product might 
reasonably expect to some day reach a 
condition where no more advertising 
would be  necessary—where expense 
would stop and sales go on. But such, 
alas! is not the fact in this country. There 
may have been a time in the commerical 
affairs of the nation when the hope of 
such a condition was based upon a reason- 
able probability—but if so, it is something 
of the long ago. No such thing exists 


to-day. A product must, generally speak- 
ing, be advertised, advertised, adver- 
tised—or it dies the death. Crittenton, 


of New York, will tell you that directly 
a concern stops advertising nowadays the 
sale of their product begins to decline. 
And Crittenton knows. 


et Ft 
That Retail Druggist in Lexington. 


We have again heard of that certain 
retailer in Lexington, Ky., who was men- 
tioned in this department in the last issue 
as having written to a manufacturer and 
offered to place an order for several hun- 
dred dollars’ worth of goods provided that 
credit should be given him on a certain 
amount of shop-worn stock which he had 
on hand. Another manufacturer reports 
to us that he has heard from this in- 
dividual with much the same offer, and 
that he promptly declined to have any- 
thing to do with him. It would not seem 
improbable from this that our Lexing- 
ton friend has been in correspondence 
with other proprietary concerns else- 
where. If so, the evidence would seem 
conclusive that he is acting as a go-be- 
tween for somebody. It is just such shifty, 
underhand work as this that brings to 
— the efforts of retailer and manu- 

facturer to better the unfortunate con- 
ditions into which the drug trade has 
drifted. 


te Ft 


Talking of this reminds one of the ven- 
ture which Walt B. Wills made seven or 
eight years ago. Wills had been a trav- 
eling salesman for C. G. Green & Co., of 
Woodbury, N. J., and left them to be- 
come New York City representative for 
the Whitney Glass Works. After a time 
he developed an idea for marketing a 
patent medicine along new lines, and he 
managed to interest the Whitneys so 


greatly in his plans that they are said to 
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have invested about fifty thousand dollars 
with him. He made a preparation of cas- 
cara and went direct to the retail drug- 
gist with it, making one sole distributor 
for each town and advertising him as 
such. His advertising was well done, and 
the demand created was quite consider- 
able. Naturally enough, when druggists 
who had not secured an agency saw that 
they were missing a good thing they en- 
deavored to supply themselves. But not 
a wholesaler in the country could supply 
them, they being left out in the cold under 
the workings of Wills’ plan. Orders for 
the goods continued to pour into the 
wholesale house, who in self-defense at 
last resorted to the expedient of sending 
their travelers to Wills’ regular agents 
and inviting supnlies at their hands. That 
worked so well that they soon had all 
the goods they required and were able 
to furnish their customers freely. Then 
the cutting of the retail price began, and 
the ultimate destruction of the whole bus- 
iness was the result. In a little over a 
year Wills’ venture petered out, with a 
loss of every dollar invested in it. 


es ss 


One of the Tendencies of the Department 
Store. 


It is said that one of the big department 
stores of INew York City is, nowadays, 
selling practically no standard prepara- 
tions at all; that the standard prepara- 
tions have, in fact, almost disappeared 
from their shelves. They possess a well- 
equipped laboratory and employ a prac- 
tical chemist, and turn out a line of goods 
which fairly well covers all popular de- 
mand. These goods are not offered as 
substitutes for the standards—not as some- 
thing “just as good’’—but are boldly sold 
on their own merits and the reputation, of 
the house, and the standards are quietly 
ignored. This may not be literally true, 
but it illustrates a tendency which has 
been observable in department store 
methods for a long time past, and is full 
of danger for the proprietor. For the 
good of all concerned, the public included. 
the sale of medicines cannot too. soon 
be taken out of the department stores and 
returned to its legitimate channel. 


et 
The Ways of the Substitutor. 


There is a retail drug store on the east 
side of Sixth avenue, not far north- of 
Fourteenth street, where some devious 
work is at times indulged in. Some 
months ago this store had a whole win- 
dowful of what appeared to be T.ubin’s 
soap, which was offered at the alluring 
price of ten cents a box. It was a fake 
of the worst kind, but a cleverly-devised 
one nevertheless, and the poor public bit 
at it eagerly. Ina day or two the whole 
lot had been sold. Lubin’s American 
agent was notified of the facts by The 
American Druggist, but he found that the 
imitation was so devised that its seller 
could not be brought under the hand 
of the law, and he was consequently pow- 
erless. The other night a girl entered 
this store and asked for Carter’s Little 
Liver Pills. 

“Say!” cried the clerk in horror-strick- 
en accents,” vou don’t want to use that 
stuff. I wouldn’t give them to a dog.” 

“Why, what’s the matter with them?” 
the girl said. “Ma always uses Carter’s.” 

“Then she wants to quit right off. 
They’re dangerous. They’re choke full of 
mercury. Now, here’s a pill that we make 
ourselves’—and so on. After ten min- 














utes’ talk, the girl’ accepted the substitute 
and departed. This little episode was wit- 
nessed by two interested parties, and duly 
reported where it would do the most 
good. 


Ft st 


What the Proprietary Medicine Business 
Amounts To. 


The Government’s revenue from the 
sale of proprietary stamps has amounted 
to $2,700,000 in the past twelve months. 
If one-half of these stamps were used on 
proprietary medicines, and that would be 
putting it at a conservative estimate, then 
the proprietary medicine business (figur- 
ing on the basis of two-and-a-half cents 
to the dollar), has reached the total of 
$54,000,000. It is much more likely to be 
$75,000,000 per annum—and it is-growing. 


et et 


With the exception of Great Britain, 
which has proved a fairly remunerative 
field for patent medicines, the rest of the 
world does not seem to buy largely of us, 
and our ‘home market is likely to remain 
for many years to come the most re- 
sponsive, and, generally speaking, the 
most satisfactory. Some of the require- 
ments of foreign countries are such as to 
be virtually prohibitive. Portugal, for 
instance, requires that the actual work- 
ing formula of a remedy be furnished to 
the Board of Health, together with the 
ingredients for the making of a sample 
lot. When the Board is satisfied that the 
remedy is a desirable thing for the ail- 
ments named, then it issues a license, and 
names both the dose and the selling price. 
The formula is then sealed and deposited 
in the ‘State archives. Fifteen years after 
the license has been granted, the formula 
is published in an official organ. This, 
altogether, is scarcely an inviting con- 
dition of things, and American enterprise 
along proprietary lines is probably not- 
iceably absent in ‘Portugal. 


es 


Strangely enough, China has always 
been a good field for certain patent med- 
icine houses, prominent amongst whom is 
Jayne, of Philadelphia. Jayne has a resi- 
dent agent in the country—a good ‘Amer- 
ican, of course—and through him all the 
business is done. Their advertising con- 
sists of house-to-house distribution of 
pamphlets in the Chinese tongue, or pos- 
sibly in several of them. Americans have, 
generally speaking, the idea that there is 
a multitude of languages in China, and 
that the written language is not even on 
bowing terms with any of them. Many 
are also possessed of the belief that the 
written language is for the very few, and 
a sealed book to all the great mass of the 
people. However, it is just possible that 
we have not a full and adequate knowl- 
edge of this mysterious people, and that 
many of our preconceived notions are 
quite erroneous. The fact stands out that 
Jayne distributes his books to the ‘Chin- 
ese, and that the Chinese buy Jayne’s 
medicines. ‘Ergo, they are able to read 
his books, 


Ft se 


As to A. J. White, Limited. 


Oh, but the shareholders were an angry 
lot at the meeting in London the other 
day! The report showed an alarming de- 
crease in profits, there were charges of 
misrepresentation and some resignations. 
Lieutenant-Governor panei of New 
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with two other American 
stockholders, owns about one-fifth of the 
shares, addressed the meeting and ex- 
plained that while the late Mr. ‘White and 
his associate, Mr. Packard, had _ over- 
valued the stock, the directors knew 
nothing about it and were innocent of any 
wrong. He assured the meeting that 
there should be no more of that kind of 
business. Since the adjournment, it ap- 
pears that Mr. Henry Wellington Wack, 
of New York, the gentleman who re- 
ceived the singularly generous fee from 
Mr. White (possibly for seeing that “his 
enemies in Ohio were properly treated’), 
has become manager of the business. 


ez 
Neither a Borrower nor a Leader. 
One of the most conspicuous signs in 


the office of a jobbing house in this city 
is the following: 


York, who, 


Cem weer rere e ere ere coerce reeseesees 


FOSEDIVELY 
NO GOODS LOANED. 


“We had to do it,” said one of the firm 
when asked for an explanation regarding 
the announcement. ‘No, 
cause a man would come in occasionally 
and ask us for the loan of a cake of Cuti- 
cura Soap, a bottle of cologne, or some 
Sun Cholera ‘Mixture for cramp. We 
hand those things out right along to 
whoever asks for them. 

“The borrower was much more _in- 
clined to do things on a wholesale basis. 
He was generally the representative of 
some big proprietary house which had 
just sold us a consignment of goods, and 
all he wanted was to get the loan of half 
the order. Well, we were soft and loaned 
it to him. The vesult was that when our 
stock of his goods was used up, we had to 
send customers to him, even though the 
goods were really ours. 

“Sometimes it was an old-establishea 
house that did this, sometimes one that 
was just starting out with insufficient cap- 
ital. They would make the plea for bor- 
rowing that very fact, and whip them- 
selves into shape through our kindness. 
Now, it’s all very well to be generous, 
and to help struggling concerns along, 
but to do it at the expense of your own 
establishment seems rather silly. 

“In one case I. remember the head of 
just such a young concern came to us and 
told us of his plight. He needed money 
badly. He would sell us his entire stock 
of manufactured goods at a bargain figure 
to get the ready money wherewith to 
manufacture more. We listened to his 
pleadings and succumbed. For a special 
price he sold us his stock. Then he bor- 
rowed three-quarters of it, and we didn’t 
have it on hand when it was called for. 

“Well, sir, that particular concern held 
onto its goods, became bankrupt, and we 
may get a dividend one of these days from 
the receiver, and then again we may not. 
Do you still wonder at that sign being up 
there?” 


The Value of Brandreth Shares. 


It has been definitely determined by the 
Surrogate of White Plains, \N. Y., that 
the taxable value of Brandreth shares is 
twenty thousand dollars, based upon their 


it wasn’t be-’ 
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earning capacity and the further fact that 
in 1892 one share of the stock was sold at 
twenty-eight thousand dollars. This one 
share, apparently, is the only sale ever 
made. Previous to Mr. Brandreth’s death, 
he transferred eleven shares to his four 
daughters, taking from them a power of 
attorney to draw all dividends during his 
life. Later, the entire capital stock was 
transferred to trustees, the object being 
to prevent the control ever passing out 
of the Brandreth family. After Mr. 
Rrandreth’s death, the eleven shares 
transferred to the ‘daughters were held 
to be taxable as an inheritance, and the 
appraiser valued them for this purpose at 
twenty thousand dollars each. The daugh- 
ters contested the legality of the tax and 
denjed the value of the shares. This has 
now been disposed of by the action of the 
Surrogate. What is particularly interest- 
ing is the enormous value of the Brand- 
reth business, which the contest has 
served to bring into evidence. For many 
years the house was something to be 
gazed at open-mouthed, from the fact that 
it did business on a basis of the most 
heroic independence. There was some- 
thing almost sublime in their indifference 
to the wishes of anyone. When a whole- 

sale druggist wanted to buy porous plast- 
ers, he had to buy them in a given quan- 

tity, and a certified cheque had to accom- 
pany the order. This rule was applied to 
all—rich and poor, big and little. Then, 
as to delivery. The buyer was notified 
that at a certain day and hour the goods 
would be on the sidewalk, and he could 
cart them away if he cared to. There was 
a beautiful simplicity about the whole 
thing, and it was very satisfactory—to 
Mr. Brandreth. But this is an. echo of 
long ago. The great house of Brandreth 
does not do business in that way nowa- 


days. 
es se 
MERE MENTION. 


_ H. B. Harding, of the Humphrey Med- 
icine Co., has returned from a short Eu- 
ropean trip. 


The Dodds ‘Medicine Co., of Buffalo, 
N. Y., is reported to have increased its 
capital stock from $30,000 to $100,000, and 
to have filed certificate with the County 
Clerk to that effect. 


The clever Red Raven Splits advertis- 
ing is reported to be the work of Mr. 
Baxter. Besides the cards in the street 
cars, Mr. Baxter has written a number of 
bright pamphlets extolling the merits of 
the laxative. 


E. L. Lewis, an old newspaper man, has 
taken the position of advertising manager 
of the Dodds Medicine Company of Buf- 
falo, and is especially busy during the ab- 
sence of the heads of the company in Eu- 
rope this summer. 


Sigismund Kutnow, head of the com- 
pany which controls the Kutnow Pow- 
ders, arrived from Europe on the 24th 
ult., and the result of his energetic meth- 
ods was speedily to be witnessed in the 
newspapers, which contained big adver- 
tisements for several days, and which re- 
sulted in increased orders. 


J. A. McKee, of Toronto, president, 
and R. J. McKee, of Buffalo, secretary 
and treasurer, of the reorganized Dodds 
Medicine Company, have gone to Eu- 
rope, to remain till about the middle of 
July. The company has a European of- 
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fice and they will look after it while 
there. 


The merry war of the Geneva mineral 
water handlers goes on still. A late move 
of the old company is to obtain. an in- 
junction restraining the handlers of the 
new brand from selling it any longer. 
Druggists and others who had any of it 
in stock were obliged to put it out of 
sight at once. 


There is a little corner table at “Scheid- 
ler’s,’ Church and Chambers streets, 
where it is said that many a big proprie- 
tary deal has had its inception. “Scheid- 
ler’s” is a great resort for lovers of good 
things in the eating line, and the group 
about the old corner table generally con- 
sists of Thomas F. Main and William 
Allen, of Tarrant & Co., and M. J. Breit- 
enbach and E. G. Wells, of the M. J. 
Breitenbach Co. 


Dr. V. Mott Pierce is domiciled on his 
elegant and roomy house boat on the 
Niagara, at the foot of Amherst street, 
Buffalo. ‘He will in a day or two move 
it up the lake to Point Abino, about ten 
miles from Buffalo, where the summer 
will be spent. Experience leads to the 
choice of this style of summer outing 
rather than a cottage for several reasons. 
He keeps open house for his friends and 
makes proprietary people especially wel- 
come. 


The Keasby & Mattison Co. is making 
a new departure by manufacturing asbes- 
tos building papers, felts, millboards, etc., 
not to mention magnesia, felts, pipe and 
boiler coverings. These articles have, of 
course, nothing to do with their drug and 
chemical preparations, but it can easily 
be understood how the manufacture of 
magnesia, a non-conductor of heat. led to 
scientific researches which resulted in the 
establishment utilizing its immense gen- 
eral manufacturing facilities to advantage. 


The Sun Ray Company, manufacturers 
of patent medicines at 7 Beekman street, 
which recently made an assignment, 
was incorporated under New York laws 
on December 14, 1897, with a capital stock 
of $25,000, of which $12,500 was adjudged 
to have been paid in. The principal rem- 
dy which the company made was a lini- 
ment for rheumatism. It is said that a 
large amount of money was sunk in the 
enterprise, a large part of which was spent 
for advertising. The assignment was pre- 
cipitated by a creditor obtaining a judg- 
ment. The liabilities are less than $10,- 
000 


On the day before Decoration Day— 
May 29th—the Abbey Effervescent Salt 
Co.. of 9 to 15 Murray street, made 
its formal bow to the New Yu: public 
with immense announcements in the daily 
papers. The company has been incor- 
porated with a million dollars capital in 
this State, and will spend half that amount 
in advertising the first year. The com- 
pany has been established for years in 
England and Canada, and S. Britton, one 
of the incorporators, was for twelve years 
manager of Dr. Scott’s Electric Brush 
Co. They will cover the entire United 
States, section by section, using the daily 
papers, and will then take up general 
medicines. Their success thus far has 


been phenomenal, and from all accounts 
their salts, endorsed by 95 per cent of 
Canada’s physicians, is a worthy article. 
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State After State Joins the Movement—Chicago Jobbers Approve the 
Proprietors’ Resolution—Plans for the Convention—En- 


couraging Notes From Far and Near. 


ORGANIZATION THE NEED 
OF THE HOUR.* 


By Tuos. VOEGELER, 
Minneapolis, Minn. 


“He aims too low who aims beneath the stars.” 


As druggists we are sometimes inclined 
to take life rather dreamily and to keep 
the level of our aspirations beneath the 
high mark that our qualifications entitle 
us to set for it and our true sense of man- 
hood demands that we should place it at. 
High aspirations and a desire to be well 
spoken of in the community that we call 
our home are laudable aspirations and de- 
sires and should be fostered by every 
thinking, self-respecting druggist. Inde- 
pendence of thought, lofty ambitions, high 
and noble manhood are heaven-born heri- 
tages, coeval with the very birth of man. 
Devotion to the interests we represent 
should impel us now after these long 
years of dire experience to link our in- 
terests into a grand and harmonious 
brotherhood that would sweep the coun- 
try like the resistless tide of the ocean 
and place our profession once more upon 
the high pedestal from which it was lured 
to almost certain destruction by the con- 
ditions brought about years ago by our 
masterly indifference, lack of united ac- 
tion, and a spirit of jealousy among the 
craft for which no logical reason can be 
assigned. Lulled into fancied security by 
long years of prosperity, we found it 
more congenial to go fishing, and en- 
trusted to others the duties we should 
have performed ourselves. When the 
awakening came we had lost our bearings 
and were tossed about remorselessly by 
the keen competition of the new factors 
that entered our field while we were 
asleep. Throughout the length and 
breadth of our land are scattered the 
wrecks wrought by this herculean com- 
petition. 

Minneapolis in 1888 had 130 drug stores 
with 160,000 people. To-day less than 90 
are left to tell the story of their old-time 
glory. ‘A loss of 40 drug stores and an 
increase of 50,000 in population tells a 
story more startling than words can de- 
pict or artist can spread on canvas. St. 
‘Paul tells the same story. Our story is 
but the story of the nation at large and 
this should warn us all that now is the 
time and this is the place to give impetus 
to the new movement that was so auspic- 
iously inaugurated last year at St. Louis. 
‘Already bright rays of light are breaking 
through the storm-laden clouds and 
beckon to us to do our duty. Our star 
of destiny is on the upward course once 
more and points the way that leads to our 
salvation. We have again buckled on the 
armor of righteousness, and like valiant 
knights of old are banded together to 
do heroic deeds in behalf of our profes- 
sion. With this new spirit taking hold of 
us again it would seem that much could 
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be done. The National Association has 
awakened us from our lethargy, has 
aroused us to new efforts, has restored to 
us the confidence that we once had in our 
ability to meet all questions concerning 
our common welfare and manfully seek a 
remedy therefor. 

It is but proper that we should not 
expect a sudden correction of our wrongs, 
for wrongs deep rooted give way to right 
only after long and heroic efforts. We 
must not hope that our National Associa- 
tion can build up in a day what it has 
taken years to tear down. “Rome was 
not built in a day,” neither can we expect 
to have victory perch on a staff by be- 
moaning the glory of our former days, and 
idly folding our hands while the enemy is 
moving on us prepared to deal us the 
fatal blow. It means work, work that is 
in harmony with the work of our National 
Association. It means that every retail 
druggist in the United States should at- 
tach ‘himself to an organization that is 
a part and parcel of the national organ- 
ization, that he should urge his neighbor 
to do the same, that he should give liber- 
ally of his time for the promulgation of 
the doctrines that we advocate and that 
he should meet the financial requirements 
of the national organization with prompt- 
ness and despatch. 

Organization must be our battle-cry. 
With it the 38,000 druggists will march 
to glorious victory; without it many of us 
will fall by the wayside, victims of our 
timidity and vacillation, and become the 
humble serfs of craven masters, who will 
gloat over our writhing agonies like the 
tyrants of old were wont to gloat over 
their helpless slaves. In organization we 
will find a keen blade that will enable us 
to cut our way through all difficulties. 
Enthusiasm, born of a desire that our 
rights shall and must be protected, is the 
torch that should light our way by night 
and by day, and lead us to the victory that 
right and justice demand should be ours. 
Organization should be the salvation of 
laboring men in all the various spheres 
of life, and but for it they would to-day 
be like unto the craven slaves crouching 
at the feet of their despot masters. Or- 
ganization will compel manufacturers to 
respect our rights, and when they find 
that we present a united front with 38,000 
retail druggists in our ranks, demanding 
our rights, they will promptly ‘ind means 
of keeping their goods out of the hands 
of cutters. The leaven which was set at 
the organization of the N. A. R. D. in ’98 
has already commenced to work, as you 
will notice by the resolution just passed 
unanimously by the Proprietary ‘Associa- 
tion of the United States in session at 
New York, and which is as follows: 


“Resolved, That the members of this associa- 
tion are in full sympathy and are ready to co- 
operate with the National Association of Retail 
Druggists to stop the cutting evil and to require 
jobbers to confine their sales to the legitimate 
channels of trade, refusing all orders from de- 
partment stores and aggressive cutters, and fur- 
ther suggest means for accomplishing this end, 
that the N. A. R. D. require retail druggists 
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to abstain from substituting for standard _pro- 
prietary articles, and to require the N. A. R. D. 
to notify the manufacturers or any jobber who 
violates his contract in this respect, with a view 
to removing such jobber from the jobbing list.” 


I bring you this introductory which de- 
viates somewhat from the topic assigned 
me because I feel that the druggists here 
assembled from different parts of the State 
in locations where they may think them- 
selves free from the evils of department 
store competition and catalogue busi- 
ness, do not fully realize that they, too, 
are suffering, and that our cause is their 
cause, that our victory is their victory. 
The catalogue business is injuring you as 
much as the department store is us of 
the cities, and we ask you of the coun- 
try to join hands with us in the futher- 
ance of the objects for which the N. ‘A. R. 
D. has been formed. As individuals we 
may feel that our influence is for naught, 
but if we can band together all the retail 
drug interests of Minnesota and say to the 
manufacturers, through our National As- 
sociation, that we will discourage the sale 
of their goods whenever we can unless 
they make it possible for us to get a liv- 
ing profit, they will realize that the loss 
of our good will is greater to them than 
the profits they may possibly make by 
catering to the few cut-rate and catalogue 
houses of the State. We are the natural 
distributors of their product, and until 
they take the proper steps which will 
enable us to get fair prices for their goods 
they have neither moral nor legal right to 
complain if we make their conduct 
towards us cost a valuable part of their 
business. 


Chicago Wholesalers Endorse the 
Proprietors’ Resolution. 


The following communication has been 
sent to practically every proprietor and 
drug jobber in the United States: 


Chicago, July 7, 1899.-To Proprietary Medi- 
cine Manufacturers: I am_ instructed by. the 
executive committee of our assocéation to direct 
your attention to the following communications 
received from wholesale drug houses in Chi- 
cago: 


Chicago, June 23, 1899.—Thos. V. Wooten, Sec- 
retary N. A. R. D., City.—Dear Sir: We notice 
the Proprietors’ Association, at a meeting in 
New York on June 8, adopted a resolution ex- 
pressing their s: mpathy with the efforts being 
made Ey the National Association of Retail 
Druggists to “stop the cutting evil.” We desire 
to convey to the National Association of Retail 
Druggists, through you, an expression of our 
full sym athy with the spirit of that ‘“‘resolu- 
tion.” his ‘evil’? can only be remedied by the 
combined and harmonious action of proprietors, 
jobbers and retailers. Yours very truly, Signed) 
Fuller & Fuller Co. J. Walker Scofield, Sec- 
retary. n . 

Chicago, June 28, 1899.—Dear Sir: It gives us 

leasure to state that we will be pleased and 
Soin to assist in preventing goods getting into 
the hands of cutters, and we agree to abide by 
the resolution passed by the drug association 
recently, and in every way in our power assist 
in maintaining the rights of the retail drug 
trade. Respectfully (Signed), Robert Stevenson 


O. 

Chicago, June 27, 1899.—Dear Sir: Yours en- 
closing Bulletin No. 4, dated June 20, addressed 
to the members of the National Association of 
Retail Druggists, received, and in reply would 
say we sincerely wish you success in your efforts 
to restore and eliminate cutting of prices from 
the retail drug ‘business. We would gladly wel- 
come a return to old-time conditions, as we 
believe cutting of prices not only injures the re- 
tailers, but the jobbers and manufacturers, for 
reasons that are well understood by parties 
interested. Again assuring you of our best 
wishes for your success, we are, yours very 
sincerely (Signed), Humiston, Keeling & Co., 
by F. Recling. Treasurer. a 

Chicago, June 30, 1899.—Dear Sir: Supplement- 
ing conversation the other day with your good 
self and Dr. Dyche, we but wish to confirm same 
by giving you our assurance that it shall be 
our pleasure to co-operate with you towards 
maintaining the new resolution as_ recently 
recommended at the meeting of the Proprietary 
Association. Wishing you continuous success, 


we remain yours truly (Signed), Peter Van 
Schaack & Sons. 

Chicago, June 28, 1899.—Dear Sir: Referring to 
the resolution adopted at a meeting of the Pro- 
prietary Association of America, held in New 
York City June 8, 1899, we write to say that 
we are in full sympathy with the efforts of your 
association to confine the sale of proprietary 
goods to the proper channels and the purposes 
of the resolution referred to therefore have our 
approval. Yours truly (Signed), Morrisson, 
Plummer & Co. 


As the result of conversations and cor- 
respondence with the jobbing drug trade. 
the committee is convinced the sentiments 
herein expressed are held in common by 
nearly, if not quite, all the wholesale drug 
houses of the country; that they reflect 
the sober judgment of the better class of 
wholesale druggists everywhere there 
seems not the slightest reason to doubt. 

Very truly yours, 
Tuos. V. Wooten, Secretary. 


NEWS NOTES, 
TRANSPORTATION TO THE CONVEN- 
TION. 


The Transportation Committee of the N. A. 
R. D. is already busy with arrangements for 
transporting the delegates to the coming conven- 
tion. It is estimated that from three to four 
hundred delegates, representing every State in 
the Union, will assemble at Cincinnati, October 
3, in one of the most notable conventions of 
druggists the country has ever witnessed. The 
lowest possible rates will be obtained, and every 
detail of the arrangement for the comfort of dele- 
gates will be carefully looked after. All inquiries 
in regard to transportation should be addressed 
to Frank H. Freericks, chairman, Grand and 
Nassau streets, Cincinnati, Ohio. 


MARYLAND SPEAKS OUT. 


The following resolutions were passed at the 
seventeenth annual meeting of the Maryland 
State Pharmaceutical Association, held at Ocean 
City, July 11-15, 1899. 

Resolved, That this association in annual ses- 
sion heartily endorses the action of its members 
at the last semi-annual meeting when they 
agreed to affiliate with the National Association 
of Retail Druggists. It also wishes to express 
its belief that such an organization is necessary 
for the welfare of retail pharmacists and views 
with a feeling of satisfaction the progress this 
association has made, 

Resolved, That the incoming president be in- 
structed to appoint a delegate to represent this 
association at the first annual meeting of the 
N. A. R. D., at Cincinnati, October 3-6 next. 

Resolved, That the treasurer be instructed to 
send at once to the treasurer of the N. A. R. D. 
a sum equal to 25 cents for each member who 
has not joined a local organization paying a per 
capita assessment to the national association. 


A KENTUCKY ORATOR ON THE N.A.R.D. 


At the recent meeting of the Kentucky Phar- 
maceutical Association, at Chameleon Springs, 
Mr. Henry A. Fabra delivered an interesting 
address on ‘‘Commercial Pharmacy,” which made 
a decided hit with a number of Cincinnati drug- 
gists and others who were present. Among 
other things, he said: “As we assemble in con- 
vention from year to year we need to discuss 
and formulate plans which will better our con- 
dition commercially, which will increase the 
volume of sales, and especially make a better 
showing on the profit side of the ledger. Gen- 
tlemen, we Americans are a great nation! Com- 
mercially we lead the world. The fiscal year just 
clesed will show that we are one of the greatest, 
if not the mightiest nation on the globe in point 
of wealth and trade. What has brought this all 
about? How have we obtained this enviable 
distinction? Not by brute force, not by intimi- 
dation, but by virtue of the fact that we, a 
reunited people, all of one mind and one pur- 
pose, have with diplomacy and intelligence met 
every issue, and have demonstrated to the world 
that to attack a single individual subject to this 
government means to attack the government 
entire. Now, if such wonderful strides can be 
accomplished by a government supported by 
its loyal subjects, why may we not assume that 
the same result may be accomplished by an 
association of individuals? Why may we not 
assume that the National Association of Retail 
Druggists, 80,000 strong as it should be, as it 
will be if every druggist in the United States 
affiliates with and contributes to its support 
morally and financially, may accomplish the 


same result, as against a deluded few who, b 
their erratic business course, have well ni 

made our calling a non-paying burden.” The 
principal object in quoting Mr. Fabra’s remarks 


is to show the need of an organization such as 
he pictures for the mutual protection of drug- 
gists, and it is thought that the day is not far 
distant when such an organization will be 


started. 
IN BRIEF. 


The druggists of Norfolk, Va., encouraged by 
the action of the Proprietary Association at 
their recent convention, are considering the 
advisability of joining the N R. D. Price 
cutting in Norfolk is so universal and so dis- 
astrous that they are casting about with much 
concern for some relief. 


As a result of the action taken at their recent 
meeting the officers of the Pharmaceutical Asso- 
ciation of the State of South Carolina have issued 
a circular letter to the druggists of their State, 
in which they urge affiliation with the national 
association and request remittances in order to 
swell the fund to be sent by the association to the 
national treasurer. 


President H. A. Small and the other officers of 
the Nebraska State Pharmaceutical Association 
are planning a vigorous campaign in their State 
on behalf of the N. A. R. D. Substantial returns, 
both in money and influence, are expected as a 
result of these efforts. There is every indication 
that by the time of the October convention Ne- 
braska will be thoroughly organized. 


One of the recent accessions to the ranks of 
the N. A. ‘R. D. is the Danbury (Conn.) Drug- 
gists’ Association. This organization is composed 
of nearly the entire drug trade of Danbury. The 
dues of the membership have been paid and a 
substantial contribution has been sent to the 
national treasurer. There is very little price cut- 
ting in Danbury, what there is being confined to 
dry goods and grocery stores. The efficient offi- 
cers are Jas. P. Doran, president, and A 
Dickinson, secretary. 


President Henry P. Hynson has had some 
very interesting correspondence with the drug- 
gists of the Province of Quebec in relation to 
affiliation by the druggists of that province with 
the National Association of Retail Druggists. In 
response to the suggestion made by them, Mr. 
Hynson writes that he sees no obstacle in the 
way of their co-operation, and from present indi- 
cations it is likely these Canadian associations 
will be represented by delegates at the forth 
coming convention of the N, A. R. D. 


The following extract from a letter written by a 
western correspondent to the national secretary, 
though amusing, states in a forceful manner the 
one great need of the national association: ‘Say, 
your bulletins read just like the telegrams from 
General Otis. Great Victory! Enemy driven 
back! We are gaining every minute!—but the 
war goes on and he needs, and we need, rein- 
forcements.” Every retail druggist in the United 
States should be working to organize a local or- 
ganization in his community, or to strengthen 
and render more efficient the one that already 
exists. In this way only is the success of our 
movement assured. 


“Aurora, IIl., July 10, 1899. 
“Mr. Thos. V. Wooten, Secretary N. A. R. D. 
“Dear Sir—We have been discussing the ad- 
—— of joining the association and have this 
day called on the druggists of our city for the 
purpose of joining it. I have collected from 
nine of our druggists one dollar each, which I 
enclose. Seventy-five cents to go in general 
fund and twenty-five cents for dues. We expect 
to get the remainder of the druggists, but find 
them out of the city; but will report to you later 
about them. While we have no organization in 
our city as yet, we work harmoniously together 
and maintain prices very well. We have strong 
hope in the National Association of Retail Drug- 
gists, and feel satisfied if the retail druggists put 
up a united front they can accomplish almost 
everything they may go after. Yours fraternally, 
“PETER G, Hartz.” 


One of the most active local organizations 
affiliated with the N. A. R. D. is the Mahoning 
Valley (Ohio) Association. Under date of July 
7 Secretary Carl Brenner writes “At a meeting 
of our association this morning it was decided by 
our members that next Wednesday we, as a body, 
will visit the towns of Girard, Niles and Warren 
and try to —— associations, having all of 
them join the N. A. R. D.” their request a 
supply of literature has been furnished, and sev- 
eral active associations are likely to be the result 
of this missionary work. To commend this spirit 
too highly would be impossible. The ultimate 
success of the N, A. R. D. could be counted on 
with absolute certainty if every society associated 
with the national body would adopt the plan of 
organizing the territory adjacent to them. There 
is no obstacle in our way that zeal and de- 
termination will not remove. The success tne 

. A. R. D. has already achieved is a standing 
proof of this statement. 








50 AMERICAN DRUGGIST AND PHARMACEUTICAL RECORD. 


NO DRUG TRUST. 
The Movement Collapses. 





The Promoter Still Confident. 


The following letters, which are self- 
explanatory, were read by a representa- 
tive of The American Druggist to Mr. 
Elliott Burris, of 120 Broadway, who is 
back of the contemplated amalgamation 
of the drug trade: 

PHILADELPHIA, July 14, 1899. 
American Druggist: 

Gentlemen—Having received a “Memorandum 
of agreement between certain wholesale drug- 
gists in the United States, the Colonial Trust 
Company of New York, and Elliott Burris, of 
the City of New York,” in which our name ap- 
pears, we wish to give notice that same was 
placed there without our authority. We have 
never taken the slightest interest in the matter, 
or replied to any of the many communications 
received, and we issue this notice that our posi- 
tion may be understood. Yours truly, i‘ 

(Signed) Rost. SHOEMAKER & Co. 


PHILADELPHIA, July 15, 1899. 
American Druggist: 

Gentlemen—\ ill you have the kindness to pub- 
lish in your next issue the following letter: 
To the Drug Trade of the United States: 

As we have recently been asked by a large 
number of our friends whether we had authorized 
the use of our name in connection with a pro- 
position recently sent out by a Mr. Elliott Bur- 
ris, of New York, looking to the ama!gamation 
of the wholesale drug business of this country, 
we take this opportunity to say that we have 
never for one moment favorably considered the 

various propositions which had been sent to us 
in connection with this subject by Mr. Burris, 
from time to time, and never authorized the use 
of our name in connection with it. We do not 
believe this proposition either practicable or de- 
sirable, and would not, under any circumstances 
that we now know of, become a party to such an 
amalgamation. Yours truly, 

(Signed) Situ, Kiine & Frencn Co., 
M. N. Kline, Treasurer. 


When the reading had been completed 
Mr. Burris was politely asked to state 
his side of the case and was assured that 
his remarks would be faithfully chron- 
icled. 

“I do not care to be interviewed,” he 
said, ‘and have never sought publicity in 
this matter. It is hardly likely that I 
would be spending time and money on 
the project, which I am doing, if it were 
not likely to be successful. 

However, as to how any individual 
member of the trade, or any house in the 
trade stands in the matter, I have never 
divulged and I never shall. In fact, I de- 
cline to be interviewed on the subject 
until the newspapers treat the matter in 
its proper light and show to the retailers 
that the project of amalgamating the job- 
bers will be of vast benefit to the said re- 
tailers. There have been quite a number 
of communications sent by me to the 
wholesale and jobbing drug trade of this 
country in my work of amalgamating 
their interests, yet I defy any living man 
to show anything I have written which is 
unfair or unjust to any interest—jobbing 
or retail. I also defy anyone to produce 
anything in the proposed plan which is 
impracticable or which cannot be carried 
out. That all -my documents have been 
honest, straightforward documents every- 
one in the trade who has received them 
knows, and I am willing to stand and be 
judged by them and by the plans of the 
amalgamation. 

“If under this condition of affairs the 
trade or the members of the press pervert 
the real intent of my purposes or plans I 
cannot help it, but I assure you that it 
will not stop work on the project which 
is going forward, I firmly believe, to a 
most successful conclusion.” 


Cincinnati Jobbers on the Drug “ Trust.” 


The feeling in the Central States is 
shown by the following circular letter sent 
out by the Cincinnati jobbers: 


We beg to advise you of the results of the in- 
quiries sent out from this city on July 12, asking 
confidentially expression of opinion regarding the 
proposed “drug trust. 

Of the ninety firms interested fifty-two have 
favored us with replies. Of the fifty-two report- 
ing, forty are opposed to the consolidation. Live 
are in favor aa (several of them with modifi- 
cations) and seven firms will not commit them- 
selves. 

At a meeting recently held in Kansas City, at 
which twenty-six firms were represented, eighteen 
were unqualifiedly opposed to the combination, 
and eight desired to stand with the majority. 
We infer from a letter received from one of the 
firms who attended that meeting that resolutions 
were passed expressing disapproval of the plan. 
Of the answers received by us it is noticeable 
that outside the O. K. and I. most of them are 
from the East, the Western firms no doubt feel- 
ing that they have already sufficiently placed 
themselves on record. To sum up, it is evident 
that the trade as a large majority are strongly 
opposed to the consolidation, and those of us 
who have been uneasy lest Mr. Burris should 
put his plan through to our individual detriment, 
may, it seems, rest in peace. There is no possi- 
bility of it going through, and should Mr. Bur- 
ris still continue to agitate his scheme it will 
be a simple matter to obtain forty signatures 
to a contract in which the signers will agree not 
to go into the scheme. Respectfully, 

(Signed) THe STEIN-VOGELER Druc Co., 
Hate, Justus & Co., 
Lioyb Bros. 
Cincinnati, July 17, 1899. 


A Western View. 


On returning from the conference of 
jobbers, held at Kansas City on July 3d 
and referred to in our last issue, ‘Chas. 
F. Weller, of the Richardson Drug Co., 
former president of the N. W. \P. A., ex- 
pressed himself as follows: 


“The national drug trust was virtually knocked 
out. There has been a movement on foot to 
organize a trust that would include at least 90 
per cent of the jobbers in the United States, and 
the promoter of the enterprise, Elliott Burris, 
stated that 65 percent of the jobbers had signified 
a willingness to unite. There were twenty-six 
jobbers represented at the meeting, covering a 
territory from ‘Chicago to Denver, and from 
Omaha to Memphis, all being deeply concerned. 
The hs omg plan was thoroughly discussed and 
the \ a decided unanimously not to 
go into it his resolution was adopted: 

“Resolved, That we are unalterably opposed to 
the trust proposition, and will not drop our per- 
sonal identity and firm standing to become agents 
of a vast corporation, believing that business is 
best conducted when it allows the personal iden- 
tity of the business to be developed as much as 
possible. We are now able to meet and defeat 
these trust propositions and allow business to go 
as it has been going. 

The plan proposed was to form a corporation 
to be known as the National Drug Company, 
composed of wholesalers of drugs. The company 
will thus have charge of the distribution of all 
proprietary articles. In fact, it would be an 
amalgamation of the distributors. Manufacturers 
were to be forcéd into line, and if they refused 
to market their goods through the trust, central 
laboratories were to be formed for the manufac- 
ture of goods in opposition to the regular manu- 
facturers. 

It is stated that the action of the Western men, 
who handle fully one-fourth of the business of the 
country, will delay the formation of the trust, 
and in all probability defeat the proposed com 
bination entirely. The Western men stood solidly 
against the proposition, and for the present busi- 
ness in this line will continue as it has gone for 
vears past, each man, dealer, jobber and manu- 
facturer, managing his own individual business. 


The Kissing Bug in Philadelphia. 

The “Kissing Bug” has reached Phila- 
delphia and so far has stung 39 people, 
but has caused only one death. All those 
who have been stung are under 30 years 
of age and over 5. Each hospital seems 
to have adopted a treatment peculiar to 
itself. The most satisfactory results so 
far have been obtained by using an oint- 
ment composed of belladonna, iodoform 
and lanolin, though applications of lead 
water have proven beneficial in some 
cases. 





The Wellcome Club and Institute. 


On Saturday, June 24th, an event was 
celebrated unique in the history of phar- 
macy, for on that day, Henry S. Well- 
come, of ‘Burroughs, Wellcome & Co., 
formally opened the Wellcome Club and 
Institute for the employes of the Bur- 
roughs & ‘Wellcome works, at Dartford, 
England. The club and institute is lo- 
cated in a handsome old-fashioned man- 
sion, which with its surrounding grounds 
stretching about two miles along the 
Darent River, was purchased by Mr. 
Wellcome for this purpose. The build- 
ings comprise a staff club house, which 
consists of the original manor house, a 
very handsome residence with square gal- 
leried hall in the style of the seventeenth 
century, which has been fitted up through- 
out with furniture which harmonizes with 
its architectural features. This building 
will be devoted to uses of the staff in- 
cluding the directors of various depart- 

















HENRY S. WELLCOME, 


‘ Of the Burroughs & Wellcome Co. 


ments, analysts, etc., or, as Mr. Wellcome 
puts it, the brainworkers of the establish- 
ment, both men and women. One floor 
of a library building will be occupied by 
a library of several thousand volumes and 
in this building there will be several 
rooms for reading, sewing, writing, etc. 
All of the library building excepting the 
library proper and the fourth floor, which 
is fitted up as a concert and general as- 
sembly hall, is devoted to the use of the 
ladies. Facing this is the tower house 
containing sitting, smoking, writing, tea 
rooms, etc., for the use of the male em- 
ployes. A _ special building has been 
erected devoted to baths, lavatories, etc. 
A long and lofty building situated near 
the entrance gate has been equipped as a 
gymnasium. There are a number of 
greenhouses, three of which are 120 feet 
in length, palm houses, vineries under 
glass, etc. The lawns about the house are 
all as beautiful as only a well-kept Eng- 
lish lawn can be, while all the gardens and 
orchards are open to the members of the 
club. 

Beyond the lawn and gardens are the 
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playing fields stretching for about half a 
mile between two branches of the River 
Darent. Well wooded, with spreading 
trees, and clothed in fine pasture land 
stretching to the willowed banks of the 
boundary streams, these fields form as 
charming and as picturesque a spot as 
could be desired for healthful rest or exer- 
cise after the day’s work is done. 

The streams afford admirable oppor- 
tunities for fishing and boating, and a 
number of boats are provided for the lat- 
ter purpose. At one point the main 
stream widens out into a lake with an isl- 
and in the centre. On the margin of 
the lake is situated a Greek temple reach- 
ed by a pretty river walk circling the ex- 
panse of water and sheltered by over- 
hanging trees. 

Every employe of the Burroughs & 
Wellcome Co. was made an_ honorary 
member of the club for a week in order 
that each might decide for himself wheth- 
er he would become a subscribing mem- 
ber of the club or not. ‘The character of 
the institution was outlined by Mr. Well- 
come in the opening speech at the lunch- 
eon, which formed part of the opening 
exercises, as follows: 


Ladies and Gentlemen, the employes of the 
firm to-day number more than 800 of those as- 
sembled here. (Cheers.) People often speak to 
me with wonderment at the good relations which 
exist between the firm and employes, and the 
explanation which 1 have always od able to 
give in reply to such comments is that there is 
mutual consideration. (Hear, hear.) It is and 
always has been the policy of the firm to con- 
sider the welfare of everyone associated with 
it (applause), and by our bearing, our warmth 
of feeling, and our interest in the welfare of 
our employes we have won consideration from 
them, and we have a corps of employes which, I 
am proud to say, I believe surpasses any similar 
body of people employed by any other firm in 
the world. (Hear, hear, and applause.) By our 
care in selecting those who possess not only 
the required talents and qualifications, but who 
are also in hearty sympathy with us in our 
work, and by fostering mutual regard we secure 
not only the hand work, but the heart work of 
those who are associated with us. (Cheers.) We 
have not only efficiency among our great chiefs, 
as in Mr. Sudlow, Mr. Smith and Mr. Weld in 
the general management, Mr. Williams, Mr. 
Smart and Mr. Hill of the administrative at the 
works and laboratories at Dartford, and in Dr. 
Power, the director of the chemical research la- 
boratories, and Dr. Dowson, the director of the 
ae pen research laboratories (applause), 

ut also expert workers as heads of departments, 
and again in the personnel of their staffs, and 
yet again among the rank and file. (Applause.) 

must pay a special tribute to the efficiency 
of the ladies’ departments, so ably presided over 
by the talented lady superintendent, Miss Mar- 
tin Leake, and ably supported by a highly uali- 
fied staff of lady assistants. (Hear, hear.) It 
is peculiarly gratifying to me to-day in inaugu- 
rating this club to feel that I meet with those 
associated with me heart to heart. (Cheers.) 
In establishing this club I have had a strong 
spontaneous expression from the employes that 
accords perfectly with my own ideas and senti- 
ments that this club should not be regarded as 
a charitable institution, but should be self-sup- 
porting. (Hear, hear, and applause.) I want 
it to ‘be a resort and meeting place for the pro- 
motion of harmony and happiness among the 
employes—an institution for mental and _physi- 
cal recreation and development, where all shall 
be knitted closer together in personal friend- 
ship. I am certain that a charitable institution, 
or what is usually so called, is not what we 
want. (Cheers.) None of the employes of Bur- 
roughs, Wellcome & Co., I am thankful to say, 
are in need of charity. They are self-respecting, 
self-reliant and self-supporting, and I want them 
always to continue so. (Hear, hear.) I am do- 
ing, and shall do, all I can practically to facili- 
tate the work of organization and equipment. 
The premises suitably furnished and maintained 
T am very gratified to offer for the purposes of 
the club and institute. (Loud applause.) Then 
I rely upon the members working hand in hand 
and heart to heart to make a success of this in- 
stitution on a self-supporting basis. (Applause.) 
I want to express very strongly the desire that 
every emplove shall become a member of the 
club and institute, and while we shall have an ad- 
ministrative committee I want every member of 
the club to regard himself or herself as a mem- 
ber of a grand committee with duties to perform, 
and I want them to feel that it is essential to the 
success of this club that all shall bury every sel- 


fish desire in order to promote the happiness of 
their associates. (Applause.) We had some beau- 
tiful texts this morning during the inaugural ser- 
vice at the church. 1 want to recall one—“‘Bear 
ye one another’s burdens.” We know that those 
who seek their own selfish gratification in this 
world are the least happy, and those who tr 
to bear each other’s burdens and to assist eac 
other get the greatest happiness to be found 
in this life. (Applause.) Following such a 
course requires self-sacrifice, and I hope every- 
one will keep this text in view, and that all will 
endeavor to make each other happy. I cannot 
sufficiently express to the members of the man- 
agement at i tes and Dartford, who have 
presented me with a golden key with which to 
unlock the gates of this club and institute, how 
deeply touched I am by this expression of their 
kindness. (Applause.) I am always receiving 
kind consideration and support from these my 
— associates. I shall always treasure this 
jewel. 


Another Gift Scheme. 


To play upon the charitable feelings of 
those in the drug trade is an old game 
of the impecunious who live by their wits, 
and it was hardly possible that the year 
1899 would slip around without some ef- 
fort being made to turn the kindly inter- 
ests of the drug clerks’ friends into cold 
cash. During the winter months the little 
game is generally played by means of a 
projected “ball,” or “reception,” or ‘‘en- 
tertainment,” or “raffle,” to be given 
either for a club or association or drug 
clerk’s widow and children, while in the 
summer the shape taken is that of an 
“outing,” a “summer night’s festival,” a 
“clambake,” or an excursion. 

As a novelty, therefore, the following 
notice sent out broadcast to wholesale 
houses, will not occasion much surprise. 
Luckily for the trade, the Association has 
been investigated, and those who have 
not as yet sent any money to 'Mr. W. S. 
Healey, at 141 East Twelfth street, can 
save their remittances by placing them in 
a very deep corner of their vest pocket. 
The letter explains itself: 


DruG CLERKS’ BENEFICIAL ASSOCIATION 
OF GREATER NEW YORK. 


Officers. | Executive. Com. 

Wm. J. Parks, Pres. | George Snyder, 

Jas. Butler, Vice-Pres. C. W. Carr, 

Edw. W. Weber, Rec. Sec. |S. Kingsley, 

W. L. Lebkuchner, Fin. Sec. S. Liebman, 

W. S. Healey, Treas. | Edward Merritt, 
Jas. Murray, 
Hugh W. Anderson. 


Address all communications to W. S. Healey, 
141 East Twelfth street, New York City. 


New York, July 10, 1899. 

Gentlemen—The drug clerks of Greater New 
York having recently formed a beneficial asso- 
ciation are about to hold a summernight’s festi- 
val at Sulzer’s Harlem River Park, on Tuesday 
evening, August 8, 1899. 

Our object in holding this festival is for the 

urpose or raising funds, so that our Sick and 

eath Benefit Fund can be placed on a sub- 
stantial basis without calling upon our members 
for an extra assessment in order to meet the re- 
cent drains upon our treasury. 
he occasion promises to be a gala one—the 
entertainment committee assuring a programme 
of a most attractive nature. 

Inasmuch as the proceeds are to be devoted 
exclusively to this fund, we are sure the worthi- 
ness of this cause will appeal to you, and relying 
upon your generosity to aid us we have taken 
the liberty of enclosing to you ten tickets, and 
trust te ‘be favored with your remittance for the 
same. I remain yours respectfully, W. S. Healey, 
Treasurer (Signature typewritten), 141 East 
Twelfth Street, New York City. 


John Oehler, of McKesson & Robbins, 
knows personally almost every drug clerk 
of any prominence whatever in this city. 
In fact, it is even unnecessary to be prom- 
inent to be known to Mr. Oehler. The 
latter glanced over the list of names and 
the circular, and then said: 

“T have never heard of these men or 
seen their names before, and the whole 


thing bears the earmarks of a ‘fake.’ The 
only name there at all like that of a drug 
clerk is ‘George Snyder,’ and he always 
uses his full name, ‘George St. John Sny- 


“The Drug ‘Clerks’ Beneficial Associa- 
tion” was investigated by representatives 
of the house of C. N. Crittenton & Co., 
and according to Mr. Delano, of that 
house, was found wanting. Mr. Delano 
said: 

“We were requested by friends to 
look up the matter and did so, with the 
result that we advised people that the 
whole thing was a fraud. The address 
given by Treasurer Healey, whom none 
of our salesmen know, is a Raines law 
hotel. The bartender there said that Mr. 
Healey merely called occasionally for his 
mail. He had once stopped there for a 
few days, but it was a long, long time 
ago, and the place was not his residence. 
This stamped the entire matter for us, 
= we dropped all further consideration 
of it.” 

But the finishing touch to the little 
scheme was obtained at Sulzer’s Harlem 
River Park by a representative of The 
American Druggist. A clerk at his solici- 
tation looked over the books and said: 
“The Drug Clerks’ Beneficial ‘Associa- 
tion of Greater New York has not en- 
gaged our park for August 8th, or for any 
other date. We do not know the organi- 
zation nor anything about them.” 

Several of the officers of the Pharma- 
ceutical Clerks’ Association of Greater 
New York, which is the representative 
organization among the retail drug clerks 
of this city, deny all knowledge of the so- 
called Drug Clerk’s Beneficial Associa- 
tion, or of the alleged drug clerks who 
compose it. In the absence of E. A. 
Keefer, secretary of the representative or- 
ganization, A. Robinson, who is the reg- 
istrar of the Association, said to an Amer- 
ican Druggist representative: 

“We have received several inquiries re- 
garding this alleged Association and the 
summer night’s festival it is supposed to 
give in August, and we have cautioned 
those we have seen not to invest a dollar 
in the enterprise in any way. We do not 
know any of the clerks who are supposed 
to be connected with it. We have never 
heard of the organization except through 
its begging letters, we do not believe that 
it exists as an organization except in the 
minds of the men who hope to profit by 
it, and we regard it, in fact, as merely 
the scheme of one or two men at the most 
who make money through misrepresenta- 
tions.” 





Wisconsin’s Governor Emulates 
Governor Tanner, 


At a meeting ,of the Milwaukee Phar- 
maceutical \Association, held on July 13, a 
committee consisting of Christian Widule, 
William Barr and ‘D. Jones was ap- 
pointed to draft a resolution calling on 
Henry C. \Schranck to resign from the 
State Board of ‘Pharmacy. During the 
‘discussion Governor Scofield was strongly 
condemned for slighting the ‘Wisconsin 
Pharmaceutical Association which sent 
the names of H. G. Ruenzel and Robert 
M. Dadd, of Milwaukee, and F. ‘W. Thie- 
mann, of Sheboygan, to the Governor 
last year with the request that one of them 
be appointed to the next vacancy in the 
State Board. The objection to Mr. 
Schranck is that he has gone out of the 
drug business and is no longer identified 
with it. In the heat of the discussion the 
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Governor was charged with doing the 
bidding of professional politicians in mak- 
ing the appointment. Mr. Schranck has 
served two terms on the Board to the 
full satisfaction of the druggists of the 
State. The Governor makes the defence 
that he has followed out the law by ap- 
pointing a person who has been recom- 
mended by the State Association. Mr. 
Schranck was highly recommended when 
first appointed. 


An Event in Pharmaceutical Jour- 
nalism. 


‘After thirty-one years of continuous 
and brilliantly successful service as editor 
of the London “Chemist and Druggist,” 
Alfred Charles Wooton, Ph.C., retired on 
July ist at the comparatively early age 
of fifty-five. The event was celebrated by 
a dinner given him by his colleagues on 
that journal at the Castle Hotel, Hamp- 
ton Court, on the evening of june 27, 
which was presided over by Henry 
Walker, the publisher of the “Chemist 
and Druggist.” The hosts were George 
Anderson, Edward Bush, William Chalm- 
ers, Peter MacEwan, A. {= Meyjes, J. R. 
Raper, Henry Walker and S. W. Wooley. 

There is probably no pharmaceutical 
journalist now living whose influence has 
been greater than that wielded by Mr. 
Wooton and there is certainly not one 
who has so long, so ably and so consist- 
ently devoted himself to the betterment 
of the conditions of his craft. Mr. Woot- 
on is not only an excellent pharmacist, a 
linguist of no mean ability and an edjtor 
of rare and discriminating judgment, but 
he is possessed of literary gifts of a high 
order and is a most able, polished and 
forceful writer. Moreover, Mr. Wooton 
is gifted with a singular charm of man- 
ner which has won him many warm per- 
sonal friends in the drug trade. Indeed, 
there is a movement on foot in London 
to present to him some public testimon- 
ial, a movement with which several of 
the leading Anglo-American residents, 
including John Morgan Richards and 
Henry S. Wellcome are identified. 

Mr. Wooton’s successor as editor of the 
“Chemist and Druggist” is Peter Mac- 
Ewan, Ph.C., author of “Pharmaceutical 
Formulas,” who has for many years been 
associated with him as assistant editor. 
Mr. MacEwan’s excellent work in the past, 
both in the columns of the “Chemist and 
Druggist” and in the books issued by 
that journal, including “The Art of Dis- 
pensing,” “Pharmaceutical Formulas,” 
etc., proves him to be a man of signal 
ability and a worthy successor to so able 
an editor. 

Both Mr. Wooton and Mr. MacEwan 
have many friends on this side the At- 
lantic who will join with us in hearty 
congratulations to the one upon being 
able to lay down the burden of editorship 
while still young enowgh to enjoy his 
well-earned leisure, and to the other upon 
having attained while still a comparative- 
ly young man the highest place in his 
profession in England. 


Have We a Box Trust? 


Four of the leading pill and powder- 
box manufacturers in the United States 
have simultaneously announced an ad- 
vance on the price of pill boxes, which, in 
the case of Nos. 29 to 31, amounts to 


about 17 cents per gross, while in other 
lines the advance is equal to about 10 per 
cent over prices ruling heretofore. 
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Pharmaceutical Associations. 


BRIEF NOTES OF STATE MEETINGS. 


The Social Features Predominate—All Unite in Supporting the National 
Association of Retail Druggists—Pure Food Laws Attract Attention. 


Maryland. 
The seventeenth annual meeting of the 
Maryland Pharmaceutical Association 


was held at Ocean City on July 11 to 14, 
President R. S. McKinney, of Taney- 
town, presiding. The opening meeting 
was held on Tuesday evening, July 11, no 
business being transacted except the for- 
mal opening exercises, including an ad- 
dress of welcome by J. P. Moore, and a 
response by Dr. A. J. Corning, of Balti- 
more. On Wednesday President Mc- 
Kinney read his annual address, the main 
feature of which was an urgent appeal 
for the enactment of an “All-State Phar- 
macy Law.” This was followed by a 
brief address by Governor Lowndes, and 
Mr. Hynson took occasion to direct the 
Governor’s attention to the need of legis- 
lation to regulate the practice of phar- 
macy. 

Dr. A. R. L. Dohme submitted a report 
as chairman of the Executive Committee, 
while Charles H. Ware reported as sec- 
retary, and Prof. E. M. R. Culbreth as 
treasurer of the Association, these various 
reports showing the organization to be in 
a flourishing condition. Papers were 
submitted by H. P. Hynson, August 
Schrader, W. C. Powell, Charles Caspari, 
Jr.; Charles H. Ware, R. S. McKinney, 
Charles Schmidt, John F. Hancock and 
Dr. Dohme. 

The Assvucialion adopted a uniform 
price-mark for marking prescriptions, and 
endorsed the movement to secure the 
enactment of a pure food and drug law. 
The following officers and committees 
were elected: 


Dr. A. R. L.. Dohme, Baltimore, president; 
C. C. Watts, Hagerstown, first vice-president; 
John M. Weisel, Baltimore, second vice-presi- 
dent; Dr. W. Michael, Towson, third vice-presi- 
dent; Charles H. Ware, Baltimore, secretary; 

M. Fouch, Baltimore, treasurer. 

Executive Committee—J. Webb Foster, Balti- 
more, chairman; A. Eugene De Rieves, Cam- 
bridge, and John G. Beck, Baltimore. 

Delegates to the Convention for the Revision 
of the United States Pharmacopoeia—Prof, Chas. 
Caspari, Dr. A ohme and H. P. Hynson. 

Delegates to the American Pharmaceutical As- 
sociation at Put-in-Bay, O.— dap eg bg W. 
C. Powell, Snow Hill; J. G. eck, A. Quandt, 
Baltimore, and Louis Schuize. 

Much interest was excited by an at- 
tack by a Philadelphia medical journal 
upon a Baltimore pharmacist on the 
charge of substituting atropine for homa- 
tropine in a prescription. The evidence 
showed that the fault was in the original 
bottle, half of the contents of which con- 
sisted of the unaltered atropine. A com- 
mittee was appointed to lay the facts be- 
fore the journal in question and request 
a retraction of the charge. , 

The next meeting of the Association 
will be held at Baltimore shortly before 
the date for the convening of the legis- 
lature. 


Maine. 

The thirty-second annual meeting of 
the Maine Pharmaceutical Association 
was opened at Portland on July 7 and 
concluded at the Bay of Naples Inn on 


Sebago Lake the following day. The 
meetings were presided over by Presi- 
dent W. A. Robinson, of Auburn. The 
following officers were elected for the en- 
suing year: President, A. M. Robinson, 
Bangor; first vice- -president, H. Boynton, 
Biddeford; second vice-president, C. M. 
Hay, Portland; third vice-president, W. 
S. Clerks, Houlton; Secretary, Dr. L. M. 
Porter, Danforth; treasurer, W. C. Drew, 
Portland. 


Rhode Island. 


The Rhode Island Association has two 
meetings annually, one during the winter 
when the election of officers takes place 
and scientific papers are presented, and 
one during the summer, which is mainly 
devoted to having a good time. The lat- 
ter event took place at the Hauterive 
Club, Riverside, on the afternoon and 
evening of July 12. A preliminary busi- 
ness meeting was held, when delegates to 
the N. A. R. D. convention were ap- 
pointed and the following elected to 
membership: Alfred Lamareux, of Quid- 
nick; Thomas S. Dwan, of Central Falls; 
W. H. Boardman, of Lonsdale; Joseph 
C. Ross, of Woonsocket; Fred H. Jones, 
of Central Falls; George R. Powell, of 
Providence; R. L. Rattey, of Pawtucket, 
and William Dunning, of Providence. A 
shore dinner was served immediately after 
the business meeting. 

The event of the afternoon was the 
baseball game between the drug clerks 
and the drummers, the latter losing. 


The State of Washington. 


At the annual meeting of the Washing- 
ton State Pharmaceutical Association, 
held at New Whatcom July 12th to 14th, 
under the presidency of J. H. Day, of 
Dayton, the association decided to join 
the National Association of Retail Drug- 
gists. 

The following papers were presented: 
“Pharmacy Yesterday, To-day, To-mor- 
row,’ Miss Alice Summers, of Marys- 
ville; “Competition, Trusts and Associa- 
tions,’ Dr. Bolink, Seattle; “Objects of 
the Pharmaceutical Association,” F, J. 
Felz, Seattle; “Our Credit System,” 
Dwight Darling, Everett; “Pharmacy 
Legislation,’ P. Jensen, of the State 
Board of Pharmacy, Steilacoom. 

The election of officers resulted as fol- 
lows: President, Walter St. John, Ta- 
comy; vice-presidents, David Wall, Van- 
couver; W. G. Wyncoop, Tacoma; F. J. 
Felz, Seattle; secretary, W. P. Bonney; 
treasurer, William Duenkell. The choice 
of the next place of meeting was left to 
the Executive Committee. 


Officers and Examiners for Cuan. 


At a meeting of the council of the Phar- 
maceutical. Association of the Province 
of Quebec, held on July 6th, the fol- 
lowing officers and Board of Examiners 
were elected: 







































Alexis Robert, Montreal, president; J. Emile 
Roy, Quebec, first vice-president; J. E, Tremble, 
Montreal, second vice-president; C. J. Covern- 
ton, Montreal, treasurer. 

Major and minor board of examiners—W. H. 
Chapman, fi R. Parkin, A. J. Lawrence, H. R. 
Lanetot, ontreal; R. W. Williams, Three 
Rivers; J. Emile Roy, Quebec. 

Preliminary board of examiners—Prof. J. O. 
Cargrain, of Jacques Cartier Norman School, 
Montreal; Prof. Isaac Gammell, of the High 
School, Montreal, with J. E. Dube, of Quebec, 
= supervisor, for the city and district of Que- 

ec. 


The Indiana Board. 


The Indiana Board of Pharmacy held 
a three-days’ session at Indianapolis, be- 
ginning on July 12th. About 3,500 ap- 
plications for certificates were passed 
upon favorably, and about $7,000 re- 
ceived in fees. Certificates will be is- 
sued to the successful applicants as far 
as possible, considering the large amount 
of labor involved. Action on all appli- 
cations in dispute was deferred until the 
next regular meeting of the Board, which 
will be held three months hence. 

This is the first meeting of the Board 
since the Pharmacy law was enacted, 
and the members are gratified at the 
prompt application of pharmacists for 
certificates, and say it is indicative of the 
interest taken in the law by pharmacists 
all over the State. While the Board 
says it will allow the pharmacists plenty 
of time in which to make application and 
register, the law will be rigidly enforced, 
it is said, as soon as all pharmacists have 
had opportunity to register. It is antic- 
ipated that some of the fees will have to 
be returned to pharmacists who fail te 
come up to the requirements for regis- 
tration. 


The Michigan Board. 


The Michigan Board of Pharmacy held 
a meeting at Star Island, June 26-27, 1899. 
There were 93 applicants present for ex- 
amination, 68 for registered pharmacist 
certificate, and 25 for assistant papers; 20 
applicants received registered pharmacist 
papers and 15 assistant papers. Follow- 
ing is a list of those receiving certificates: 


Registered Pharmacists—E. O. Bertram, C. G. 
Becker, Be P. Cotter and C. A. Duerr, Detroit: 
i unning, Kalamazoo; Geo. Eckel, Pe- 
tosky; Von W. Furniss, Nashville; O. Gorenflo, 
Detroit; T. A. Goodwin, Ithaca; O. Haarer, Ann 
Arbor; R. Hicks, Dollar wr: W. A. Hagen, 
Muskegon; O, B. Jerrels, Ithaca; P. Kephart, 
Berrien Springs; C. A. Learn, Marlette; F. W. 
Mayer, Detroit; O. R. Morse, Sanilac Center; 

. G. Trumble, Jackson; P. L. Woodmere, De- 
troit; J. A. Wolfinger, Sturgis. 

Assistant Pharmacists—W. F. Anderson and 
G, J. Backoff, Detroit; G. N. Cox, Hart; M. 
Cloonan, Pontiac; J. G. Hall, Olean, N. a 

. D. Hudnutt, Hanover; C. W. Hibbard, Ann 
Arbor; J. E. McDonnald, Detroit; D. W. Paton, 
Almont; C. Pettibone, Farmington; J. E. 
Rusterholz, Sturgis; F. P. Seabury, Paw Paw; 
L. F. Steenman, Howard City; P. S. Seibert, St. 
Johns; O. C. Wheeler, Ann Arbor. 


The next meeting of the Board will be 
held at Houghton, August 29-30, 1899. 


Sunk by Seabury’s Absorbent 
Cotton, 


Advices recently to hand report the 
loss during a storm of the four-masted 
ship John R. Kelly, plying between New 
York and San Francisco, via the Horn. 

The ship, it is rumored, would have 
weathered the storm had it not been that 
she carried a large quantity of Seabury’s 
Absorbent Cotton, which, becoming wet, 
instantly carried the ship to the bottom 
of the Pacific. 





Pittsburg Druggists Act. 


The Western Pennsylvania Retail Drug- 
gists’ Association, which comprises the 
retailers of Pittsburg and ‘Allegheny City, 
has sent a copy of the appended letter to 
the secretary of every association of re- 
tail druggists in the United States: 


PittssurG, Pa., July 6, 1899, 

Dear Sir—This letter is printed for the special 
purpose of calling your attention to the import- 
ant fact that the fight against Cuticura and 
Ripans, instituted by the members of this asso- 
ciation, is still in force, and while we have at 
times felt inclined to call upon you for assist- 
ance and ask you to follow the good example 
set for you by the druggists in western Penn- 
paleo we have deferred doing so, hoping that 
the manufacturers of these remedies would at 
least recognize the justice in the action of this 
association and acquiesce to the demands of its 
members. 

The time is now ripe for unanimous action 
by the retail druggists of America, and we now 
appeal to you to Act at Once against all the 
Cuticura remedies, for the reason that the Pot- 
ter Drug and Chemical Corp. refuse to co-operate 
with the retail druggists and are at the present 
time advertising in all the Pittsburg newspapers 
department stores and one combination cut-rate 
drug and department store as the distributors 
of their remedies. We therefore ask you to 
Stop Selling all the remedies manufactured by 
this corporation. Stop at Once and ask your 
jobbers to do likewise. 

We have stopped selling Ripans, because we 
refuse to buy five gross of any five-cent patent 
medicine, and to ‘buy in less quantities we must 
pay 48 cents per dozen, which is the retail price 
advertised by the Ripan Chemical Corporation. 
As their tabules are now for sale at cigar stores, 
barber shops and beer saloons, we feel that it 
is only necessary to say to you that we have 
stopped handling them to obtain your consent 
to do the same. 

We sell headache powders, but, on account of 
the fatal results attributed to them by coroners’ 
juries, and as a result of these verdicts many 
suits have been entered by relatives of the de- 
ceased against the druggists selling the powder, 
and as the manufacturer thereof has so far re- 
fused to stand by his own preparation and guar- 
antee the druggist against loss of time and money 
through defending these various cases, many 
druggists without malicious intent, but to safe- 
guard the purchaser and their own business 
interests, stamp every headache powder with a 
notice similar to the following: ‘‘We are not 
responsible for the action of this medicine and 
cautfon the patient not to take it in larger doses 
or oftener than indicated by the printed direc- 
tions.”” Do as you please about using this. 

Just a moment, please—Don’t think because 
you have not heard from us that we are idle, 
not much; we are kept busy attending to the 
many details of one of the most successful re- 
tail drug associations in the country. Don’t for- 
get that we are working with all our might to 
better the conditions of the retail drug business; 
we want your help. Don’t stop at resolutions— 
Act. Act Quick; return all your present stock 
of Cuticura and Ripans to your jobber and 
simply stop selling them until the proprietors 
recognize the druggist as the legitimate dis- 
tributor of their commodities, and will agree 
to protect them against department stores and 
aggressive cutters. 

May we have the pleasure of an early reply 
as to the disposition of the members of your 
association and the views of the druggists in 
your vicinity? E. C. Garser, Secretary. 


A Co-operative Jobbing House in 
Baltimore. 


John G. Bech was elected chairman at 
a meeting of retail druggists of Baltimore 
who favor the establishment of a co-oper- 
ative jobbing houses in Baltimore along 
the line of the similar houses in New 
York and Philadelphia. 

It is proposed to assess each member 
receiving benefits from the jobbing house 
$250, and the membership is to be about 
fifty, making the total assessment $12,500. 
Druggists who deal at the proposed job- 
bing house will have to pay cash for their 
goods. Those opposed to the scheme 
claim that the house cannot be stocked 
for $12,500, and assert that a well-stocked 
house of the kind would mean an outlay 
of not less than $100,000, and possibly as 
much as $150,000. 
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NEW YORK NEWS NOTES. 


_ O. G, Bell, president Norwich Pharmacal Co., 
is in town for a few days on business. 


_E. E. Bruce, of E, E. Bruce & Co., Omaha, 
Neb., was in the city recently on a business 
trip. 


Thomas G. Delano, first vice-president of C. 
N. Crittenton & Co., is spending a few days at 
his country seat at East Hampton, L. I. 


Andrew B. Rogers, of Rogers & Pyatt, sailed 
for Europe on the St. Paul on the 19th inst. He 
goes abroad in search of much needed rest and 
recreation. 


Recent visitors to the city included Mr. Rosen- 
garten, of Rosengarten & Sons, Philadelphia, 
and Mr. Davies, of the Henry Thayer Co., Cam- 
bridgeport, Mass. 


A. Cressy Morrison, advertising manager of 
Scott & Bowne, who has been sick at the Hahne- 
mann Hospital for the past few weeks, has re- 
turned to his office. He is completely restored 
to health. 


E. Krutch, of the Sanford, Chamberlain & Al- 
bers Co., Knoxville, Tenn., passed through New 
York Saturday on his way to the Maine coast, 
where he will spend the summer vacation with 
his family. 


Arthur A, Stillwell, the essential oil dealer who 
is credited with being a great wheeling and golf 
enthusiast, is reported to have recently made the 
run from Long sland City to Amagansett, which 
is almost a hundred miles. 


All of the boys in the drug trade are expecting 
a big mess of fish some time this month, for 
M. i 4 Breitenbach, of M. J. Breitenbach & Co., 
has gone to Eastport, Me., on a fishing trip 
and the news of his prowess with rod and ree 
has been spread broadcast. 


One of the only houses in the drug trade to 
remember the wiping out of Cervera’s fleet and 
Santiago Day—July 3—was the New York Qui- 
nine and hemical Works, of 114 William 
street. A profusion of flags and bunting gave 
the establishment a gala appearance. 


Among the recent visitors to this city was 
S. C. Durban, of the Alexander Drug Co., of 
Augusta, Ga., who is purchasing supplies to 
replace those burnt up in the destruction of his 
store by fire some weeks since. Mr. Durban is 
very prominent in pharmaceutical circles in 
Georgia, and has for many years been a member 
of the Georgia Board of Pharmacy. 


Karl Behrens, the well-known Brooklyn phar- 
macists, of Sands and Jay streets and 2381 De 
Kalb avenue, has made a great record for him- 
self this summer in the Catskills as a disciple 
of Izaak Walton. He has caught more of the 
finny tribe and larger specimens of speckled 
trout than anybody in the neighborhood of 
Palenville for years. And the best of it is that 
those who have been presented with specimens 
say they taste as good as they look. 


E. C. Frisbie, of the well-known jobbing house 
of Talcott, Frisbie & Co., Hartford, Conn., sailed 
for Europe on the St. Paul on the 19th inst. Mr. 
Frisbie was accompanied ‘by his wife, and goes 
abroad for a pleasure trip of a few weeks. The 
esteem in which Mr. Frisbie is held by the drug 
trade of the country was shown in his cabin, 
which was literally packed with floral gifts from 
friends, not alone in the metropolis and in Hart- 
ford, but from the West and South as well. 


Harry Sharp, of Sharp Bros., Atlanta, Ga., 
is taking a much needed rest, and for the pres- 
ent is making New York his headquarters. Mr. 
Sharp was the first person appointed a member 
on the Georgia Board of Pharmacy, and has 
been always very active in the affairs of the 
Georgia Pharmaceutical Association. He has 
an excellent drug business, to which he has 
been paying such devoted attention that his 
health has become impaired, and he has come 
North with Mrs. Sharp under his physician’s 
orders. 


Among the visitors registered at the Drug 
Trade Chub during the past fortnight are the fol- 
lowing: F. N. Thomson, with G. W. Schwarz; 
Fred T. Hackett, with J. E. Phelps Stokes; E. 
M. Barlow, of Burlington, Vt., and Mrs, Barlow; 
Charles P. Jensen, of Alameda, Cal., with J. W. 
Hopping, of Seabury & Johnson; W. B. Mont- 
gomery, N. J., with R. W. Phair; J. E, Allan, 
of Allan & Pfeiffer, St. Louis, and J. L. Hop- 
kins, of J. L. Hopkins & Co.; C. W. Snow, of 
C. W. Snow & Co., of Syracuse; Charles West, 
of West & Jenney, Boston; L. M. Barrett, of L. 
M. Barrett & Co., Chicago, and N. M. Eicke, of 
Scranton, Pa. 
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The baseball teams cmpnees of employes of 
Riker’s retail drug establishment at Twenty-third 
street and Sixth avenue, and the employes of 
Hegeman’s, at 196 Broadway, had an interestin 

game of baseball at New Dorp, Staten Islan 

on the Fourth. Messrs. McGann and Whitehill 
were the umpires, and their safe return to New 
York was regarded as something most unusual. 
At the end of several hours of good playing the 
score stood: Riker’s team, 23 runs; aaeen’s, 
10 runs. It is intended to play a return game 
before the end of the season. 


F. E. Himrod, of Himrod’s Asthma Cure, is 
the owner of the Lamartine Mine in Clear Creek 
Canon, near Idaho Springs, Colorado, and de- 
votes a portion of his time to looking after his 
interests in that section. While souetinn a few 
weeks out there recently he was riding along 
the side of the railroad track, near Forks Creek, 
when the bank gave way and he was pitched 
head foremost toward the stream, but he caught 
his foot on the rail and saved himself. His 
bicycle was lost, together with some valuable 
lenses, which he was carrying for photographic 
purposes. Mr. Himrod said afterwards that it 
was the closest to death he has ever been. 


Geo. B. Jones, of Nostrand avenue and Pros- 
pect place, Brooklyn, has recently been granted 
a post office sub-station, vice F. L. Bowes. 
The matter has caused a good deal of comment, 
but the excuse made by Postmaster Wilson is 
that while he had first promised the sub-station 
to Druggist Downs, Mr. Jones showed that he 
in reality had a better claim to the consideration 
of the vernment in the matter, since he had 
acted for a long time as stamp agent. Under 
the circumstances the postmaster felt justified 
in making the change, particularly since Mr. 
Jones agreed to reimburse Mr. Downs for any 
expense he had been at in preparing the fixtures 
for the sub-station. 


A tall, well-dressed man purchased a stamp in 
the drug store of Leo. W. Geisler, at 915 Am- 
sterdam avenue, one Sunday afternoon. He car- 
ried an overcoat over his arm, and as he was 
going out Geisler thought he saw him take a 

ottle of patent medicine off the counter and 
put it in his pocket. The following night the 
man again made a small purchase in the store. 
In going out this time Geisler plainly saw him 
9 another bottle in his overcoat pocket. Geis- 
ler ran after the man and accused him of steal- 
ing, and the stranger told him to look in his 
mp Then, as Geisler took the overcoat, 

e started on a run up Amsterdam avenue, Geis- 
ler pursuing. Detectives McManus and Maher 
joined in the chase and caught the man at 107th 
street. On the way he had dropped _a bundle 
containing three bottles of a tonic. They were 
identified as Geisler’s property. The man de- 
scribed himself as John Kingsley, 60 years 
old, a salesman, of 175 Garden street, Hoboken. 
He was locked up. 


Ed. G. Wells, of M. J. Breitenbach & Co., ac- 
companied by his wife, started on Saturday, the 
15th inst., on what is probably the longest and 
most extended vacation tour that anyone in the 
drug trade is taking, with the exception, per- 
haps, of John McKesson, Jr., of McKesson & 
Robbins, who is touring awheel in Europe with 
his wife. Both Mr. and Mrs. Wells have their 
wheels with them, and fully half of their long trip 
will be made on the bicycle. They left for Ver- 
mont, © up through New Hampshire, into 
Maine, then up into the Province of New Bruns- 
wick, stopping, of course, at St. John and view- 
ing all the pretty points on the St. John River, 
and then going west to British Cohumbia and 
landing finally at ‘Sagay River, where Mr. Wells 
expects to do some salmon fishing. The return 
trip will be made by way of the St. Lawrence 

iver, Alexandria Bay and the Thousand Islands, 
until Montreal is reached, where Mr. Wells will 
‘eo stop a week or so, as the house of M. 

. Breitenbach & Co. has a branch there. It is 
believed that from one to two months will be 
consumed in the trip. 


BOARD PROSECUTIONS. 


Magistrate Healy dismissed the case against 

Emil Schultz and Henry Liebermann, the New- 
town grocers who were charged with violating 
the pharmacy law of New York City. Conway, 
an inspector of the Board of Pharmacy of New 
York City, testified that he went into Schultz’s 
grocery, on Wyckoff avenue, and purcased a 
bottle of pepsin salts and some magnesia last 
December. Conway also said the only drug 
store in the vicinity was one-quarter of a mile 
~——. 
Magistrate Healy stated that he believed the 
statute was passed in order to prevent the com- 
pounding of drugs by other than licensed phar- 
macists. It was not intended to prevent the 
sale of simple remedies, such as castor oil or 
alcohol. 

The attorney for the inspector stated that if 
it was desired to push the matter, no grocer 
could sell such articles unless he kept a licensed 
pharmacist in his store. 


The magistrate thought so strict a construction 
of the statute would work injury, and he refused 
to hold the defendant. 

Christ Rabb was held for a future examina- 
tion, as his place of business was advertised as 
a drug store. 


NOTABLE NEW YORKERS. 


In the new book of “‘Notable New Yorkers” 
which has just left the press, are portraits of the 
following gentlemen under the heading “Drugs 
and Chemicals”: Samuel W. Fairchild, of Fair- 
child Bros. & Foster; Horatio N. Fraser, of 
Fraser & Co.; Theodore Weicker, of Merck & 
Co.; Lyman Brown; George J. Seabury, of Sea- 
bury & Johnson; John L. and Wm. J. Riker; 
John Carnrick, of Reed & Carnrick; Wm. N. 
Clark, of Schieffelin & Co.; Samuel W. Bowne, 
of Scott & Bowne; Robert A. Chesebrough, of 
the ‘Chesebrough Mfg. Co.; Brent Good, presi- 
dent of the Carter Medicine Co.; Bernhard G. 
Amend, of Eimer & Amend; Carl H. Schultz, 
the mineral water man; Ewen W. McIntyre, of 
Ewen McIntyre & Son, and Edward L. Milhau, 
of John Milhau’s Son. 


AN EXPORT OPPORTUNITY. 


One of the interesting visitors to this city 
during the past fortnight was W. R. Cassels, of 
Cassels & Co., Buenos Ayres, and King, Fer- 
reira & Co., Rio de Janeiro, who was here look- 
ing into the possibilities of extending the trade 
between those points and the United States. At 
present the larger proportion of their supplies 
of manufactured goods is drawn from Europe, 
but some of the merchants there are very favor- 
ably impressed with the excellent style in which 
American pharmaceutical a and patent 
medicines are put up, and Mr. Cassels is inves- 
tigating, among other things, the possibility of 
introducing the American bottles, labels, etc., 
for the use of local proprietary manufactures. 
Several American manufacturers, including Scott 
& Bowne, J. C. Aver & Co., nman & Kemp 
and, latterly. the H. H. Warner Safe Cure Co., 
have established factories in both Rio and Buenos 
Ayres, where their specialties are made so as 
to avoid the high duty which has been imposed 
upon foreign proprietary remedies and _ toilet 
goods, with a view to fostering the interests of 
the local proprietors. As a rule the preparations 
made locally are not put up in an_ attractive 
manner and are not vigorously pushed. The 
French pharmacopocia is the standard in both 
Brazil and Argentina, and French proprietary 
medicines have the greatest popularity with the 
exception of those made by the firms above 
mentioned. Mr. Cassels has had an interesting 
career. He is of English parentage, was born 
and reared in Portugal, came as a youth to the 
United States and entered the employ of the 
J. C. Ayer Company, going out to Rio for this 
concern thirty years ago. After establishing his 
house firmly in Rio he went to Buenos Ayres, 
where he has been for the past fifteen years. His 
house imports specialties of all kinds, including 
hardware, groceries, druggists’ specialties and 
sundries. 


Merck & Co.’s Pharmacy. 


In pursurance of the plan outlined in an 
interview published in The ‘American 
Druggist for May 10, Merck & Co. have 
issued an announcement that their phar- 
macy has ceased to fill orders save from 
pharmacists established in business. The 
circular sent out reads as follows: 


To the Pharmacists of the United States: The 
Merck Pharmacy, from this date, no longer 
serves the public nor the medical profession on 
prescription orders, nor on calls for supplies of 
any sort. All orders or calls of this character 
must hereafter come from established pharma- 
cists. 

The Merck Pharmacy hereby becomes exclu- 
pained what it always has been, chiefly and pri- 
marily, a pharmacy for pharmacists. 

In this exclusive scope we hope to be able to 
serve our profession still more efficiently and 
satisfactorily, even than hitherto. 

Every feature of our plan and work will con- 
tinue to be open to personal examination by all 
pharmacists. Such inspection is cordially in- 
vited, and we are confident of making’it to each 
visitor an occasion of interest and pleasure. 

Fraternally, the Merck Pharmacy for Pharma- 
cists, Merck & Co. 


At the last session of the Georgia Leg- 
islature an act was passed requiring phar- 
macists to pay a State professional tax 
in the way that physicians are now taxed. 
This prevents the towns from charging a 
license tax on pharmacies, but some 
towns are trying to even up matters by 
increasing the tax on side lines. 


WESTERN NEW YORK. 


Buffalo, July 20.—“The best month I 
ever had in this store was last June,” said 
an old druggist, who has been in his pres- 
ent location a good long while. July is a 
trifle more unsteady, but is doing fairly 
well. It is pleasant to be able to record 
anything favorable in the drug trade, it 
is so much cut up these days, partly on 
account of competition from the grocery 
and department stores, but mainly, it must 
be confessed, by the multitude of drug- 
gists themselves. The business.is an un- 
usually neat and taking one, so there are 
plenty of people willing to make just a liv- 
ing out of it, evenifit is notavery round 
one, and others will fairly starve year 
after year because they are committed tc 
the business and are moreover hoping that 
it will improve before long. The fact that 
June did so well by the trade, just be- 
cause it happened to be a big convention 
month here, shows that the main cause of 
small sales is the cutting of the patron- 
age in two so maiiy times. This will al- 
ways happen in this business, though 
there are members of the trade who de- 
velop a certain sort of enterprise that 
stands for more than their mere drifting 
neighbors are capable of and they make 
money. It is a good deal so in all sorts 
of business. 


A College Paper. 


There is to be a Buffalo college paper, 
devoted to the interests of the medical, 
pharmacal, dental and law departments 
of the university, or at least such is the 
plan. The paper will be called “The 
Bison” and is in the hands of A. Rich- 
mond Tower, editor in chief and business 
manager, and Herbert W. Taylor, manag- 
ing editor. These ambitious men are re- 
cent graduates of Rochester University, 
where they have conducted an undergrad- 
uate paper. They are now soliciting the 
support of anyone having an interest in 
the university. If there is not sufficient 
encouragement they will probably give 
up the enterprise. From the name, as it 
does not cater to university ideas to any 
certain extent, it has been surmised that 
it may assume a more general character 
when started than is suggested by the 
managers at present. 


, Where Shall One Go? 


A Buffalo druggist is hard at work 
studying out the problem of a summer 
vacation. He has had an experience that 
naturally makes him cautious. Last sum- 
mer he went to Atlantic City. ‘He hap- 
pened to arrive there just when the sun 
was hot enough to blister sole leather and 
he immediately went down to the beach 
for a bath. It was the thing to do, of 
course. Everybody else bathed. Most of 
them, if they were unused to sea bath- 
ing, came out about the color of a boiled 
lobster, but it was the fashion and that 
was enough. The Buffalo druggist did 
not call a doctor when he had tried the 
blistering sands, but some people he knew 
did, and he will still show you the places 
where he was scorched. They are just as 
plain as they were a year ago. So he sits 
down, looks at his railroad pass to the 
famous resort and then shivers. 


NEWS NOTES. 


The Erie County Board of Pharmacy has ad- 
journed until September, according to the usual 
custom. 


The Buffalo druggists are making preparations 
for the annual outing and clambake on Grand 
Island. The date is not fixed. 














The adjustment of the fire loss at the drug 
store of Stoddart Bros. has ‘been finished. The 
loss figures a fraction over $24,000. The adjust- 
ers were D. M. Cowan, of Plimpton, Cowan & 
Co., and Joseph H. Bowen, of New York, with 
Dr. W. G. Gregory as referee. 


MASSACHUSET TS. 





Boston’s Newest Store. 





All that Money and Art Can Do, 


Boston, July 20.—About the time that 

this issue reaches our readers the new 
store of the Jaynes, Chapin Co., at 148 
and 145 Summer and 8 South streets, will 
be opened to the public. At the present 
time it has so far reached completion that 
an excellent idea of its arrangement can 
be obtained. The plans originated with 
Messrs. Jaynes and Chapin, and several 
architects who have looked them over ap- 
prove in the highest terms of the results 
which have been achieved. 
_ The floor is of dark and light marble 
in large squares. The fixtures are of ma- 
hogany. As one enters at the corner door 
there will be found on the right a confec- 
tionery counter, next on the same side is 
the fancy goods department, and on the 
extreme end cigars will be sold. The rear 
counter is devoted to crude drugs and 
back of this is a little room containing 
200 drawers for herbs. In the rear of 
the store and in the South street side is 
an alcove to be used as a waiting room 
by patrons. On the left of the store and 
facing South and Summer streets, is a 15- 
foot fountain, designed by James W. 
Tufts, with a root beer arrangement in the 
centre. The fountain has 28 syrups, is to 
be surmounted by large mirrors and 
lighted by cut-glass globes. The marble 
counter measures with the turn some 32 
feet and the fountain floor is of concrete, 
with special arrangements for drainage. 
The fountain sets out from the wall so 
as to allow access to the floor in the rear 
for icing purposes. At about the height 
of one’s head in this recess is a second 
floor to another little room entered by a 
regular refrigerator door and here will 
be kept the syrups in large copper, tin- 
lined tanks holding from three to ten gal- 
lons. The room holds twelve of these 
containers and is iced from above. There 
is an original idea connected with the 
door to this little room. On throwing 
back the fastener it turns on the current 
for the electric lights inside. The ice and 
soda fountain supplies are to be conveyed 
to the fountain by means of an elevator 
and all icing will be done out of view of 
the customer. 

On the same side with the fountain, but 
towards the rear of the store are recessed 
shelves for patent medicines, with a coun- 
ter in front. These shelves also set out 
from the wall, allowing a passage way for 
carrying goods from the céllar to the 
rear of the store or vice versa, unob- 
served by customers. Beyond the recess- 
ed shelves and at the rear of the store is 
a little room containing a sink with hot 
and cold water, a locked poison closet, a 
large safe and stairway to the gallery. 
This latter runs on the South street side, 
in the rear, and on the other side from the 
back up as far as the soda fountain. Right 
in the corner by the fountain is the man- 
ager’s office, which affords a view of the 
whole store. The balance of the store 
portion of the gallery will be reserved for 
storage purposes, excepting the window 
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on South street, corner of Summer street, 
which will be devoted to displays and will 
afford a commanding view of Summer 
street. This will be a novelty. In the 
rear of the gallery, just over the herb 
room, is the prescription department. 
This is away from the bustle of the store 
and is fitted with hot and cold water, gas 
and electric lights. 

The ceiling is of steel and is finished 
in white, yellow and gold and presents a 
very rich appearance. The establishment 
will be lighted by arc lights in the body of 
the store and at the entrances and with 
incandescents in the windows. Electric 
fans will keep the air in motion on sultry 


days. 

The cellar is 30 by 80 feet. In the front 
there is a large refrigerator which ex- 
tends under the sidewalk for holding ice, 
milk, eggs and the like. The electric 
light and power facilities are also found 
here as well as the steam arrangements, 
tanks for heating water with live steam, 
jacketed kettles and so on. Under the 
sidewalk, on the South street side, will 
be located a locked room for the storage 
of goods, such as cigars and alcohol. The 
main body of the cellar will be used for 
storage and manufacturing. There is also 
a large iron safe for the storage of expen- 
sive goods. The toilet rooms are in this 
part and each is supplied with hot and 
cold water, and there are sinks with the 
same convenience. 

Goods will be taken in at the rear 
through an entrance -entirely separate 
from the main store to an_ elevator, 
whence they go to the cellar. Altogether 
this latest addition is a store of which the 
Hub may well be proud; it will also take 
the eye of the connoisseur and appeal to 
him from the standpoint of novelty and 
convenience. ‘ 


MASSACHUSETTS ITEMS. 


Epstein, of 20, is soon to locate at No. 12 
Tremont row. 


A new store is to be opened at Brockton by 
Edward Cox, Jr., and J. L. Owens. 


Joseph Williams has bought the Barrell store 
at Lynn. Mr. Barrell will remain as clerk. 


The store of Broad & Co., Lynn, was_ bur- 
glarized recently. Postage stamps and $10 in 
cash were taken. 


Maurice O’Donnell has just opened his third 
store in East Cambridge. This last venture 
promises to be an attractive stand, at the corner 
of Cambridge and Sixth streets. The furnishing 
is all first class, including a fine onyx apparatus 
of James W. Tufts’ manufacture. 


The aldermen of Medford created considerable 
surprise by refusing at a recent meeting to grant 
sixth-class licenses to the local druggists. It is 
said that this decision will both inconvenience 
and disappoint the public. The petitioners were 
John A. Morgan, Charles W. Smith and Olive R. 

ighley. 


The Board of Registration in Pharmacy held 
meetings for examinations May 24, 25 and 26. 
Thirty-seven condidates appeared, and_ the fol- 
lowing were granted certificates: John F. Walsh, 
George R. Wiley, Boston; Mary . Phelan, 
Lowell; Chester B. Wood, Newton; William W. 
Ferrin, Portsmouth, N. H. 


Some time ago the Fitchburg Board of Alder- 
men granted a number of sixth-class licenses 
to druggists of that city, but A. S. Cormier 
was not an applicant because he did not receive 
a certificate of fitness from the Board of Phar- 
macy. Later this certificate was sent Mr. Cor- 
mier, and he then applied to the aldermen for a 
permit. The aldermen refused to grant it, and 
there was a discussion over the matter, it being 
claimed that it was only fair to treat Mr. Cor- 
mier as other druggists had been used. Mr. 
Cormier‘s friends are threatening vengeance on 
the aldermen who voted against giving him a 
license. 


PENNSYLVANIA. 


Business Good for the Season. 








An Echo of the State Meeting. 


Philadelphia, July 21—So far this 
month there has been a steady increase 
in the wholesale drug business as com- 
pared with the first month of the sec- 
ond half of the year. This year the in- 
crease is not confined to any one spot, 
as it was in 1898. There seems to be a 
good demand for drugs, both for the 
city and country districts. While the or- 
ders continue to come in there is also 
a steady gain in receipts, and many of 
the large houses in the city state they 
have no trouble with their collections. 
Most of the drug houses in this city 
have done considerable branching out 
since the first of the year, and new terri- 
tory is being constantly added. Cuba is 
a new field that is being worked for its 
full worth, and there are more represent- 
atives of Philadelphia houses in that 
place now than ever before. Besides, not 
only have the houses representatives in 
our new possessions, but large orders are 
being received. 


A Delightful Little Dinner. 


Miers Busch sailed for Europe on July 
20, and he intends to spend a number of 
weeks abroad. Mr. Busch is the junior 
member of the firm of Shoemaker & 
Busch, and he is one of the best known 
and well liked men in the trade. In rec- 
ognition of his services as secretary oi 
the Entertainment Committee of the 
Pennsylvania State Pharmacy Associa- 
tion meeting, recently held in this city, a 
small but interesting dinner was given 
him on Saturday, July 15, at “The 
Wheel.” The dinner was a compliment to 
the agreeable manner in which Mr. Busch 
arranged and carried out amusements 
for the delegates to the convention, and 
as a farewell before his departure for 
Europe. The table decorations were 
unique, and consisted of floral designs 
in the colors of the Association. The 
guests included Mahlon N. Kline, J. H. 
Redsecker, of Lebanon; C. F. Shoe- 
maker, H. C. Beyers, of Pottstown; Dr. 
Louis P. Posey, Benjamin M. Faires, 
William K. Haupt, H. P. Busch, Joseph 
P. Remington and W. L. Cliff. 


A Queer Customer. 


On June 30, Dr. Marcy, a popular drug- 
gist of Cape May, N. J., received a call 
from a strange customer which brought 
no lucre to his till. It appears on this day 
W. C. Rutherford, of Cold Springs, N. J., 
had his horse out for a drive. The horse 
had not been feeling well and as he got 
opposite to the doctor’s window he saw 
a sign: “Good for man or beast.”’ This is 
what the horse had been seeking and he 
made a break for the interior of the store, 
but before he could be waited on he re- 
tired, but not until he had damaged the 
fountain, besides making kindling wood 
of the wagon. It is said the sign has been 
removed, and another put in which reads, 
“Horses treated outside.” 


The Drug Club. 


The Drug Club was started here 
last spring, but after having gotten the 
consent of seventy-five names the forma- 
tion of the club was postponed until later 
in the year. The success of the annual 
meeting of the Pennsylvania Pharmaceu- 
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tical Association has given new impetus 
to this club and those who started the 
scheme for the formation of the Drug 
Club are now again going over the 
ground trying to get things in shape so 
that in a short time everything will be in 
readiness for securing a building and 
everything else that is necessary for a 
first-class club. It is thought, however, 
that.the organizers of this club will have 
some difficulty in effecting its formation, 
as the druggists in this city are so widely 
scattered apart and they take such little 
interest in social affairs that there will be 
great reluctancy about joining a club of 
this kind. There is no doubt, however, 
that a number of wholesale druggists, as 
well as those who are in the drug trade, 
are becoming interested in this scheme 
and think it will be a success. Such a 
club as this has been wanted in this city 
for a long time. The only place at which 
the druggists meet (and that is only after 
long intervals) is the Philadelphia Drug 
Exchange, and these men do not often 
come together unless there is a special call. 
Some years ago the daily meetings of the 
Philadelphia Drug Exchange were large 
and considerable business was done at 
them, but with the introduction of the 
telephone and other modern devices the 
attendance gradually began to drop off 
and now there are only a few outside ot 
the “regulars” that attend the meetings. 
The scheme is to get a building some- 
where near the central business portion of 
the city and have it fitted up as a first- 
class club house, somewhat similar to the 
Drug Club of New York, but on a small- 
er scale. 


The Trade of the Physicians. 


There is one innovation that might be 
made in the drug trade that many physi- 
cians would welcome heartily. That is a 
drug store of such a comprehensive na- 
ture as to keep in stock complete lists of 
goods manufactured by all the leading 
drug houses, so that physicians would 
have the assurance that their prescriptions 
were always put up as directed, without 
substitution. When a physician has be- 
come convinced that the drugs of a cer- 
tain manufacturer are accustomed to 
bring the most satisfactory results in his 
practice, he naturally wishes to employ 
that line of goods exclusively. He there- 
fore sends his prescriptions to the store 
that always keeps this line of drugs. So 
many stores, however, maintain only in- 
complete lists in stock, and the tempta- 
tion to substitute goods of another manu- 
facturer is of such an alluring nature that 
many physicians have been induced to 
put up their own prescriptions, buving 
directly from the manufacturer. This 
means a large loss of trade to the drug- 
gists, and is a forcible argument to show 
how they may deprive themselves of sub- 
stantial trade by questionable methods 
that are becoming more and more com- 
mon with the drug trade, and are induc- 
ing not only physicians, but also the pub- 
lic generally to search for those druggists 
whose statements are always to be relied 
upon. 


PHILADELPHIA NOTES. 


W. J. Shaeffer, of Otis and Gaul, has gone on 
a summer trip to Lebanon, Pa. 


H. E. Wendel, of Third and George, is having 
a pleasant vacation at Atlantic City. 


O. K. Stevenson, the drug broker, has moved 
to Stone Harbor, N. J., for the summer. 


R. H. Lackey, Fifth and Lehigh avenues, is 
spending the heated term at Atlantic City. 


O. C. Winkler, formerly with Milton S. Apple, 
has bought the store of Leo. Myers on Wayne 
avenue above the junction. 


Dr. Seitz, who conducts the pharmacy at 
Twenty-second and Vine streets, is seriously ill 
with conjestion of the brain. 


H. C. Swartley, of Llewellyn’s pharmacy on 
Chestnut street, has recovered from his recent 
illness and is again attending to business. 


H. F. Seeley, 2407 Fairmount avenue, has 
opened his cottage at Wildwood, N. J., ant 
shaken off the cares of business for a while. 


Dr. Charles Siglinger, who has been at Coral 
and York streets for a number of years, was 
buried on Saturday, July 15, after a short illness. 


W. _H. F. Vandegrift, of Bridesburg, has for 
the time being added himself to the population 
of Point Pleasant, N. J., where he owns a cot- 
tage. 


George B. Evans’ new building at Tenth and 
Sargeant streets is nearing completion and will 
soon be occupied by him as a manufactory and 
storeroom. 


E. R. Gatchel, Tenth and Spring Garden 
streets, has joined the crowd at Atlantic a 
where he may be seen doing the board walk 
every night. 


Dr. A. T. Pollard, who owns the stores at 
Eleventh and Locust and Fifteenth and Locust 
streets, has returned from a trip to Maine, much 
improved in health. 


James Buckman, the president of the Philadel- 
phia Drug Co., as well as the owner of the store 
Eighth and Green streets, has departed to Sugar 
i ,» where he will remain until about 
September 1. 


Jos. Crawford, of Frankford road and Hart 
lane, has been bereaved by the loss of his only 
child. Mr. Crawford is very popular among 
hg ma here and they sincerely sympathize 
with him. 


ill, N. 


The Doctors’ and Druggists’ Baseball Club, 
which was disbanded last year, has been started 
again and Wednesday afternoon has been chosen 
as the day for practice. Grounds have been se- 
cured in the northern section of the city. 


H. Nolte, Eighth and Race streets, is dis- 
playing a carbonating apparatus in his window, 
a carbonates all of his soda water in full view 
of his patrons. The idea is a novel one and 
seems to be a paying one, judging from the 
crowd of people who Macros his counter. 


The new town of Elkins, on the line of the 
Philadelphia & Reading Railway Company, about 
eight miles from the city, is being panes de popu- 
lated, and the incorporators of the town are now 
erecting, close to the station, a handsome build- 
ing, the lower portion to be devoted to a drug 
store, 


The construction of William R. Warner’s new 
building on the site on which the former struc- 
ture stood is progressing rapidly, and in a few 
months it is thought it will be almost completed. 
This is to be one of the finest drug houses in 
the city, and it is to be equipped with all the 
latest inventions. 


The Broad Street Station Pharmacy has a com- 
plete filtering and carbonating plant in their 
soda water department, and fir Stoever, the 
Sa ee proprietor, is now negotiating for a re- 
rigerating apparatus which, when equipped for 
business, will draw zero soda at a cost not ex- 
ceeding 25 cents a day. There will be no ice 
used in 'the plant. 


On July 17 an execution was issued from the 
Common Pleas Court against H. G. Comp & Co., 
who conduct the drug store at the northwest 
corner of Thirtieth and Diamond streets, on two 
judgment notes, one in favor of the Smith, Kline 
& French Co. for $1,592.09, and the other in favor 
of James C. Roller, trustee, for $448.23. Both 
notes were dated on the 17th, and were made 
“payable at once.” 


While there is not much outward life attached 
to the Philadelphia Drug Exchange there is sel- 
dom a call made upon the members, no matter 
of what kind, that there is not a ready response. 
The Philadelphia National Commercial Exposi- 
tion which is to be held in this city in September 
has attracted considerable attention, and the trade 
organizations in this city have been asked to 
contribute. The Drug Exchange was about the 
first to respond, and through its members has 
donated $5,000, the largest amount that has been 
received from any trade organization. 
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IN AND AROUND CINCINNATI. 


Lewis Terhune has purchased the Hotel Rand 
cigar stand. 

Mike Hornbach is happy. ’Twas a boy weigh- 
ing 10 pounds. 


William Gale has taken charge of the old 
Francis pharmacy at Fifth and Sycamore. 


Julius Greyer, who has been ill for some time 
past, has recovered and is able to attend to 
business. 


John Fading’s store, at Liberty and Walnut 
streets, was recently damaged by fire. Loss 
about $200. 


E. Zorn has purchased the pharmacy at 
Twelfth and Elm streets so long conducted by 
R. L., Hawkins. 


George Hilker, traffic manager for the Stein- 
Vogeler Company, is the happy father of an 
eight-pound girl. 


W. M. Hutchinson has opened a new store at 
Frankfort, Ky. The place is one of the nicest 
in central Kentucky. 


(C. M. Hill, of Dayton, O., was a recent visitor 
to the city. He reports drug affairs in the Gem 
City as flourishing. 


E. M. Bagby and family, of Winchester, Ky., 
attended the recent saengerfest. They enjoyed 
the singing immensely. 


Branches of the Public Library have been es- 
tablished at Weisbrodt’s, Berube’s and Schan- 
zle’s pharmacies. ’Tis a good idea. 


Charles C. Kitchen has purchased the old- 
established Brinkman pharmacy at Fifteenth and 
Scott streets in Covington, Ky. He’ll do well. 


The many friends of Matthew M. Yorston will 
be pleased to learn that he is rapidly recov- 
ering his lost health, He has been ill about a 
year. 


Will Heberhart, of Heberhart & Son, of Madi- 
son, Ind., is making a tour of southern Indiana 
on ong chainless bike. He was in Louisville last 
week, 


The drug store of E. G. McCormick, of Bow- 
ling Green, Ky., was recently destroyed by fire. 
The loss was about $6,000, and there was only 
$4,000 insurance. 


Oscar Geirs, of Ghent, Ky., who has been ill 
for some time with sciatica, will go to Martins- 
ville, Ind., this week to enjoy the waters at the 
famous springs there. 


Peter Nodler, of Twelfth and Madison streets, 
Covington, Ky., has purchased the Kaefer phar- 
macy at Twelfth and Russell streets, in that 
city. The store will be remodeled. 


Robert L. McCoy, a popular druggist of Mid- 
dletown, O., and Miss Mary Williamson, a so- 
ciety leader, were joined in wedlock in that 
city recently. They are away on their bridal trip. 


M. Cs Dow, the popular druggist of this city, 
was recently named as an honorary member of 
the Young Men’s Business Club, and also of the 
Louisville Commercial Club. The lady deserves 
the honor. 


F. M. Harper, manager of the store of Har- 
per & Co., at Madison, Ind., was in Indian- 
apolis last week in attendance at the Episcopal 

hurch Convention, which was held in the 
Hoosier capital. 


The employes of the Stein-Vogeler Drug Com- 
pany have organized a crackajack baseball club. 
Last Saturday this now famous nine “put it all 
over” a club made up of the employes of Bar- 
ron, Boyle & Co. 


B. Frank Goddard, one of the hustling drug- 
gists of Lynchburg, O., was in the city this 
week calling on friends and buying goods. 
Goddard is one of the best posted druggists in 
southern Ohio and very popular. 


George Kylius is very emphatic in his state- 
ment that the local Elks got the frozen mitt 
in St. Louis during the recent convention. 
George says that the Mound City is all right, 
but that the people are not as hospitable as 
they might be. 


James B. Wood, the clever druggist of Mays- 
ville, Ky., was in Cincinnati last week calling 
on friends and buying stock. Mr. Wood is a 
young man of marked mercantile ability who re- 
cently succeeded to the business of his dis- 
tinguished father. 
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H. C, Kehoe, of Flemingsburg; G. W. Miller, 
of Dry Ridge; F. L. Wallin, of Nicholasville, 
and Howard Jett, of Cynthiana, Ky., were re- 
cently in Cincinnati combining business with 
pleasure. The gentlemen visited many places 
of interest and enjoyed themselves hugely. 


The handsome new Fennel Pharmacy, at 
Eighth and Garfield place, is undoubtedly one 
of the finest stores in the city, and Prof. Charles 
T. P. Fennel is being congratulated on all sides 
for the taste he has displayed in making the in- 
terior arrangements. A feature of the store is a 
ladies’ toilet room in the rear. 


Dairy and Food Commissioner Joseph Black- 
burn was one of the trusted lieutenants of Hon. 
Harry M. Daughtery, who made such a lively 
bid for the Republican gubernatorial nomination. 
Had Daughtery landed, it is said that Blackburn 
would have received an office with a much larger 
salary than he now draws. 


ILLINOIS. 


Outing of the Veterans. 


The Veteran Druggists’ Association of 
Chicago had a characteristic time on their 
annual picnic June 21st. As told in the 
previous issue, thirty-five members of the 
organization took the boat up to Milwau- 
kee at night. The next day they were 
joined by a number of the veterans of 
Milwaukee and the whole party started 
off on an itinerary of the interesting 
points around the Cream City. They 
went out to Whitefish Bay in Captain 
Pabst’s luxurious private yacht, and in- 
spected the river in the same vessel, mak- 
ing stops at interesting points. They 
then had a trolley ride around the city and 
finally boarded a private dining car at- 
tached to the 7.30 train on the St. Paul 
road bound for Chicago. On the way 
down an elaborate menu was served and 
everybody enjoyed themselves, 

‘Among those in the party were: Dr. T. 
N. Jamieson, John Blocki, Judge J. B. 
Bradwell, Albert E. Ebert, E. H. Sar- 
gent, William Jauncey, and Dr. P. H. 
Patterson. Judge Bradwell will go along 
to assist the memory of the official his- 
torian of the Association, Mr. Ebert. 
Mr. Blocki is master of ceremonies, 

As a memento of the occasion a log- 
book has been prepared covering the do- 
ings of the picnic in a unique and strik- 
ing way. This is being passed around 
for final approval of the participants and 
it is hoped it will reach the hands of the 
printer soon. It is said to be a literary 
gem of the highest order. 


CHICAGO NEWS NOTES. 


. E, Lawler has succeeded E. Brown at No. 
4059 Indiana avenue. 


William G. Caron, of 109 Blue Island avenue, 
has sold out to W. Caron. 


The father of D. A. C. Hoelzer, the North 
avenue druggist, died last week. 


W. H. Rockwood, vice-president of Fuller & 
Fuller, is away on his vacation, 


Brabrook & Bishop, of 160 West Harrison 
street, have been succeeded by Chas. Bishop. 


R. H. Traill, of Traill & Cooling, Austin, has 
returned to work from a two weeks’ trip among 
the Eastern resorts. 


J. H._ Brown, president of the C. J. Lincoln 
Drug Co., Little Rock, Ark., registered at 
Hance Bros. & White’s during the past week. 


The Chicago pharmacy has succeeded the Ru- 
dolph pharmacy and moved from 2913 North 
Clark street to 13852 North Halstead street. 


Horace O. Hurley, of Hurley & May, Louis- 
ville, and Benj. Hortz, of Hortz_ & Bahzen Co., 
Rock Island, registered at Hance Bros. & 
White’s during the week. 


George A. Jacob, of Jacob & McQuaid, 424 
Clark street and 167 Custom House place, was 
married last week and is spending his honey- 
moon in Michigan at the resorts. 


George R. Baker, who has been doubly afflicted 
recently by the death of his wife and a protracted 
personal illness, is at his place of business again 
in the Ashland Block and McCoy’s Hotel. 


Roscoe L. Wickes, the prominent fvanston 
druggist, has just returned from a trip to Au- 
burn, N. Y., where he attended the fiftieth anni- 
versary of the marriage of his parents. 


The Indiana Avenue pharmacy, at Thirty-fifth 
street and Indiana avenue, has been sold by H. 
E. Christenson to Joseph Forbrick, who also 
conducts a pharmacy at No, 315 Wallace street. 


William A. Dyche, the popular State street 
pharmacist, sailed on July 17 for Holland, ac- 
companied by Mrs. Dyche, Mrs. yche 
and Dr. George Dyche. 
sent till the early fall. 


; ee DD 
The party will be ab- 


Menage Odbert, of the Chicago office of 
Hance Bros. & White, reports that trade for the 
first three months of this year was excellent and 
that it is steadily growing better. He reports 
difficulty in getting the goods fast enough to 
make shipments promptly. 


Theo. C. Loehr, of Carlinville, Ill., former 
president of the Illinois Pharmaceutical As- 
sociation, was in town during the week to at- 
tend a directors’ meeting of the United States 
Pharmacal Company. G. H. Sohrbeck, of Mo- 
line, Ill., was also in town for the same purpose. 


Stuart Broadwell, of Springfield, has awarded 
a contract to the L. A. Becker Co., of this city, 
for the manufacture of a very handsome set of 
drug store fixtures, which are to be completed 
by September 1. The same company has re- 
cently installed an artistic set of fixtures in the 
store of R. N. Dodds, at Springfield, which has 
been very much admired by the druggists of 
that section. 


A story was recently published that inadvert- 
ently did an injustice to M. W. Rankin, the 
colored druggist at State and Thirty-sixth streets. 
It was stated that C. B. Seals, the colored drug- 
gist on Sixty-fifth street, was the only member 
of that race who was the proprietor of a drug 
store in Chicago. On the contrary it is under- 
stood that Mr. Rankin has been in business 
longer than Mr. Seals. 


Arrangements have been completed for the 
capitalization and incorporation of the Orangeine 
Chemical Company. he new organization will 
include Mr. Charles L. Bartlett, who has man- 
aged the business from the start, and Dr. P. A. 
Aikman, of Winslow, Ont., the originator of the 
——- Among the new stockholders are: 

fr. Alfred L. Baker, president of the Chicago 
Stock Exchange; Mr. Granger Farwell, of 
Messrs. Granger Farwell & Co.; Dr. C. F. Ely, 
the Hon. Frank Hamlin, Mr. William Gillette, 
the well-known author-actor; Mr. Charles Froh- 
man, of theatrical fame. Mr, Frederick Sprague, 
formerly connected with the American Radiator 
Company, is also among the stockholders and 
will take an active interest in the new Orangeine 
company. 


Valuable pets have been the victims all sum- 
mer of outrageous poisonings by unknown peo- 
“| whom the police are hunting for vigorously. 

n some of the depredations the past week ani- 
mals valued at several thousand dollars have been 
killed. Among the victims is “Tom Reed At- 
kins,” the monster maltese cat owned by Joseph 
H. Murphy, a druggist at State street and Chi- 
cago avenue. Tom wandered away from the store 
for just a few minutes. When he returned he 
sprang to his accustomed place in one of the 
show windows, and when Mr. Murphy, attracted 
by the lack of interest his pet was showing in 
things that were going on about him made an 
investigation, he found the cat dead. ‘‘Tom” was 
particularly famous because of his peculiar eyes, 
and Mr. Murphy had refused to sell him at any 
price. 


Peter Van Schaack enters a denial to the stor- 
ies published in New York about the condition of 
his son Henry. Mr. Van Schaack returned last 
week from a long tour abroad and brought his 
son back with him. The younger man has suf- 
fered from asthma for years, and has never been 
able to ride behind a horse or dust-provoking 
vehicle of any kind. He had written his wife 
that he would arrive on such a date, and she 
prepared to meet him with an automobile. The 
steamer got in a little earlier than she expected, 
and when she got to the dock in an automobile 
she had brought in which to take her husband 
up town it made quite a stir on the dock, and 
this was what undoubtedly attracted the atten- 
tion to the Van Schaack party. In addition to 
his asthma trouble, Henry Van Schaack, at the 
time of his arrival, was suffering from lameness 


brought on by overdoing in the art galleries 
abroad. This made him aypear infirm to the 
spectators, and the story was started in some 
manner that Mr. Van Schaack had been brought 
home hurriedly, as he was seized with an in- 
curable hip disease while traveling in Hollanu. 
The story was telegraphed all over the country 
apparently, for the firm here have had inquiries 
from almost every section about the matter. 
Henry Van Schaack, instead of being the invalid 
reported, is at Elberon, N. J., enjoying life with 
his wife and family. 


ST. LOUIS (TEMS. 


C. H. West, of the Moffit-West Drug Co., has 
gone with his family down to Jamestown, R. I. 


G. W. Jones has been placed in charge of 
Weiss’ Pharmacy, at Thirty-fourth and Olive 
streets. 


F. M. Buch, proprietor of the Good Avenue 
Pharmacy, has just returned from an excursion 
trip down the Tennessee River. 


Two local physicians are negotiating for the 
vacant corner at Eleventh and Market streets in 
which they desire to open a drug store. 


John Spurgeon, chief clerk at Hackman’s 
Pharmacy, of East St. Louis, was_married on 
= 21 to Miss Mary Shene, of Indianapolis, 
nd. 


W. E. Blackwell, manager of the King’s High- 
way Pharmacy, King’s ighway and Suburban 
road, has opened a butcher shop next door to 
the store. 


Herman Pockels, proprietor of the handsome 
store at Jefferson and Manchester avenues, is 
spending a week after the finny tribe down on 
Black River. 


Mr. Barkhoeffer expects to have his new drug 
store at Laclede and Euclid avenues open for 
business in a few days. The store will be in 
charge of J. C. Proctor. 


The engagement of Dr. Frank Trout, Jr., to 
Miss Estella Wetzel has just been announced. 
Dr. Trout is also a graduate in pharmacy and 
identified with the drug trade. 


Burglars were in the act of entering McFar- 
land’s drug store at Fourteenth street and Wash- 
ington avenue on the night of June 22 when 
the porter, who sleeps in the rear, awoke and 
scared them away. 


The baseball fever is quite prevalent among 
the local pill rollers. here are two teams 
among the wholesalers and one among the re- 
tailers. They meet every Saturday on the Y. M. 
C. A. grounds in Forest Park. 


Dr. F. J. Pfeffer, proprietor of the drug store 
at Eleventh street and Lafayette avenue, was 
married on June 7 to Miss Madge Field, an 
accomplished and handsome lady of the west 
end, living at 3507 Cook avenue. 


Isaac Reinhold, of 323 Clark avenue, was fined 
$200 and costs in the United States Circuit 
Court by Judge Adams a few days ago for 
violating an injunction which was issued against 
him some time ago restraining him from selling 
phenacetine. 


On the evening of June 28 a lady entered 
Theo. Crusius’ drug store at 3401 Manchester 
avenue in a critical condition. Mr. Crusius 
hardly had time to summon a physician before 
the lady was the mother of a big bouncing boy. 
They were removed to the city hospital. 


There were a few scattered pharmacists among 
the Elks in our city recently. Some of them 
were members of that organization while others 
were not, but had taken advantage of the low 
railroad rates to pay the city a little visit. The 
following is a list of those who showed up at 
the wholesale drug houses: . Dewoody, 
Pine Bluffs, Ark.; B. Ruppe, Albuquerque, N. 
M.; A. S. Lamb, Aspen, Col.; A. J. Ward, 
Colorado Springs, Col.; C. F. Prickett, Cen- 
tralia, Ill.; H. W. Servant, Sedalia, Mo.; W. C. 
Irwin. Salem, Ill.; E. H. Gibson, Paduca, Ky.; 
Dr. Jno. Threadgill, Norman, Ind. T.; Mr. 
Burk, Texarkana, Ark.; i Singer, St. 
Charles, Mo.; , Stephenson, Kirksville, 
Mo.; Wallace Dunn and J. A. Durkin, of Peoria, 
Tll.; E. A. Reed, Lamoille, Ill., and L. M. 
May, Glenn Ferry, Idaho. 


Hall & Lyon, of Providence, R. I., employ a 
night watchman at the Westminster street store 
to watch and not to sleep. On the night of July 
7, however, this worthy reversed the order of 
his own accord. While he slept a thief relieved 
him of his revolver and also looted the cashier’s 
department of about 40. One of Providence’s 
finest finally aroused the slumberer. 
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Our Portrait Gallery. 





RAYMOND FOSTER, 


New York State Representative of Schieffelin 
& Co. 


Raymond Foster, whose portrait we present in 
this issue, is one of the energetic gentlemen who 
look after the interests of Schieffelin & Co., with 
whom he has been associated since February aA, 
1890. Mr. Foster entered the employ of this firm 
as an office boy and gradually rose through vari- 
ous positions to that of traveler, and now covers 
New York State along the line ofthe Central 
Railroad, representing the chemical and pharma- 
ceutical "departments of Schieffelin & Co. Mr. 
Foster is not only personally very popular, but 
he is an excellent business man and thoroughly 
well posted on the goods of his firm, as is to be 
expected from the character of his experience. 





THE COMMERCIAL TRAV- 
ELER.* 


By Syp. H. CarraGan, 
New York City. 

The commercial traveler, as some of 
us know, is a trying subject. You may 
not believe another word I say, but the 
ladies who have a traveling man in the 
family, whether he be husband, son or 
brother, will admit that “the commercial 
traveler” is in many senses a hard sub- 
ject to handle. To a man of my dark, 
pensive and melancholy temperament (?) 
it is peculiarly distressing to deal with a 
topic that other people seem bound to 
tegard as humorous. If those who got 
up this list of toasts want someone to 
treat the subject in the traditional funny 
way they made a mistake in selecting 
your humble servant, for I never saw 
anything funny in being a traveling man, 
and I can’t garnish up my remarks with 
the witty stories which are supposed to 
go hand in hand with this topic. My 
grandmother told me when I was a boy 





*Address in response to the toast, “The Com- 
mercial Traveler,” at the banquet of the New 
ana State Pharmaceutical Association, Albany, 
une 2%, 


that I must never listen to wicked tales. 
I have always followed her advice and 
have carefully avoided those shocking 
scenes where men on the road gather to 
exchange stories not usually found in the 
text-books of our Sunday-schools and of 
our young ladies’ seminaries. 


Varieties of Travelees. 


And so, my friends, you will escape 
hearing the dreary yarns about the trav- 
eler who charged up two dollars for 
sleeping-car between Albany and Troy— 
the traveler who counts his orders in 
dimes and his expenses in dollars—the 
traveler who gives you reams of reports 
while you need a microscope to see his 
sales, to say nothing of the thirsty trav- 
eler, the sentimental traveler, the relig- 
ious, the dressy, the sporty, the honest, 
the crooked, the keen, shrewd born sales- 
men, and the stick who is soon weeded 
out from amongst better men in whose 
class he never belonged. 


Where Only the Fittest Survive. 


Ladies and gentlemen, I am happy to 
avow myself an old veteran traveling 
man, not a graduate, but a sort of post- 
graduate of the road, for I still get my 
fair share of commercial traveling, just 
enough, perhaps, to keep my hand in. I 
am happy to acknowledge my connection 
with the most democratic calling on the 
face of the earth, for travelers, like news- 
paper men, count only for what they real- 
ly are, and in no other occupation in the 
world are the dullards and the laggards 
more quickly and mercilessly weeded out 
and thrust aside. 


And Talent Is King. 


Your newspaper man seats himself at 
a cheap desk, a pencil is put into his 
hand with a bit of paper, and he is told 
to write. He can or he can’t, and if he 
is lacking in the brain power which trans- 
mutes into bright and animated sketches 
the commonplace occurrences of daily 
life he is told to get off the earth and 
vacate his shoes for a better man. So, 
too, with commercial travelers. No more 
democratic body of men exists in the 
world. Each is started out by receiving a 
check to cover expenses, and is sent forth, 
sometimes with and sometimes without 
a God-speed, to work out his salvation 
as best he may. Social connections, in- 
dependent means, influential friends—all 
these are helpful, but not one of them 
and not all of them put together will 
make good the deficiency of the inborn 
native talent of salesmanship. The com- 
mercial traveler is born, not made. The 
native gift when present may be enor- 
mously cultivated, but no amount of 
training or experience will make good 
its original absence. 


The Successful Salesman. 


What constitutes the successful sales- 
man on the road is a riddle that I have 
never been able to solve. Part of my 
work is the direction of a considerable 
number of travelers. Years ago I used 
to flatter myself that I could pick the 
winners, but it didn’t take me long to get 
over that foolish notion. You know the 
classical test for mushrooms: if you eat 
them and live they are mushrooms; if 
you die they are toadstools. Very much 
the same test must be applied to the suc- 
cessful salesman on the road. No amount 
of “sizing up” will ever tell you whether 
he will make a success or a miserable 
failure; the looks of a frog won’t help you 
to guess how far he can jump. 


The Right Test. 


There is only one test, and that is, put 
your money in the salesman’s hands, 
give him the best posting you know how, 
and then say to him “get out and hustle.” 
The disappointments are about equally 
divided between the promising andthe 
unpromising candidates. Your swell 
looking fellow who talks like a statesman 
and makes you feel that you have en- 
gaged a star of the first magnitude, is 
not unlikely to make a wretched failure; 
and again, some seedy specimen, realizing 
that he must depend not on his beauty 
but on his hard work, digs his toes into 
the earth and in this way sometimes 
strikes a vein of rich and paying ore. 


Improvements in the Type. 


As an old veteran traveling man, it has 
given me great pleasure during the past 
twenty years te observe the upward evo- 
lution—the unmistakable elevation of 
character and ability which has gone on 
in the community of commercial trav- 
elers. There has been a vast and strik- 
ing improvement in respectability, in 
morality, in thrift, in steadiness, in refine- 
ment, in veracity, in honorable dealing 
in every quality that enters into a high 
and valuable type of manhood. 

In the olden time which I recall there 
was indeed no lack among traveling men 
of open-handed generosity and of local 
friendship—those amiable, fragrant quali- 
ties which cause men to be loved; but 
the “new traveler” commands more re- 
spect and is more trusted. He _ has 
learned that in a permanent field of labor 
the confidence he inspires is the measure 
of his success; that falsehood and mis- 
representations cheapen his reputation, 
destroy his influence and exterminates his 
business; that no lasting success can be 
achieved until his customers are made 
his friends; and that to acquire their con- 
fidence he must preserve their respect and 
promote their interests. 

I do not deny that the type of cheap, 
smart, tricky, unscrupulous fakir, who 
would sell his soul to get an order, is 
not altogether extinct, but it is rapidly 
vanishing and giving way to the type of 
man who realizes that success on the 
road must be earned and not stolen, and 
that salesmanship is not a species of con- 
fidence game played but once on the 
same victim. 


Debt of the Retailer to the Traveler. 


My friends, you may flatter yourselves 
that you, as druggists, are the benefac- 
tors of the travelers to whom you give 
your ‘business; so you are; but just burn 
into your memories the fact that the eggs 
aren't all in one basket, and you get just 
as much as you give. You are the recip- 
ients and the beneficiaries every time that 
the traveler helps you to earn a dollar 
by persuading you to buy the things that 
command a ready and profitable sale, or 
by suggesting some new line of lucrative 
work, or by bringing you from other 
places information about what live and 
successful druggists are doing to build 
up business. Look back over your past 
experience, and I’ll wager you have rarely 
been duped or imposed on by the repre- 
sentative of an honorable house. On the 
other hand, how many times has the 
reputable traveler brought a good thing 
fo your notice, pointing out to you op- 
portunities which are lost to the cranky, 
sullen druggist whose offensive and in- 
sulting manners are as disastrous to their 
own interests as to the traveler's happi- 
ness. I tell you, gentlemen, the druggist 
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makes a mistake who thinks he can learn 
nothing from the commercial traveler, 
and I plead for cordial co-operation, not 
on the grounds of sentiment, but 6n 
grounds of mutual benefit, self-interest 
and cold financial profit. 


A Toast. 


Ladies and gentlemen, I ask you to 
join me in pledging the success and hap- 
piness of one of the most useful, ener- 
getic and brainy classes of men in the 
business community—the business mis- 
sionaries and educators—the propagators 
of new ideas, the men who do more than 
any others to build up great houses and 
to carry the new fruits of invention and 
enterprise into the remote corners of 
human society—the banner-bearers of 
commerce, civilization and progress—the 
commercial traveler! 


CAUGHT ON THE FLY. 
Notes of Personal Interest. 


Frank Henry, traveling representative of Hall 
& Ruckel, has returned from an extensive busi- 
ness trip through the West as far as California. 
He has gone to his home in Saratoga, there to 
enjoy a well-earned rest. He reports business 
flourishing in the far West. 


S..M. Aller, Eastern representative of R. W. 
‘Robinson & Sons, was in the city recently. ‘He 
has started out again on the Eastern route. 


J. D. Sipp, New York representative of Coke’s 
dandruff cure, has gone to Atlantic City. He 
intends making a brief tour of the summer re- 
sorts on the Atlantic Coast. 


B. B, Hamlin, manager of the New York 
branch of William R. Warner & Co., has re- 
turned from Philadelphia, where he had been 
staying for a few days. 


Summer vacations are in order about Seabur 
& Johnson’s. Dr. E. E. Bostick, the Feonest. 
vania_ repfesentative, is spending his weeks of 
rest for the 29th time at Atlantic City, N. J. 
J. B. Frederick, the New Jersey representative, 
is at Cape May, and 'S. W. Williams, the chemi- 
cal expert of the house, is at Leroy, N. Y 

BUFFALO. It is vacation season with 
the traveling fraternity, but 
some of them are already past their outing. Ed- 
ward G, Buell, who travels for the Rowell box 
factory, of Batavia, returned from his trip to 
Silver Lake and Vermont and took in Buffalo as 
a starter. 


E. M. Willsey, who is still in the interest of 
the Albany Chemical Company, has just made 
one of his periodical visits to the city, coming 
as usual from Jamestown. 


P. iR. Lance, traveling representative of the 
manufacturing chemical house of William R. 
Warner & Co., was again with us last week on 
his regular round. 


Wallace & Co., of mint jujube fame, along 
with other special claims to general favor, send 
on the Buffalo round Mr. Davis, who is with us 
now, enjoying the favors of the trade. 


R. G. Hotchkin, with Adolf Spiehler & Co., 
was in Buffalo this week on his regular trip. He 
brings an early reminder of the return of winter, 
as he is already showing his holiday packages. 


H. J. Fernald, who comes in the interest of the 
Rochester perfumery house of the B. Wood- 
worth Sons Company, but hails from Moravia, 
was in Buffalo during the week. 


_ ‘Henry Thayer & Co., the manufacturing chem- 
ists of Cambridgeport, Mass., sends us D. M. 
Woodward, who takes in the retailers as well as 
the wholesalers on his visits. 


H. E. Jones, who generously furnishes space 
on his cards for the druggists to set down their 
wants, has taken his full: share of orders and de- 
parted. 


The familiar name and face of James V. Min- 
ton, who was with us lately, brought back a re- 
minder of the Rochester perfuming house of Al- 
fred Wright. A good list of orders went away 
with him, 

ROCHESTER. D. R. Dayton, who man- 
ages to keep busy represent- 
ing the firms of Charles Quenzer, F. H. Gerber 
& Co. and the Deane Plaster Co., has completed 
a very successful visit to the Flower City, 


Mrs, A. Maynard has succeeded in making 
some excellent sales here for the Dentacura 
Company. 


W. P. Smith, who has so ably represented 
David E. Green & Co. for rg oe eight years, 
: < town in the interest of Thurston & Brai- 

ich. 


Alfred A, Keene had a good run of luck on his 
last visit. He comes from the Rosorine Mfg. Co. 


Frederick L, Washbourne dropped in on the 
druggists in his own pleasant way and did some 
good work for W. J. Bush & Co. 


_Edgar Rockefellow has completed his regular 
visit and gone away with a fine list of orders. 


_ The Jumping Bean Company are evidently try- 
ing to hypnotize the druggists with their ac- 
counts of the new freak. hey have no repre- 
sentative here as yet, but it is probable that 
when he comes he will have an agreeable effect 
upon the overworked druggists. 


. M. Baird, who represents the Charles E. 
Hires Company, called last week with a choice 
line of samples from that firm. 


Jennie E. Harvey has been_in town recently 
looking after the interests of Fred N. Burt, the 
oan manufacturer of druggists’ boxes and 
abels. 


There are several salesmen who are expected 
here within a short time who are _ pleasantly 
known to Rochester druggists: J. S. Marvin, for 
Seabury & acme Se Geo, E. Burrows, in the 
interest of Schieffelin & Co.; C. W. Walker, 
from Parke, Davis & Co., and Mr. Wright, from 


Billings, Clapp & Co. 
BOSTON, Thomas L. Spear, who rep- 
resents the Liebig Malt Ex- 
tract Company, of New York, has been calling 
on the trade with good returns. 


Dr. George D. Ballard is seldom seen in this 
vicinity, but he was around recently and achieved 
good results. He travels for Benton, Myers & 
Co., Cleveland, O., whose specialty is fruit juices. 


Christian G. Euler is an old face here: He 
knows more than a thing or two about essential 
oils, and represents most efficiently A. Chiris, of 
New York. 


Another candidate for orders for essential oils 
was H. Leerburger. He is most persuasive and 
— many sales for Leerburger Bros., of New 

ork, 


So that the trade here might not suffer for 
want of essential oils, B. Elson appeared on the 
scene. He travels for Manheimer & Eben, of 
New York, and the other drummers in these 
goods say that he secured more than his share 
of orders. 


H. C. Cooper is occasionally seen hereabouts. 
He is the manager of the Pozzoni Complexion 
Powder Company, of New York, and he is an 
adept on cultivating the trade. 


J. R. Wilson is a new knight in this vicinity. 
He books orders for the Armstrong Cork Com- 
pany. He took the trade by storm. 


W. S. Heineman was here recently on one of 
his periodical visits. He is still sticking to the 
plaster business and books many orders for 
Baur & Black, of Chicago. 

PHILADELPHIA, Mr. Parlett, one of Gil- 

pin, Langdon & Co.’s rep- 
resentatives, has just left town after securing 
many orders for Black Flag Insect Powder. Mr. 
Charles M. Edwards, another traveler for the 
same house, has started on his regular trip to 
Pittsburg. 


Orville C. Wolcott dropped in on us in behalf 
of W. G. Dean & Son, of New York. 


Rudolph Wirth has just left us to renew his 
conquests ‘in Pittsburg, where Fougera & Co., 


‘of New York, will undoubtedly hear from him. 


Johnson & Johnson are selling a great deal 
of their odorless iodoform here, and some of the 
hospitals have already adopted it to the exclu- 
sion of the U. S. P. product. 


T. S. Askew, the resident agent of the Emer- 
son Drug Co., has had his territory increased, 
though most of us think Philadelphia is suffi- 
ciently large to keep a man busy all the year 
round. 


Col. James M. Whitecar, of Smith, Kline & 
French Co., has just returned from a short visit 
to New Jersey. The colonel is very active in 
affairs pertaining to the G. A. R., and it is safe 
to assume that Post 2, of which he is an _hon- 
ored past commander, will throw open its flood- 
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gates of hospitality at the coming encampment 
in this city—or he will know the reason why, 
for he has as fine a record for genuine hospi- 
tality as he has for being a good soldier and a 
clever salesman, 


CINCINNATI. Edward P. Dehner, repre- 
senting Parke, Davis & Co., 


has removed his residence to Cleveland. 


J. L. Lambright, representing the Goodyear 
Rubber Company, was in the city last week 
taking orders. 


A recent commercial tourist was J. A. Suther- 
land, representing Taylor Bros. & Co., of 
Rochester. 


Howard G. Pinney, representing G. T. Sut- 
terly & Co., called on local druggists and job- 
bers last week. 


A hot weather visitor was James M. Comstock, 
cca Graham Bros. & Co., of Chicago, 


Dr. John F. Haynes, the hustling representa- 
tive of Schieffelin & Co. in New York and New 
ersey, was in Cincinnati last week — on 
is many friends. He also paid a visit to Iron- 
ton, O., where he first saw the light of day. 


CHICAGO, Wood Wright, of Searle & 
Hereth, had an exciting ex- 
perience recently in a wreck between Kansas 
City and St. Joseph, Mo. The train he was on 
went into the river. Mr. Wright, together with 
a number of other travelers, escaped through a 
window onto the roof of the car, where they 
were compelled to remain for four or five hours 
before it was possible for the wrecking crew to 
reach them. uring the time they were thus 
exposed it rained in torrents almost continuously. 
Mr. Wood is none the worse for his rough experi- 
ence, however. 


George Mathison, the manager of the Emerson 
Drug Company, was in St. Louis last week. 


The following travelers of the J. Hungerford 
Smith Co.. Rochester, were in town during the 
week: B. L. Bareness, who represents the house 
in Chicago, St. Louis, Minneapolis and St. Paul; 

. F. Haintz, in Indiana, and J. H. Smyth, in 
Michigan and North Dakota. 


J. H. Odbert, manager of the Chicago office 
of Hance Bros. & White, has returned from a 
trip to St. Louis. 


Will Colwell, the Indiana representative of 
Morrisson & Plummer, was in town last week. 


R. S. Johnson, of Merck & Co., is still in the 
city. 


A. U. Andrus, of Andrus & Co., New York, 
spent the week «in Chicago. 


FE. G._Tulledge, the Northwestern representa- 
tive of Hance Bros. & White, is in town on a 
vacation. 


W. Schroeder. the Western representative of 
Hance Bros. & White, is at present away on his 
vacation. 


Tosenh T. Kearney. the president of the Stearns 
Electric Paste Co., has been working St. Louis 
and Kansas City. 


Tohn A. Uhland. who looks after Colorado, 
Wvoming and Utah for Sharpe & Dohme, is in 
Chicago for instructions. . 


A. R. Bremer, of the Coke Dandruff Cure, is 
rejoicing at the receipt of news from his lone 
navigator, Capt. Frietsch. The hardv captain 
errived at Honolulu Julv 1, twentv‘six days from 
San Francisco, in his little centre-board schooner 
Coke. Mr. Bremer had the vessel built for Cant. 
Frietsch, who intends making a tour of the 
world in the interest of the “Coke” remedy. 
Cant. Frietsch has made similar trips across the 
Atlantic, but he had never attacked the Pacific 
previous to the present trip, and a tour of the 
world in a thirtv-foot boat is a decided novelty. 
particularly when it is undertaken bv one man 
without comnanion of anv sort. Mr. Bremer 
hopes Capt. Frietsch will vet around in time to 
he at Paris next vear. From Honolulu Capt. 
Frietsch is instructed ta make the next Ameri- 
can port, Guam or Manila. 


At the Massachusetts Medical Meeting. 


The 118th annual meeting of the Massachusetts 
Medical Society was held in Mechanics’ Build- 
ing, this city, June 13 and 14. Among the ex- 
hibitors were the following firms well known to 
the drug trade: T. Metcalf Co., Boston; Geo. C. 
Frye, Portland. Me., represented by Mr. Kerri- 
gan; P. J. McElroy, Cambridge, glass syringes; 
Codman & Shurtleff, Leach & Greene, Chidsay 
& Partridge, and C. H. Goldthwaite, all of this 
city, surgical instruments; American Oxygen 
Association, Boston; Lea Bros. & Co., Philadel- 

hia, books, and Damrell & Upham, Boston, 

ooks, 
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OLIVE OIL. 


The Cultivation of the Tree and 
Manwfacture of the Oil. 


By ARTHUR WARRICK. 





The olive is of great antiquity, being 
traceable as far back as 1700 B Sac- 
red history is filled with references to the 
tree and to the oil, showing that its culti- 
vation and use were an important item to 
the ancient Hebrews. The olive branch 
was an emblem of peace; Minerva, the 
goddess of commerce, bore it in her 
hand. When the Romans overran Gaul, 
they planted the olive tree in that sec- 
tion of the country which is now known 
as the Riviera, and the cultivation of it 
has never ceased from that time to the 
present day. It was the Phoenicians and 
not the Romans, however, who really 
settled in the Riviera and brought the 
cultivation of the tree to perfection. The 
most favorable soil and climate for the 
olive tree has always been in the neigh- 
borhood of Nice and Grasse, though it is 
grown successfully all along the shores 
of the Mediterranean, in Africa and else- 
where. About ‘Nice and Grasse, however, 
the olives are of the small variety which 
gives the finest oil. Large olives grown 
elsewhere give so little a percentage of 
oil that they are not used for this purpose, 
but are salted and bottled for table use. 
The small olives contain about 70 per 
cent of oil and about 25 per cent of water. 
It is quite a remarkable fact that the 
method of cultivating the tree and of ex- 
pressing the oil, has not materially 
changed from the time of the Roman Em- 
pire down to the present day. In the old 
days, every landholding peasant had his 
own rude stone mill and wooden press. 
The mill consisted of a large bed-stone 
enclosed in a cup-shaped stone frame; 
from the centre of the bed-stone a revolv- 
ing upright shaft traveled to a bearing- 
hole in the ceiling; through a hub in the 
centre of this shaft, a pole passed and 
entered the centre of a great stone disk 
similar to a grindstone. ‘An ass was at- 
tached to the long end of this pole, and. 
traveling round and round the mill, rolled 
the stone disk circularly over the bed- 
stone. The ripe olives lying upon the bed- 
stone were thus ground to pulp. It was 
some such mill as this that Samson toiled 
at when he was thrown into prison by the 
Philistines. The pulp was then placed in 
the centre of a curiously-shaped bag made 
of spartograss. It had the general ap- 
pearance of a life-buoy, or of an over- 
grown doughnut. It was laid flat upon 
the bottom of the press, and the hole filled 
with pulp. Then another bag was placed 
on top of it and also filled, and so on 
until the press was filled to the top with 
rows of bags piled one on top of the 
other. Then the boarding was laid on the 
top of the whole, and the expressing be- 
gan. Instead of the more modern screw. 
wedges were used. The philosophy of 
the doughnut-shaned bag was that it of- 
fered in itself sufficient resistance to the 
press to prevent the kernels of the olives 
being crushed. This ancient system of 
grinding and pressing, doughnut and all, 
survives to the present day, save that a 
steam-power mill and a hydraulic press 
have been added. So far as the cultiva- 
tion of the olive tree is concerned, it has 
utterly defied the march of agricultural 
science, and probably because of the suf- 
ficient fact that the old way was a good 
way, and no better has been discovered. 


The trees are planted twenty feet apart. 
Each year the soil is spaded, and every 
second year manured. The essential fea- 
ture of cultivation is the pruning and 
thinning out, which is done in early 
spring. The olives begin to ripen in De- 
cember, and are gathered from that time 
until the following April, which date 
completes the crop. The most important 
part of the crop is picked from the trees 
in April. The gathering prior to that 
being mainly windfalls. The ripe purple 
fruit gathered in ‘April brings the best 
prices at the mills. The trees are now 
blossoming again, and the husbandman 
prunes away most of these shoots and 
contents himself with a poor crop in the 
second year. The trees thus give alter- 
nate good crops and poor crops, and this 
enforced rest in production enables them 
to lay in a store of vitality. The trees 
live to such an age as is commonly far 
beyond the memory of any living man. 
When signs of decay are visible, the rot- 
ting parts are cut out and filled in with 
pitch. When the tree is supposedly about 
a hundred years old, its only apparent life 
consists of three or four veins running 
along the outside of the bark. When the 
bark finally falls these veins are found to 
be each a new tree springing from the 
roots. The result of this process is- that 
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them swear. Easy going, cunning, greedy, 
he is a heartbreaking individual to deal 
with, The warmth of this statement is 
perhaps to be condoned on the ground 
that the writer has spent a lifetime buying 
olives of them. 

The law of France which requires the 
subdivision of a man’s estate amongst his 
children results in the cutting up of farms 
into smaller holdings, and these again in 
a later generation into further minute 
subdivisions. The practical working out 
of this in the neighborhood of Grasse, 
where the land is mostly held in fee sim- 
ple, is that there are many individual hold- 
ings so small that they do not repay the 
labor spent upon them; and consequently 
they are somewhat if not entirely neglect- 
ed. When the tree is neglected it is soon 
attacked by worms and insects and 
thenceforward is a poor producer. 

Who does not remember the story of 
Ali Baba and the Forty Thieves! When 
the peasants of olden time expressed 
their olive oil, they stored it in the great 

earthen jars there described, each one of 
which was capacious enough to hold one 
of the forty thieves. These jars (80 gal- 
lons) are still a familiar sight about 
Grasse and are still largely used, though 
for the past thousand years or so the 
thieves have not —rer been found 





COLOR TESTS FOR THE DETECTION OF COTTON SEED OIL IN OLIVE OIL. 
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modern olive farms are in groups of three 
or four trees, with an intervening space 
of twenty feet to the next group. In the 
northern part of Italy, and about Grasse 
and Nice, the trees reach a maximum 
height of twenty or thirty feet. About 
Toulon, Marseilles and Salon, they do not 
exceed the height of a man. The roots 
of the olive tree do not burrow deep, but 
lie along the surface of the ground. The 
average yield for a group of trees will be 
from four hundred to six hundred gallons 
of olives in the good season, worth per- 
haps 25 cents a gallon. 

The peasants of the neighborhood of 
Grasse speak a dialect made up of old 
French, Spanish and Italian, which to the 
flaneur of the Parisian boulevards is quite 
incomprehensible. They are themselvés 
a mixture of these three nations with a 
large dash of Moorish blood in their 
veins. Physically, morally, mentally and 
socially, they are much what they were 
when Caesar set his iron heel upon the 
country. They have stood still while the 
world moved. As was said of the old 


Noblesse of France, they have learned 
nothing and they have forgotten nothing. 
The French peasant in any part of France 
is a being to make the angels weep; about 
Grasse he is something calculated to make 


inside of them. In these jars and in their 
lineal descendants, most of the work of 
preparing the olive oil for the market is 
done. After the oil is expressed it is put 
into these jars; the jar is covered with a 
wooden lid and over that is tied a cloth: 
the oil is allowed to settle, after which 
the surface oil is skimmed off. Then this 
skimmed oil goes into another jar, and 
after it has settled the surface oil from it 
is removed. This second skimming goes 
into a third jar, and is in turn treated in 
the same manner; and so on until a fine, 
clear and filtered sweet oil is obtained. 
This, generally speaking. is the best oil 
obtainable anywhere in the world, and is 
commonly known as virgin olive oil. True 
virgin oil, however, is that which runs off 
the ripe fruit as it stands, without pres- 
sure of any kind. Directly the ripe crop 
is picked and put into receivers, it begins 
to exude this virgin oil in considerable 
quantities, and this product possesses a 
flavor infinitely surpassing that which 
comes from even the most careful skim- 
ming of forcibly-expressed oil. The first 
pressure gives about sixty per cent of 
fine oil, and forty per cent of second 
grade. This second grade is perfectly 
wholesome, but is harsher and less agree- 
able to the palate. It is commonly treat- 

















ed with seed oils to cloak its natural 
harshness. After the first pressure, the 
pulp is stored in bins until the whole of 
the new crop has been worked up. Then 
it is ground over again and goes once 
more to the press; the product from it is 
known as huile fermentee, and is used by 
soap makers. The pulp is then shipped 
to people in Marseilles, who get from it 
what is known as huile d’enfer, which is 
supposed to be used for lubricating pur- 
poses, but not uncommonly is mixed 
with cottonseed oil and sold in America 
as olive oil. The second pressure usually 
crushes the kernel, which contains an oil 
quite unfit for food. One might think that 
human rapacity would stop short at offer- 
ing such stuff for the table, but it is 4 
sorrowiul fact that it does not. There 
are rascals in plenty who do a thriving 
business in converting the third crushing 
of the pulp, huile d’enfer (oil of hell), 
into what they call, with matchless ef- 
frontery, olive oil. 

\At Grasse and Nice the olive oil pro- 
duced is the finest in the world. The 
climate is peculiarly adapted to the 
growth of the best olives for the purpose, 
and there is probably the best system of 
expressing, storing and grading. Cer- 
tainly there is less sophistication of olive 
oil practiced in this part of the world than 
in any other. Unscrupulous manipula- 
tors elsewhere commonly add anywhere 
from fifty to seventy-five per cent of cot- 
tonseed oil to a second crushing. Oil of 
sesame and of poppy seed are also largely 
used for this purpose. To show how dit- 
ficult it is to detect the presence of the 
adulterant, it has only to be recalled that 
some years ago the Chamber of Com- 
merce of Nice offered a large reward for a 
test which would show the presence of 
five per cent of cottonseed. Chemical 
tests have so far been of little value. There 
is only one sure means of determining the 
value of =n olive oil, and that is the tast- 
ing of it by an expert. Unfortunately, 
the public at large, and especially the 
American public, has so long been ac- 
customed to the taste of sophisticated 
olive oil that it fails to appreciate a pure 
article when it is presented. The adulter- 
ants used are of such a bland nature that 
they do not offend ‘the palate. Even the 
habitual eating of bottled olives is not an 
education, because the presence of large 
quantities of salt completely cloaks the 
characteristic tang and taste of the fruit. 
The taste for pure olive oil, like the taste 
for wines and tobaccos, must be a matter 
of individual cultivation. But once ac- 
quired it is never lost. There is only one 
safe beginning, and that is to buy the oil 
from reliable sources and pay the price 
demanded. 


A Ph.G. in the Molineux Case. 


The “cause celebre” of Roland Molin- 
eux, who is charged with causing the 
death of Mrs. Kate ‘Adams, has received 
an additional fillip of interest through the 
recently published testimony of Walter S. 
Swayne, a chemist of ‘New Haven, Conn., 
who claims to be a graduate of the Phila- 
delphia ‘College of Pharmacy, to the ef- 
fect that in the spring of 1897 he made 
up for a man giving the name of Harry 
Cornish a compound of mercury, antim- 
ony, prussic acid and copperas, the object 
being to make a compound containing 
mercury and prussic acid in which these 
two ingredients could not be detected. 


_ Send us specimens of your advertising 
for criticism. It costs nothing and will 
help you. 


AMERICAN DRUGGIST AND PHARMACEUTICAL RECORD. 


The Rose Crop of '99. 


Botu ‘Pappazoglou, of Kazanlik, Bul- 
garia, writes as follows concerning the 
rose crop which has just been gathered: 

“The rose harvest of 99 commenced on 
the 18th of May and lasted up to the 9th 
of June. Although the general distilla- 
tion is completed in all the provinces, re- 
liable and correct statistics for the total 
amount of the otto produced in the whole 
of Bulgaria are still lacking. The weather 
varies in the different districts and vil- 
lages, and it is unsafe to give a total for 
the entire crop based upon the yield in 
any particular province. In some of the 
districts an abundant rain-fall occurred 
during the distillation, and a very full 
yield is reported, whereas in others, ow- 
ing to lack of rain, the harvest is much 
below the average. In the vicinity of the 
town of Kazanlik itself and in all the 
villages situated to the north of it, the 
distillation has been very successful on 
account of the copious rain-fall, the crop 
probably being 20 per cent greater than 
that of last year. Those villages, how- 
ever, which lie to the south of Kazanlik 
and along the southern bank of the River 
Tounodyo have suffered a great deal from 
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distillation owing to the rainfalls, has 
yielded an abundant crop. The town of 
Kazanlik, together with the surrounding 
villages, we can now say with certainty, 
produced 24,500 ounces. As the distilla- 
tion was very slow on account of the 
favorable weather, the otto yielded this 
year is of the highest grade; sweet in odor 
and aroma and high in congelation. Its 
congealing point is 15 to 16 degrees Re- 
aumur. 

District of Carlova.—Generally speak- 
ing, the crop of this rose district has been 
changeable. In some places, as for in- 
stance, Kalofer and Klisoura, distillation 
began late, that is at the time of the great 
rainfalls, and accordingly finished late. 
Consequently the harvest is luxuriant, 
while in other '\Carlova villages, owing to 
the intense heat and dry weather, which 
caused the quick blooming of the flowers, 
distillation endured only a few days. 
However, the crop of this district, which 
was supposed to be very poor at first, now 
amounts to 28,000 ounces. The general 
congealing point is 14 and 15 degrees 


Reaumur. The quality obtained is of a 
satisfactory grade, being sweet and strong 
in odor. 

District of Ovichehulm.—This little 
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the heat and dry weather, there having 
been practically no rain in that district 
during all the havesting season. The 
general estimate seems to be that this has 
resulted in a decrease of about 15 per 
cent in the crop yielded in this district 
as compared with last year. The same 
misfortune, namely, warm and _ dry 
weather during the harvesting season, has 
been met with in the districts of Eski- 
Zagra, Tchirpan, Eni-Zagra and Brezo- 
ber. The district of Carlobo had suffered 
most severely, the rose fields having been 
much damaged by the extremely cold 
weather of last winter, and the crop hav- 
ing been further curtailed by the drought 
and heat of the harvesting season. My 
inspectors estimate the decrease in the 
crop in the district as 30 per cent less than 
last year in this district.” 

The following letter, under date of 
June 29th, supplements the information 
given above: 

District of Kazanlik——The harvest of 
this rose district, which comprises all the 
valley of roses, is generally satisfactory. 
The largest otto or rose producing vil- 
lage in the valley, which enjoyed a rich 
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province produced only 1,680 ounces. 
Congealing point, 14 to 15 degrees Re- 
aumur. 

District of Sechtera——The otto of rose 
produced in the district, which comprtses 
only the villages of Pechtera and Brazi- 
govo, amounts to 3,150 ounces. Congeal- 
ing point, 14 and 15 degrees Reaumur. 

Districts of Saronagoro and Brezovo.— 
The entire harvest of these two rose dis- 
tricts amounts to 7,945 ounces. The oil 
produced is not of such a high grade, 
owing to the bad distillation caused by the 
absence of the necessary water for the 
regular fabrication of the flower; there- 
fore, the congealing point is 14 degrees 
Reamur. 

District of Pchirpan.—The harvest of 
roses yielded during this year in this dis- 
trict is 1,050 ounces. 

‘District of (Eni-Zagro and Eski-Zagro. 
—The harvest in these two rose districts 
is only 4,200 ounces for the entire year. 
The congealing point is 15 to 16 degrees 
Reaumur. 

The total average of otto of rose yield- 
ed in all the rose districts this year 
amounts to 70,525 ounces or 2,015 kilos, 
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Up to the present writing the otto of 
rose market is calm, owing to the financial 
difficulties which now pervade entire 
Bulgaria. The producers of otto of rose, 
on account of scarcity of money, will soon 
be willing to fix the price of this product 
at such a figure that even the price quoted 
last year can scarcely surpass. 





Mt should be understood that the prices quoted im this report 
are strictly those current in the wholesale market, and thal 
higher prices are paid tor retail lots. The qualily & 
goods frequently necessilates a wide range of prices. 


New York, July 24, 1899. 


Condition of Trade. 

HE market during the past fortnight 
T has been not by any means devoid 
of interest, the anomalous posi- 

tion of the quinine market having been 
quite remarkable. During the entire 
week we had the unusual spectacle of 
domestic brands quoted from 2c. to 4c. 
lower than the imported. This fact alone, 
however, is an indication that very little 
business is being transacted. The quota- 
tions of foreign were finally reduced this 
morning to the usual 2c. below the figures 
asked for American brands. Opium is 
in somewhat unsettled condition pending 
more definite data regarding the new 
crop. The price has both advanced and 
declined during the past fortnight, leav- 
ing the quotations now at the same figure 
at which they were two weeks since, and 
also leaving the market rather weak. The 
volume of trade during the period under 
review has been small, as is to be ex- 
pected for the season, but compares favor- 
ably with the corresponding period of last 
year. This is particularly gratifying in 
view of the generally firm position which 
prevails throughout the market. ' Such 
changes as have been made in prices have, 
for the most part, been of minor import- 
ance, and they are given in detail below: 


HIGHER. Lower. 


Alcohol. Acetanilid. 
Cuttlefish bone. Colocynth apples. 
Cacao butter. Gambier. 


Arnica flowers. Aniline oil. 

Oil of peppermint. Aniline salt. 

Sal soda. Camphor. 

Senega. Mustard seed. 

Golden seal. Quinine. 
DRUGS. 


Alcohol has been marked up to $2.44 
to $2.46, less the usual discount for cash 
and quantity. This change would seem to 
indicate that the new combination main- 
tained a firm grasp of the situation. 

Balsams.—Copaiba has stiffened con- 
siderably during the past fortnight, 
though no quotable change in price is 
reported, the figures remaining 36c. to 
38c. for Central American. A lot of 
several thousand pounds which exercised 
a somewhat depressing influence on the 
market has been taken over by firm 


holders, leaving the stocks well concen- 
trated and the market firm at the present 
quotations. Fir is dull and rather weak, 
Oregon now being obtainable at 95c. to 
$1.05; no change is reported in Canada 
balsam. No movement beyond that re- 
quired for consumptive purposes, which 
at this season is very slight, is to be re- 
ported in Tolu and Peru. 

Barks.—Cascara has weakened under 
the increased offering of new bark from 
the Coast, which is quoted at 4c. to 4c. 
to arrive. Spot supplies of two-year-old 
bark can be had at d}c. to 7c., and it is 
reported that a shade under this price 
might be accepted for a good round lot. 
The general line of barks remains devoid 
of any special feature of interest, though 
orange peel is rather firmer and in some- 
what better demand than is to be expected 
at this season. : 

Cinchonidine maintains its value of 34c. 
to 36c. very firmly to a degree which is 
somewhat surprising in view of the weak- 
ness in the quinine market. The change 
in the character of the barks grown in the 
East Indies where the Ledgeriana, which 
yields a large portion of cinchonidine, 
have almost entirely given way to those 
barks, such as calisaya, which thrive best 
in Java, is undoubtedly responsible, to a 
certain extent, for the relatively greater 
strength of cinchonidine as compared 
with quinine itself. 

Cuttle-fish bone continues firm, as re- 
ported in our last, the reports there 
quoted concerning a short catch in the 
Adriatic having been confirmed. Quota- 
tions have been advanced in consequence 
to 13c. 

Colocynth apple, Trieste, was the sub- 
ject of a flurry, based upon reports of 
short crops. These reports, however, 
seem to have been erroneous, and prices 
have declined to 35c. to 45c. as to qual- 
ity. Nothing is doing of consequence in 
Spanish, which remains dull and weak at 
I7c. to 20c. 

Cod liver oil is almost wholly devoid 
of interest. Reports from Bergen, under 
date of July 8, are to the effect that the 
market is very much depressed. The 
exports to that date have been larger 
than the same date of any previous year, 
amounting to 6,569 barrels, as against 
4,312 barrels to the same date of last 
year. The catch of fish, while somewhat 
smaller in number than usual, has been 
notable for the fact that the livers are 
particularly fat, making the aggregate a 
heavy yield of oil. The indications are 
that the market will be lower rather than 
higher, though no change has as yet been 
reported, and we quote for fine Lofoten 
oil $19.50 to $20 as to brand. 


Chamomile flowers are coming in in a 
satisfactory manner, and are being taken 
at the current quotations of 16c. to 18c. 
for Roman and 20c. to 25c. for German. 


Cacao butter is very firm on the basis 
of strong advices from primary markets. 
The general quotation is 36c. to 37c., 
tga possibly 35c. would purchase in 

ulk. 


Arnica Flowers.—The unfavorable crop 
conditions in Central Europe are said to 
have affected the arnica flower crop, and 
the market is somewhat firmer in con- 
sequence. We quote 7hc. to 8c. for prime 
flowers. 

Formaldehyde is in steady fair request 
at 18c. to 19c. The consumption of this 
article continues to increase and higher 
prices are occasionally asked for high 


percentage quality. For 38 per cent to 
40 per cent in 60 kilogramme carboys, 
& H.C. Co. quote 20c. 

Glycerin is very quiet and prices re- 
main steady at our previous range of 134c. 
to 144c. for barrels. 

Laurel leaves have shown some im- 
provement, being quite active at 34c. to 
d$c. 

Menthol is rather more steady than at 
our last writing, $2.15 to $2.25 being the 
current quotation. 

Naphthaline has declined in point of 
interest, but no further change is reported 
in quotations, which remain at 24c. 

Opium is attracting a great deal of in- 
terest in the trade, since this is the sea- 
son when the new crop returns most in- 
fluence the market. The reports from 
Smyrna and Constantinople have been 
rather contradictory in their character. 
The area of planting was large and the 
general conditions at our last writing 
seemed favorable to the production of a 
very full crop, the general indications be- 
ing that about 10,000 baskets would come 
into market. Later, bull reports were 
cabled over and prices stiffened up de- 
cidedly. As we go to press the bear ele- 
ment seems to have the upper hand, and 
prices have again gone off, the general 
quotations being $3.10 to $3.15 for job- 
bing quantities, though it is intimated 
that a shade under these figures might be 
accepted in certain quarters. The crop 
is now at a critical stage and a few days 
of unfavorable weather, accompanied by 
hot desert winds, would make a vast dif- 
ference in the output. This fact accounts 
for the wavering condition of the market. 
The local banks in Smyrna have held up 
the market by advancing liberally upon 
opium, but as soon as this support is 
withdrawn, which it will be when their 
supply of funds seeking investment is 
exhausted, the market will be left to its 
own course, and if at that time the crop 
prospects continue as bright as they are 
now a decline may be looked for. 

Quinine has for a week been in a most 
unusual position, and one which local 
trade seems scarcely able to fathom, for 
the domestic quotations were lower than 
those of the leading foreign brands. P. 
& W. led the decline by marking their 
brand down to 34c. about a week ago. 
They were followed on Friday by N. Y. 
Q., which was marked down to 32c., B. 
& S. and other leading foreign brands 
remaining at 36c., which, in view of the 
prices of domestic brand, is purely nomi- 
nal. The first explanation offered of this 
failure on the part of the foreign brands 
to follow the lead of domestic quotations 
was that the manufacturers were waiting 
the results of last Thursday’s bark sale 
at London. This proved to be an error, 
as no change is made even after this 
sale, which resulted in prices on about 
a parity with those brought by bark at the 
Amsterdam sales during the previous 
week. The long-expected change, how- 
ever, came only this morning in the shape 
of an announcement by B. & S. of a re- 
duction to 32c. 

DYESTUFFS. 


The principal interest which has de- 
veloped in dyestuffs during the past fort- 
night has centered about the steady ad- 
vance of tin crystals in sympathy with the 
rise in price of the metal. Potassium 
bichromate has also stiffened during the 
past fortnight, but prices remain uwun- 
changed at 9}c. to 10}c. Aside from this 
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interest has occurred in the 


but little 
market. 


Aniline oil and salt are both lower, the 
first being quoted at 84c. to 9}c. and the 
second at 74c. to 84c. 

Gambier is easier under new arrivals 
and spot quotations have declined to 2c. 
to 3c 

CHEMICALS. 


Acetanilid has been unsettled by the 
introduction of new competition, which 
in its efforts to secure a division of the 
trade, has brought about a — in the 
general quotations to 27c. 28c. It is 
even rumored that this cto may be cut 
if the new manufacturers endeavor to 
force the market. 


Ammonia sulphate is easier abroad, and 
has declined to $3.074 to $3.15, while bone 
remains unchanged to $3 to $3.10. 

Arsenic, white, remains at 44c. to 4§c., 
at which prices trade requirements are 
being supplied. Red, quoted 8c. to 9c. 

Blue vitriol seems to have been marked 
up a little higher than the advance in the 
metal justifies, and in consequence there 
has been a fractional decline, the ruling 
quotations being 5}c. to 5c. 

Mercurials remain firm at the advance 
quoted in our last issue. Manufacturers’ 
quotations are as follows: Blue pill, 37c. 
to 38c.; Calomel, 75c. to T7c.; corrosive 
sublimate, 66c. to 68c,; 50 per cent oint- 
ment, 48c. to 44c.; 33 1-8 per cent oint- 
ment, 34c. to 35c.; red precipitate, 85c. to 
87c., and white precipitate, 90c. to 92c. 

‘Quicksilver is very firm at the advance 
of 60c. to 6lc., referred to in our last 
issue. 

Sal soda has been marked up, and for 
domestic we now quote 70c. to 85c., and 
for foreign 673c. to 7T74c. as to assay. 

ESSENTIAL OILS. 


Anise has stiffened up during the in- 
terval, and the price has been advanced to 
$1.55 to $1.60, at which figures it is held 
firmly. This ‘change is in harmony with 
the advance reported by cable from 
abroad, and holders are very firm at the 
quotation. 

Cassia is firmer under strong advices 
from Hong Kong and some holders have 
advanced their quotations to 90c. to 95c., 
though others still offer as low as 85c. 

Cloves have sold quite well during the 
period under review, and the market is 
firm at 524c. to 574c. 

Peppermint has been active during the 
period under review, but the demand has 

fallen off within the last few days, so far 
as export orders are concerned. Several 
thousand pounds of Western oil is report- 
ed as selling at 80c. to 85c., closing firm 
at the latter figure. H. G. H. is in fair 
request at $1.15 to $1.20, and a fairly sat- 
isfactory export trade has been done in 
the interval. 

Sassafras is quiet at 32c. to 34c. 

Thyme is firmer under reports of the 
new crop and quotations have been ad- 
vanced to 44c. to 5c., though no business 
is reported at the figures named. 

GUMS. 

Camphor has declined to 44c. to 45c. 
for domestic and 438c. to 44c. for Japanese. 
The change is one which generally occurs 
at this season of the year. 

ROOTS. 


Golden seal has recovered the loss noted 
in our last issue and may be quoted as 


firm at 53c. to 57c. for well dried root. 
The general line of domestic roots is firm 
pending receipt of more definite infor- 
mation concerning the new crop. 


Ipecac has eased off somewhat from 
the extraordinarily . high prices which 
ruled for some time past and is now to 
be had at $3.85 to $4.15. 

Jalap has been quite active during the 
interval, several tons of the root having 
changed hands at an advance in prices, 
the market closing firm at 12c. to 13c. 

Senega is offered only sparingly, spot 
holders being very firm with no disposi- 
tion to release their holdings until defi- 
nite information is had concerning the 
new crop. We quote 26c. to 27c. 

Sarsaparilla, Mexican, is in good de- 
mand and firmly held at 94c. to 10c. 


SEEDS. 


Canary, millet and poppy have all made 
fractional advances, though but little busi- 
ness is being done. 

Cummin, fennel and foenugreek are 
without quotable change; the demand for 
the various grades continues limited. 

Mustard.—California yellow has de- 
clined to 8c. to 4c., the change being due 
to the favorable crop reports from the 
Coast. 








Hints To Buyers. 




















Write to Runkel Bros., New York, for 
a sample of their essence of powdered 
chocolate, which article is not only very 
reasonable in price, but is of exceptionally 
fine quality. 


Write for a sample of Thomas’ Eng- 
p 


. lish Prepared Chalk, to the Thomas Mfg. 


Co., Baltimore. It is offered in pink and 
white, and is packed in 8-tb. boxes. It is 
unquestionably the best article of the kind 
on the market. 


The Tanglefoot fly paper is the one 
which sells itself. Those druggists who 
want to keep standard stock should carry 


this. If you have not got it in stock now 
write for advertising matter and terms to 
the O. & W. Thum Co., Detroit, Mich. 


The American bottle caps, manufac- 
tured by the Sayford Paper Specialty Co., 
of 50 North Twenty-third street, Phila- 
delphia, are said to be equal to the im- 
ported article in every respect, and sold 
at much more reasonable figures. Sam- 
ples and prices will be furnished on ap- 
plication, 


The Imperial (Chemical Mfg. Co., of 135 
West Twenty-third street, New York, 
have probably the best selling hair pre- 
paration on the market. It affords a 
profit of fifty per cent to the druggist, and 
no advance in price was made on account 
of the stamp tax. Consequently, the 
trade should feel an interest in the goods, 
and express it by pushing them. 


Henry Allen, 138 William street, New 
York, not only carries a full stock of 
everything in the glassware line needed by 
druggists, but he frequently has special 
“jobs” suitable for putting up medicines 
for domestic purposes and for country 
store trade on which the makes very at- 
tractive offers. Druggists having any 
country store trade should write Mr. 
Allen about this line of goods. 


The “‘New Sanitary Still” made by the 
Cuprigraph Co., of Kinzie and Green 
streets, Chicago, is one of the most nearly 
ideal stills for the preparation of distilled 
water which is now before the drug trade. 
With gas at one dollar per thousand it 
will furnish distilled water at 24 cents 
per gallon. Write to the manufacturers 
for description and price, mentioning The 
American Druggist. 


\Druggists should read the announce- 
ment of W. F. Young, of Springfield, 
Mass., who invites them to state on a 
postal card if they are carrying Absor- 
bine in stock, so that he may refer con- 
sumers to them. He has made a most suc- 
cessful feature of his booklet, “How to 
Take Care of the Horse,” and druggists 
have found it valuable to them in drawing 
trade to their stores. If you have not 
seen it, write him for a sample copy. 





Vaccine Laboratories of H. K. Mulford Co. 











The laboratories illustrated above are located at Glenolden, Delaware County, Pa. 





They 


have been built with the most scrupulous attention to the most exacting demands of bio- 


logical and sanitary science. 


The H. K. Mulford Co., Philadelphia, will mail full description 


and literature on modern vaccine virus to applicants mentioning The American Druggist. 
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Open Letter to Retail Druggists, 


Sirs: It may be of interest to you to 
know that we have instituted a suit against 
a certain cutter in Rhode Island, for the 
purpose of determining our legal status 
when goods are sold with price restric- 
tions. We take the ground that we have 
a right to sell with restrictions and that 
when a dealer buys with notice of re- 
strictions he is bound by them. 

We base our contention somewhat on 
moral grounds, believing that every man 
is entitled to the results of his own labor 
if he inflicts no injustice upon anyone 
else. 

While our counsel is not especially 
sanguine as to the outcome of the suit, 
he says: “It is not certain that you would 
not succeed in your efforts to obtain an 
injunction.” He cites a case wherein the 
court says: “When an owner sells a pat- 
ented article without any reservation re- 
specting its use, or the title that is to pass, 
the purchaser acquires the whole right in 
the thing sold. * * * If the owner sells 
without reservations or restrictions, he 
parts with his monopoly so far as it can 
in any way qualify the rights of the pur- 
chaser. When the owner of a patent sells 
the patented article under circumstances 
that imply that the purchaser is not to 
acquire an unqualified property in the 
thing purchased, as where a license ac- 
companies a transfer, the purchaser's 
rights are limited to the extent of the 
monopoly granted to him * eel 

We hope to obtain a decision on this 
important subject next fall. We mention 
it now merely to assure you that we have 
not abated our efforts to maintain full 
prices. : 2 

Our hopes of enforcing price restric- 
tions through the agency of wholesale 
distributers have not been realized. They 
might be realized if we were to receive 
the co-operation of the retail trade. We 
are not ubiquitous—the retail trade is. 
It can therefore furnish us valuable in- 
formation and we in turn can furnish the 
trade certain information. If the price of 
Phenyo-Caffein is cut in your city, and 
you desire to know where the cutter ob- 
tains his supply, buy a 25-cent box from 
him and mail to us. If the cutter’s name 
is in our list of cutters no jobber is at 
liberty to sell to him without restrictions. 
If a jobber disregards his agreement 
wherein he has agreed not to sell to the 
cutters whose names we send to him, we 
desire to know that fact that we may 
know what jobbers not to supply. We 
are looking forward to the time when the 
N. A. R. D. will have a Bureau of In- 
formation to which we can transmit and 
from which we can receive reliable data. 
In the meantime we solicit the co-opera- 
tion of individual druggists. 

Puenyo-CarFEIN Co. 

Worcester, Mass., July 10. 


Good Advertising. 


Hearn’s is one of the largest and most 
successful of the department and mail- 
order stores in New York City, and has 
adopted a policy which should certainly 
commend itself to every man in the re- 
tail drug business. This store restricts 
itself to legitimate dry goods and notions, 
shoes, etc., and lays special stress upon 
the fact that it handles no drugs, no 
liquors and no groceries, but does handle 
everything in dry goods. In view of the 
grasping tendency shown by other depart- 
ment stores, the legitimate dealers in 
drugs, liquors and groceries should make 


it a point to evidence their appreciation 
of the attitude assumed by Hearn’s by 
trading with them wherever possible. An- 
other evidence of the liberal spirit of this 
concern is shown in the fact that during 
July and August Hearn’s stores are 
closed all day Saturday, thus giving every 
employe a much-needed opportunity for 
rest and recreation for two days of each 
week during those months. 


From Infancy to Old Age. 


A very striking card is being issued by 
the Smith, Kline & French Co., of Phila- 
delphia, in connection with their popular 
Eskay’s Food. It shows side by side a 
striking life-size photograph of an old 
grandmother and a bouncing baby, both 
of whom have found Eskay’s albumenized 
food a perfect nutrient. The card is the 
best advertising novelty ever gotten out 
in the food line, and everyone of our 
readers should apply to the Smith, Kline 
& French Co. for a copy. 


Through the Drug Trade Only. 


The Abbey Effervescent Salt Co. have 
made a most marvelous success in Can- 
ada with their medicine, and one of the 
strongest features of this success is that 
it was made in a perfectly legitimate way, 
the sales of the salt being confined ex- 
clusively to the drug trade. They have 
thus had the good will of the druggists 
all the way through. They propose to 
follow the same lines in the United States 
and will protect the retail drug trade in 
handling their preparation from the de- 
partment-store competition. Abbey’s ef- 
fervescent salt is not for sale in barber- 
shops and gin-mills, but is found only in 
legitimate drug stores. 

Immense sums are being expended in 
advertising the salt, and the legitimate re- 
tail drug trade is invited to share in the 
profits. For details of plan of introduc- 
tion and free advertising matter address 
the Abbey Effervescent Salt Co., 9-11 
Murray street, New York City, mention- 
ing The American Druggist. 


The Philadelphia College. 


The Seventy-ninth Annual Announce- 
ment of the Philadelphia College of 
Pharmacy has been issued, and is a very 
complete pamphlet. It gives a_histori- 
cal sketch of the college, and dwells upon 
the various courses and the length of the 
term. It is also full of information in 
relation to the special courses, and it 
makes some comment in relation to the 
course in “Commercial Training,” which 
is an optional one. The faculty of the 
college for the ensuing year will be as 
follows: 

Dean of the Faculty, Professor of 
Pharmacy and Director of Pharmaceu- 
tical Laboratory, Jos. P. Remington, Ph. 
M., F.C.S. 

Professor of Chemistry, Samuel P. 
Sadtler, Ph.D., F.C.S. 

Professor of Materia Medica, Clement 
B. Lowe, Ph.G., M.D. 

Professor of Botany and Pharmacog- 
nosy and Director of Microscopical Lab- 
oratory, Henry Kraemer, Ph.G., Ph.D. 

Professor of Analytical Chemistry, 
Frank X. Moerk, Ph.G. 

Instructors—Frank G. Ryan, Ph.G., 
Assistant in Theory and Practice of Phar- 
macy, and Assistant Director of the 
Pharmaceutical Laboratory; J. Louis D. 
Morrison, Ph.G., M.D., Assistant in Ma- 
teria Medica, Botany and Pharmacog- 


nosy; Freeman P. Stroup, Assistant in 
General and Pharmaceutical Chemistry. 


Ice Cream and Water Ices. 


If you use ice cream or water ices in 
your business it will pay you to give the 
iollowing recipes a trial: 


ICE CREAM. 
Rippey’s foamoline .............. 5 ozs. 
Tt (Mh. ccnivvacncsseekamaen 2% gals. 
Granulated sugar ........sececess 3% lbs. 


Add the 5 ounces of Foampline vo the 
34 pounds of sugar. Max thoroughly 
while dry. Then add sufficient cream to 
moisten; beat to a smooth, thin paste; 
then add balance of your cream and it’s 
ready for the freezer. Flavor to taste. 
This amount, where Rippey’s Foamoline 
is used, will whip up to 5 gallons of ice 
cream when finished. With fresh cream at 
60 cents per gallon, ice at 25 cents per 
100 pounds, you can make pure ice cream 
at a cost of 40 cents per gallon. 

RIPPEY’S LEMON ICE. 

To the juice of 1 dozen lemons add 1 
gallon of clear water, then strain. To 3 
pounds of granulated sugar add 2 ounces 
of Rippey’s Powdered Foamoline. Mix 
thoroughly while dry. Then add suffi- 
cient lemon water to moisten; stir to a 
smooth, thin paste, and then add balance 
of lemon water. When partly frozen add 
the whites of 5 eggs beaten to a stiff froth. 
Never strain after your foamoline and 
sugar are added. The above will whip 
up to 3 gallons of lemon ice when fin- 
ished, at a cost of less than 25 cents per 
gallon. 

For particulars as to “Foamoline” write 
to Wm. Rippey, 58 Walnut street, Cin- 
cinnati. 


New Home for Bromo-Seltzer. 


The Emerson Drug Co. have accepted 
designs for a new structure to be erected 
on the site of their present building on 
Fayette street near Eutaw, Baltimore. 
The structure will have a frontage of 60 
feet and will be a thoroughly modern 
and complete building. 





Women Drummers. 


“Have women drummers proven a suc- 
cess?” said a wholesaler who employs a 
corps of travelers and has had personal 
experience on the road. “Yes and no. 
In certain lines they have done remark- 
ably well, and in others they have failed. 
The thing seems to simmer itself down to 
this: A woman drummer generally suc- 
ceeds best in light varieties of trade that 
bring her into contact with men who are 
accustomed to meeting lady customers. 
Otherwise she is out of her element. Men 
of affairs who handle large interests and 
place large orders do not like to talk bus- 
iness with a woman. They feel under a 
certain restraint, and if they speak their 
minds in regard to the quality of goods 
or their prices, or the representations 
made to them, the woman drummer is 
liable to construe it as a personal affront. 
The fact is that the majority of business 
men dislike to see a strange woman in 
their offices, and the result is that a wo- 
man solicitor is handicapped, no matter 
how earnest and able she may be.”—New 
England Grocer. 


A Modern Drug Store Ad. 


Just drop into our store to-day, 
And see the prices fall; 

Our peerless bargains bring disease 
Within the reach of all. —Life. 

















